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Big Blue Goose 
Dinner Is Answer 
To Harding Charges 


And It Will Be in Same Hotel 
Where Criticised Banquet 
Took Place 


JOLLY EVENT OCTOBER 13 


Social Order Keeping Its Member- 
ship, Say Chicago Insur- 
ance Men 





Chicago, Sept. 28—No wholesale re- 
signations from the Blue Goose, the 
good fellowship society in fire insur- 
ance, are reported as a result of the 
attack upon the order made in Montreal 
by John C. Harding upon the occasion 
of the Western Union’s meeting recently 
held. Instead, reservations are pouring 
into the entertainment committee for the 
Blue Goose dinner which will be held 
here on the night of October 13, when 
the town is filled with special agents 
and others coming here to attend the 
meetings of the Fire Underwriters’ As- 
sociation of the Northwest. 

And to make the position of the Blue 
Goose more solid the big dinner is to 
be served in the very hotel where a 
former Blue Goose affair was held which 
Mr. Harding claims was designated by 
the hotel management as “the most dis- 
orderly affair” it has ever housed. 


Hotel Interviewed 


That statement of Mr. Harding's was 
so interesting that this reporter went 
to the hotel and asked for a corrobora- 
tion of it. The reporter saw Earl L. 
Thornton, assistant manager, Ernest 


Stevens, the manager, being out of the 


( ity. 
“I know nothing about the statement 
which you say Mr. Harding made at the 
Vestern Union’ s meeting,” he said. “The 
Blue Goose is having its dinner here on 
October 13. We are glad to have them. 
That should answer your question.” 


The chairman of the entertainment ._ 


committee is Thomas R. Weddell, news- 
paper man; the dinner arrangements are 
being handled by C. B. Ryon, general 
counsel of the National Board of Fire 
Underwriters. Mr. Ryon refused to be 
interviewed by Tue Eastern Unper- 
WRITER relative to Mr. Harding’s speech. 
Mr. Weddell said he was perfectly will- 
ing to be interviewed as he has inter- 
viewed so many people himself. The in- 
terview follows: 

Reporter for THe Eastern UNper- 
WRITER—“Did you read John C. Hard- 
ing’s speech about the so-called rowdy 
dinner of the Blue Goose?” 

Chairman Weddell—“Sure, I read it.” 

Reporter—“What did you think of it— 
I mean in your official capacity as a Blue 
Goose entertainment chief?” 

Chairman Weddell: “When you ask 

(Continued on page 21) 
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PHOENIX 


Assurance Company, Ltd., 


of London 


100 William Street, New York 


A corporation which has stood the test 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 


lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden ere New York 
































| W. K. WHITFIELD, President 


MANAGEMENT 


The International Life me had a phenomenal growth. 
Mississippi V: 


contpany in the . There are naturally m 
the why of such growth. One of 


Fastest Growing Company 
in the Mississippi Valley 


International Life Insurance Co. 


St. Louis, Missouri 


It is today the fastest growing 
any factors which 
these—and an important constituent is Management. 


The men who are at the helm of the International know their business. They are 
seasoned insurance men who appreciate that agents have problems to be solved and le 
to be taken care of. Tier hoor bale & sunloener 
the agent and his clients. With such 
International Life, whose name is known favorably 


throughou 
whose reputation for strength, honesty, safety, and fair dealing is second to none. 


One of the “Whys” of International Life thancees 





the ideal of sincere service to both 


y upon 
a creed for a foundation they have agers «Hoe 











DAVID W. HILL, Vice-President 
W. F. GRANTGES, Vice-Pres. and Gen’] Mgr. Agents 
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Another Forward Step 


The Salary Savings 
distribution. 


Philadelphia, Pa. 
Organized 1847 


Plan opens a new and broad field of life insurance 
This Company has adopted it, and thus maintains its 
front-rank place among the progressive companies whose leadership has 
been gained by vision and initiative. 


This Plan gives life insurance at its best to 
ployees and wage-earnefs in return for monthly pr 


Always room in this organization for men and women who have the 
forward look, and who work with intelligence and industry and in- 
Unexcelled service, together with three fine monthly agency 
publications and first-class advertising literature, supply our representa- 
tives with an unsurpassed equipment. 


The Penn Mutual Life Insurance Company 


groups of salaried em- 


emium 
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Philadelphia Gets 
Life Underwriters 
Meeting in 1926 


Book Publishing Activities as 
Convention Topic Falls Flat 
in Committee 





WAS “TEMPEST IN TEAPOT” 


Chakmen Geek, of Pubiiethil 
Committee, Refutes Charges 
of Unethical Practices 





(Special to THe EASTERN UNDERWRITER) 

Kansas City, Sept. 28—The thirty- 
sixtii annual convention of the National 
Association of. Life Underwriters is 
meeting here this week. From present 
indications it will be a big convention. 
The registration list shows more than 
six hundred names of life underwriters 
and company officials and others inter- 
ested in the business from all sections 
of the United States and Canada. 


Philadelphia Gets Convention 


Philadelphia will be the scene of the 
next annual convention of the National 
Association. This was decided right off 
the bat. Three cities received votes, 
Philadelphia getting thirty, Detroit six- 
teen and Memphis four. This action on 
the part of the executive committee 
is gratifying to the Philadelphia Asso- 
ciation of Life Underwriters which was 
extremely anxious to have the conven- 
tion in Philadelphia during the sesqut- 
centennial exposition next year. 


No Excitement Over Publication 
Activities 


If anyone went to Kansas City expect- 
ing to sit. in the center of fireworks 
resulting from the “National Under- 
writer” — Wohlgemuth — “Spectator” 
charges of unethical competition in con- 
nection with the book-selling activities 
of the National Association, they were 
certainly let down with a thud, as there 
was no particular discussion in the com- 
mittee room in connection with the sub- 
ject. The only real reference to the 
matter was in the report of Ernest Jud- 
son Clark, chairman of the Publication 
Committee, and the attitude taken was 
that as Wohlgemuth is not a member 
of the National Association, no official 
complaint had been made against the 
book-selling activities of the Association 
and the charges of rebating were 
scouted. In brief, the whole matter was 
described by the committeemen as a 
“tempest in a teapot.” 

It was thought that the real grouch 
of Publisher Wohlgemuth was directed 
against the action of the National Asso- 
ciation in endorsing Mansur B. Oakes’ 
“The Insurance Research & Review 
Service,” this being regarded by Wohlge- 
muth as a slap at “The Diamond Life 
Bulletins,” published by the organization 
with which he is connected. 

According to Assistant to the Presi- 
dent W. A. Searles of the National Asso- 

(Continued on page 8) 
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Aetna Life Increases Dividends 





ate mr ica eA oes AAERS A tL ae " 


1. The AXtna Life Insurance Company announces a sub- 
stantial increase in its 1926 dividend scale. 





2. Further information will gladly be given on request to 
our Service Department. 


HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK CITY 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Clarence Darrow to 
Debate Salesmanship 


FEATURE OF AGENCY MEETING 





Famous Lawyer to Face Dr. J. A. Stev- 
enson at Life Agency Officers 
Conference at Chicago 





Clarence Darrow, famous Chicago 
lawyer, who defended Loeb and 
Leopold; Scopes in the Fundamentalist 
trial, nd the McNamara brothers, is to 
take the side against intensive sales- 
mansiip in a debate to be staged by 
insurnnce newspaper men on Wednes- 
day evening, November 18, at the Edge- 
water Beach Hotel, Chicago. The other 
side ‘s to be presented by Dr. John A. 
Stevenson, second vice-president of the 
Equitable Life Assurance Society and 
formerly a member of the faculty of 
the University of Illinois. 

This will be one of the features at 
the convention of the Association of 
Life Agency Officers. 

Mr. Darrow has written several 
articles poking fun at highly engineered 
sales tactics and what the highbrow 
magazines designate as Babbitism— 
Babbit, the realtor, being the central 
figure in Sinclair Lewis’ popular novel, 
“Babbit.”. Naturally, the life insurance - 
people resent some of the severe com- 
ments being made in the highbrow 
magazines about high powered selling 
and the evening in Chicago is bound to 
be an interesting occasion. 


. 





TO SUPPORT NEW LIFE SCHOOL 





Richmond Managers to Advertise Uni- 
versity of Richmond Courses; 
Hearing on Part-Time Cases 

The general agents and managers 
association, adjunct of the Richmond 
Association of Life Underwriters, held 
a meeting this week, giving attention 
principally to several part-time cases 
that had bobbed up since the last meet- 
ing. In no case, it was agreed, had the 
by-laws of the association of life under- 
writers been intentionally violated. Con- 
fidence was expressed by those par- 
ticipating in discussion of the matter 
that the abuses complained of would 
not be repeated. 

The question of lending aid to the 
school of insurance salesmanship at the 
University of Richmond which has just 
been opened also came up. A commit- 
tee consisting of A. P. Wilmer, W. W. 
Keen and Arthur Levy was named to 
confer with officials of the university 
regarding a plan for advertising the 
school. It is proposed to: carry a con- 
siderable amount of advertising in the 
Richmond papers to boost it, this ta be 
done in the name of the Richmond 
\ssociation of Life Underwriters. The 
veneral agents and managers have 
agreed to foot the bill, it was stated. 





CHINESE WRITING RESTRICTED 


\gents of the New York Life have 
been notified of restrictions applicable 
to endowment policies against lives of 
Chinese. Some risks will be considered 
on ten, fifteen and twenty-year plans 
‘iaturing at age sixty-five, with an ex- 
‘ra premium of $2.50 per $1000. Disa- 
bility, double indemnity and term ex- 
‘ension features will not be granted nor 
will risks be written where there is a 
‘kelihood of a return to China. 





MADE LOAN ASSISTANT 


Che Massachusetts Mutual Life has 
“ppointed William A, Rawlings assistant 
“uperintendent of loans. Mr. Rawlings 
‘as been manager of the company’s loan 
‘fice at Washington, D. C., for fifteen 
‘ears and he will be associated with Su- 
berintendent of Loans Osgood E. Fifield 
ri the home office. He has been with 

©. company for thirty-three years in 


Various capacities in the field and home 
office. 








$200,000 Life 


Phone 
Cortlandt 2030 





New England Mutual Life 
Limits 

(By One of Our 
$100,000 Term ) Regular Examiners 


For sixteen years the brokers’ office 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 


5 Seconds from Broadway 








AT COLUMBIA 





Courses Start on Life Insurance and on 
Statistics; Maclean and Kopf are 
Lecturers 


The following topics are to be dis- 
cussed in the life insurance course at 
Columbia University, Joseph‘B. Maclean 
instructor. The Maclean courses are at 
the University every Tuesday evening 
and they began on September 29. 


Organization of Companies—Assessment vs. 
Level Premium Systems—Stock Companies—Mu- 
tual Companies. 

History of Life Insurance in the United States 
to 1905. 

The Armstrong Investigation and the New 
York Insurance Law of 1906. 

_Types of Life Insurance Policies—Policy Pro- 
visions. 

Mortality Tables. 

Premiums and Reserves—‘‘Cost of Insurance.” 

Selection of Risks—‘‘Substandard” Insurance. 

The Assets—Valuation of Assets—The Annual 
Statement—Accounts—Schedules—Gain and Loss 
Exhibit. 

Surplus and Dividends. 

Reserve Systems Allowing for Initial Expense 
—Standards of Solvency. 


Modern Developments—Disability 
Group Insurance. 

Industrial Insurance—Fraternal Orders—lInsur- 
ance without Medical Examination. 

eee of Companies and of Policy Pro- 
re 


peri Legal Aspects of Life Insurance. 

The course in insurance statistics under 
Edwin W. Kopf began on September 16. 
The winter session will be devoted to 
elementary statistical methods applied to 
insurance data. At the spring session 
there will be discussion of practical in- 
surance statistics. This course started 
September 16th. Valentine Howell and 
G. F. Michelbacher are also Columbia 
lecturers. 


Benefits— 





DR. A. T. POST DEAD 

Dr. Albert T. Post, assistant medical 
director of the Equitable Life Assurance 
Society, is dead. In twenty-four vears 
of service he had held office as medical 
director for the company in Europe sta- 
tioned at Paris as well as representing 
it in Japan. 








Telephone 
2989 MAIN 








THERE MAY BE A FORTUNE IN YOUR 


LIFE LINES! 


Let us help you develop them 


JOSHUA B. CLARK 
and 


PAUL C. SANBORN 


STATE MUTUAL LIFE 


50 Congress Street 
Boston, Mass. 














| A. J . Starner Named 


Group Assistant Mer. 


FOR TRAVELERS IN NEW YORK 





Formerly Field Assistant in Brooklyn to 
Assist F. S. McManus; College 
Man With War Career 
Albert J. Starner, who has been push- 
ing ahead as field assistant in Brooklyn 
territory for the Travelers, has been 
promoted to assistant manager of the 
group department at the New York 55 
John Street branch, effective October 1. 
Mr. Starner will operate with Frank S. 
McManus, associate manager of this 

department. 

Born in Salina, Kansas in 1892, Mr. 
Starner received his education in the 
Occidental College of Los Angeles, Cali- 
fornia. He joined the Southern Pacific 
Railroad in 1914, then connected with 
the Western Electric Company in 
Chicago. 

Enlisting in the army in April, 1917, 
he was commissioned the following year 
and saw active service overseas. After 
his discharge from the service Mr. 
Starner was an advertising and printing 
salesman up until April, 1923, at which 
time he joined the Travelers. 


‘ 





HAS RADIO STATION 


National Life & Accident of Nashville 
Broadcasting; Vice-Presidents Cle- 
ments and Craig Were in Charge 
of Station’s Erection 


In the current issue of “The Shield,” 
printed by the National Life & Accident 
of Nashville, Tenn., the radio is featured. 
The company broadcasts through station 
WSM which is a super-power broadcast- 
ing station. Vice-Presidents Clements 
and Craig were in charge of the erection 
of the station. 

WSM is a 1000-watt station of the very 
latest type and is the last word in modern 
equipment. ‘The studio is located on the 
fifth floor. Here Nashville’s and all of 
the best talent in the State of Tennessee 
will be broadcast to millions throughout 
the country. The great towers rising in 
the air to a height of 165 feet are located 
in the residential part of the city, free 
from downtown noises and disturbances. 
The big station operated by remote con- 
trol will give perfect results and may be 
heard throughout the United States, 
Canada, Mexico, and at times in Europe. 





GANSE AND MADDEN SPEAK 


Insurance authorities who spoke at the 
twelfth annual national business confer- 
ence at Babson Park, Massachusetts 
this week included Edward A. Madden, 
of the Ganse Estate Protection Com- 
pany, and Franklin W. Ganse, head of 
this organization. Mr. Madden present- 
ed as his subject “Present Inheritance 
Tax Injustices’ and Mr. Ganse talked 
on “The Part of the Investor in Inher- 
itance Tax Reform.” Both are widely 
known as experts on inheritance taxa- 
tion and represent the Columbian Na- 
tional in Boston. 





N. Y. Women’s Clubs to Hear 
Insurance Speakers on Oct. 29 


The New York City Federation of 
Women’s Clubs has planned an insur- 
ance meeting for October 29 at the Hotel 
Astor, under the auspices of its depart- 
ment of the American Home. Mrs. 
Charles D. Hirst, head of this depart- 
ment, is in charge of the arrangements 
in co-operation with Miss Alice Lakey of 
“Insurance; and Mrs. Wm. D. Sporborg, 
president of the Federation. J. Elliott 
Hali of the Penn Mutual, and Dr. S. S. 
Huebner, University of Pennsylvania, 
will be the speakers. 
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A Campaign In Behalf Ot — 
Women and Children 


Sixth Extract 


The value of Income Insurance is illustrated by the following extracts 


from the book on that subject published by The Equitable Life Assurance 
Society of the United States. 


THE INTELLIGENCE OF WOMEN 


Arguments that are plausible but unsound, and all exaggerated statements, do an immense 
amount of harm. 

A great deal of nonsense has been written about woman’s relation to life insurance, and it is 
only fair to her that the truth should be told. 


POPULAR FALLACIES 


One popular fallacy is that all the women who receive insurance money waste it or lose it, 
ind that it is usually squandered in about seven years. If this were true it would be a serious 
indictment against life insurance. But itis not true. Here and there a woman may spend her 
money recklessly, but usually the insurance money received by a woman lasts for only a few 
years simply because her husband was inadequately insured and has left her so little that instead 
of investing it she has been forced to use it for current expenses. And no matter how careful and 
prudent a woman may be a few thousand dollars thus employed cannot possibly last forever. 
Here it is obvious that the man, and not the woman, has been to blame. 


But there are many cases where adequate insurance is left, and here another fallacy has been 
widely circulated. This is the assertion that women are less intelligent than men, and for that 
reason invest their money foolishly, and often lose it. 


It is true that most women lack business efficiency, but this is not because they have less 
intelligence or aptitude than men. It is simply because their training has been along other lines, 
and because they have had little opportunity of gaining business experience. If women should 


be given the business training that men receive they would be as competent as men to take care 
of their money. 


The truth that there is very little difference between men and women when similarly situated 
is verified by such facts as the following: 


THE WEAKNESS OF MEN 


Artists, doctors, preachers, writers, musicians and other men who lack business training 


invest their money as foolishly, and are victimized by get-rich-quick swindlers as readily, as 
women. 


Men are as prone as women to gamble, to speculate, and to make reckless use of their money, 
unless business experience has taught them caution. 


Sharpers are able to swindle professional men and other men who lack business experience 
as easily as they are able to swindle women. And the reason they are more diligent in following 
up women is simply because the beneficiaries under life insurance policies are usually women. 
They are pursued because they have money toinvest. ‘‘For wheresoever the carcass is there will 
the eagles be gathered together.” 


Women are constantly exposed to dangers, which make Income Insurance 
expedient. But they differ from those described above as will be shown in 
future extracts. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 


— 
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A.W. Atwood’s Warning 
Against Lump Sums 


—_——— 


HIS “RTICLE IN MAGAZINE 





Discusses Wasted Estates; Says More 
Insurance Should Be Payable to 
Trust Companies 





Albert WV. Atwood has written another 
one of ''s valuable and interesting arti- 
cles ov insurance for the “Saturday 
Evening Post” and it appears in a 
recent edition under the heading, 
“Your Financial Future.” It is an 
argumc.:: against lump sum payments, 
and de:cribes how proceeds are frittered 
away. it has considerable to say of the 
shrinkaze and settling of estates. He 
says in part: 


Loss of Insurance Money 

“Additional life insurance is not in- 
frequenily like putting more water in a 
leaky buck In many cases it does not 
serve the purpose for which it was in- 
tended. It falls too often into the hands 
of those inexperienced in the care and 
management of property. It may be lost 
or wasted; in any case, quickly dissipat- 
ed. ‘to the extent that this is true the 
whole present system of making future 
financial provision loses its effective- 
ness. 5 

“The loss of insurance money by its 
beneficiaries, the widows and orphans, 
is so taken. for granted that the country 
is rather cynical about it. It is assumed 
to occur on a colossal scale and to be 
as unavoidable as death and taxes them- 
selves. Nor is there any question that 
circumstances often favor the rapid 
disappearance of insurance money. 

“The life insurance companies are huge 
institutions, national in their operations, 
and from the very nature of their busi- 
ness are able to sell only a relatively 
few standard forms of insurance. 
Obviously they cannot use discretion in 
dealing with the individual heir. 

“But trust companies and trust depart- 
ments of national banks are more num- 
erous, local and personal in their op- 
erations, deal with fewer people as a 
rule and are able to exercise discretion- 
ary powers. Thus there gradually 
emerges the so-called estate idea, which 
boiled down out of its surrounding ocean 
of enthusiastic sales verbiage amounts 
to something very much like this: 

“In a far greater number of cases than 
at present, life insurance should be made 
payable to a trust company or bank in 
trust ior the heirs. Discretion -can be 
given to pay out portions of the principal 
it necessary, such as for a college edu- 
cation. But there will be no waste ot 
loss, and the thousand and one dangers 
which threaten the widow and orphan 





when full control of money is turned 


over to them are obviated. A fair rate 
ot interest on the remaining principal, 
possibly 5% per cent, taking the country 
as a whole, is reasonably certain. 

“The whole case as presented up to 
this point is based quite largely upon 
the assumption that money in the hands 
of widows is almost invariably spent or 
lost. A man is under obligation, so runs 
the “rgument, to provide for the future 
of those dependent upon him, and if his 
widow cannot conserve the money he 
should either provide more of it through 
additional insurance or better yet, tie 


it up so that it will do its work more 
effectively.” 





_ TWO LIVE NEWCOMERS 

Laurence U, Shloss and Constantine S. 
Miller of the Mervin L. Lane. Agency, 
newscomers into the business, are setting 
a hot pace for themselves. Mr. Shloss 
turned in fourteen and one-half applica- 
tions for $97,500 written business during 
his first month in the business which 
sets a high record for new men. The 
first application secured by Mr. Miller 
was for $50,000 and he turned in the 


check for the premium be Li 
was Seale P before the policy 








Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit theniselves that they may 
be competent to give sound advice to their 


clients along Life Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 








OKLAHOMA CLASS GRADUATES 


Dr. Lovelace Presents Certificates to 
Over 100 Students; J. D. Bookstaver 
Talks on Education 


Dr. Griffin M. Lovelace, of New York 
University, who has been directing a 
seven weeks’ term in life insurance at 
the Southwestern School of Life Insur- 
ance Training under the auspices of the 
Oklahoma Association, presented temp- 
orary certificates last week to more 
than 100 students who took the course. 
A total of $1,596,500 production, was 
written by 40% of the students. This 
is about average as the course was 
crowded into seven weeks, instead of the 
usual nine weeks required to complete 
it. Certificates of graduation are being 
withheld, pending compliance with fur- 
ther requirements of Dr. Lovelace, that 
each student pay for $100,000 of business 
by September 30, 1926 on not less than 
twelve lives, or until he has paid for in- 
surance on not less than 35 lives. Jos- 
ephine Lincoln, Equitable Life Assur- 
ance Society, led in personal production, 
with Charles Linder, Pacific Mutual, 
second. 

*J. D. Bookstaver, general agent of the 
Travelers in New York, outlined the 
benefits of a thorough education in life 


insurance underwriting at the exercises, 
having stopped off to address the school 
en route to the Kansas City convention. 
He encouraged the man who writes the 
one to three thousand dollar policies, 
stating that the average policy written 
in his agency is $3,000. He also advocated 
the movement to eradicate untrained 
underwriters from the profession when 
enough trained men could be found to 
handle the business. 

An alumni association was formed 
with Marmaduke Corby, general agent 
for the Central States, president; B. D. 
H. Powell, Tulsa, of the Equitable So- 
ciety, first vice-president; A. R. Epper- 
son, second vice-president and Joseph- 
ine Lincoln, secretary. 





WRIT OF ERROR REFUSED 

The Virginia Supreme Court of Ap- 
peals has refused a writ of error to Eula 
J. Payne, who complained of an adverse 
judgment of the Circuit Court of Rich- 
mond, in a suit against the Atlantic Life. 
Petitioner was formerly Eula J. Robin- 
son, widow of Walter W. Robinson, on 
whose policy for $5,000 she sued. De- 
fense to the action was that the second 
premium on the policy had not been 
paid. This is upheld. 








B. H. WRIGHT, President 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


Co-operation with its salesmen and service 
to its policyholders have characterized the 


EIGHTY YEARS OF LEARNING HOW 
that 
MAKE STATE MUTUAL FAMOUS NOW 


STEPHEN IRELAND, Superintendent of Agencies 


D. W. CARTER, Secretary 

















Court Rules Accident 
Premiums Are Taxable 


IN NEW YORK LIFE CASE 


Must Pay Government Approximately 
$100,000; But Premiums on Double 
Indemnity Not Taxable 





The New York Life was directed this 
week by Federal Judge William I. 
Grubb to pay the government approx- 
imately $100,000 for taxes accruing on 
accident insurance issued to the public 
in conjunction with life policies. In 
making this decision the court held the 
government wrong to the extent that it 
could not tax premiums received from 
double indemnity in life policies but 
could collect on premiums from disabil- 
ity. As companies in the past have been 
paying a tax on both under protest, it 
would seem that under this decision 
they will get back the money paid on 
premiums from double indemnity. 

In this particular case the New York 
Life contended that issuing policies for 
annuities in cases of accident was part 
of.the life insurance business and should 
not be held as purely accident insurance. 
The court held that the additional pre- 
mium was taxable. The policies affected 
are written as life contracts and embody 
clauses wherein specific sums are set 
forth for the loss of an eye, arm, leg 
and other members. 

The case was argued before Judge 
Grubb by Assistant United States At- 
torney Frederic C. Bellinger for the 
government and James McIntosh for 
the New York Life. The company will 
appeal but as soon as the decision of 
Judge Grubb is filed the Government 
will move to dismiss a suit begun by 
the company for the recovery from the 
Government of $88,000 paid as income 
tax on the same line of business. 





PROTECTING BENEFICIARIES 





E. L. Green of Better Business Com- 
mission Discusses Investments 
Before Cleveland Association 

Edward L. Green, of the Better Busi- 
ness Commission of the Associated Ad- 
vertising Clubs of the World, New York, 
speaking before the Cleveland Associa- 
tion of Life Underwriters, Cleveland, 
Ohio, last Friday, declared that life 
agent:: can render a great service to ben- 
eficiaries of their policies, if they will 
take time to advise them in the invest- 
ment of their money. 

So :nany women are hounded by sales- 
men of stockbrokers, who are handling 
securities, which may not be fraudulent, 
but which are speculative in the highest 
degree. There is so much danger of 
their losing money left to them in such 
ventures that they should be advised 
against it, and no one can do this to 
greater advantage than the agents who 
placed the business. 

Mr. Green is of the opinion that 
agents will benefit by the interest thus 
taken in their beneficiaries, as well as 
render them an important service, and 
that they should consider the time spent 
in doing this as well spent. He gave a 
number of experiences, showing how 
money has been lost, when it should 
have been preserved for the benefit of 
those for whom it was intended. 


Home Office Employe Who Has 
Placed Over $1,000,000 Business 
Showing what may be done in produc- 

ing business by home office employes of 

companies, William Hannah, connected 
with the home office of the Mass- 
achusetts Mutual Life at Springfield, has 
during the past twelve years in his spare 
time written and delivered a little over 
$1,000,000 of life insurance. The policies 





were mostly under $5,000, the largest one 
being for $20,000. 
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THE BOY JOHN HANCOCK AT HIS DESK IN 


MASTER HOLBROOK’S WRITING CLASS 


“That wonderful signature, so bold, defiant, and decided in every line 
and curve, has become, almost in itself, his passport to the remem- 
brance and his warrant to the admiration of posterity.’’— GILMAN. 


HN HANCOCK was born at 
Quincy, Mass., in January, 
1737. When he was eight 
years old he began his school- 
ing at the Boston Public Latin 
School. 

In those days penmanship 
was a fine art and Hancock 
spent one hour of every school 
day with Master Holbrook, 
who taught him to write the 
“Boston Hand.” No doubt 
young Hancock was as impa- 
tient as a modern boy would 


be at spending so much time 


LIFE INSUR 


in acquiring an art which was 
to bear his name to future 
generations. 

Thirty years later, on the 
night of April 18, 1775, Han- 
cock and Samuel Adams were 
guests at the Clarke House in 
Lexington. To them came 
Paul Revere with a warning 
that the British were on their 
way to capture them and to 
take the military stores at 
Concord. The next day came 
the battle of Lexington, which 
led, after two eventful months, 


emivuhe 


to the Battle of Bunker Hill on 
June 17. 

In the mean time Hancock 
and Adams had left Lexington 
in haste and repaired to the 
Continental Congress at Phila- 
delphia. There Hancock was 
chosen President of the Con- 
gress and as such was the first 
signer of the Declaration of 
Independence. 

Thus was the mark of Mas- 
ter Holbrook’s teaching passed 
on to posterity in that bold and 
flourishing signature. 
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How Sales Letters May 
Be Made Effective 


GIVE DAY TO DAY WORK PLAN 





R. C. Braun, Advertising Manager for 
Reliance Life of Pittsburgh, Dis- 
cusses Advertising Methods 





Predicting that a great deal more use 
will be made in the future of advertising 
by insurance companies, R. C. Braun, 
manazer of advertising for the Reliance 
Life of Pittsburgh, told the Pittsburgh 
Advertising Club in an address before 
it recently that companies are spending 


re 
Dendredl of thousands of dollars in 
educational work through advertising. 
He bc lieves there is a great need for the 
companies to sell the underwriter to a 


skepiical public through their advertising 
ever) before they present the institution 
or the service it renders. 

Spcaking of sales letters he said that 
they had become a vitally important part 
of the sales promotional policy of several 
large companies. In its relation to the 
insurance business, the name sales letter 
is more or less of a misnomer, since it 
will not sell insurance in the strict sense 


of the word. It will, however, serve a 
valuable purpose in agency help. In the 
first place, through an organized cam- 


paign of follow-up, it provides a definite 
plan of work for the agent day by day. 
Whether response is made or not, every 
insuranée sales letter should be followed 
up by personal canvass. Through the 
past experience of several insurance com- 
panies which make extensive use of this 
medium, it was learned that, propor- 
tionally, there were as many prospective 
policy-holders among the persons not 
making inquiries and as much business 
secured from them as existed in the case 
of those who did respond. In summariz- 
ing the effectiveness of sales letters in 
advertising life insurance, Mr. Braun 
said they serve to introduce the agent 
and accordingly, he meets with reduced 
sales resistance in his approach. This is 
of considerable advantage to him in his 
confident presentation of his plan. By 
creating that prestige which nearly all 
advertising produces for the institution, 
he does not find it necessary to first 
sell his company before he begins the 
actual insurance selling talk and _ last, 
they give his prospect some time for 
preliminary consideration of his proposi- 
tion. Advertising by sales letter is a 
great time saver for the underwriter and 
provides a genuine help in “cold canvass” 
work, 

In the future, more insurance com- 
panies will use the daily newspapers at 
localized points where their agency 
organization and their insurance in force 
merits the appropriation, The news- 
paper is one of the best media for sales 
promotion when a large canvassing or- 
ganization is represented. The argu- 
ments which hold for the sales letter are 
identically applicable to the use of the 
newspapers. However, on a large pro- 
motional scale, the newspapers can be 
used far more economically. Newspaper 
advertising is a strong force of conser- 
vation as it relates to business in force. 
One of the most important problems of 
insurance administration is the mainten- 
ance of lapsed business at a minimum. 
With a large number of policyholders 
localized and covered by the circulation 
of the daily newspaper, newspaper adver- 
tising is a cheap and effective method 
of resale, the importance of which should 
not be underestimated. Newspapers will 
Promote inquiries—generally on the part 
of persons who mean business and who 
virtually represent the finest lead which 
an imsurance underwriter can secure. 





LOANS BY METROPOLITAN 
_ Loans on bond and mortgage amount- 
ing to $9,529,650 were authorized by the 
Metropolitan Life last week. Of this 
amount $7,275,900 were housing loans, 

,500 were business loans and $1,807,- 
250 were farm loans. The latter were 
scattered in twenty states. The rate of 
interest on the housing loans was 6%. 
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DES MOINES, IOWA 





Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. 


A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 


During June, 1925; the total of life insurance in force 
passed the EIGHT HUNDRED MILLION DOLLAR 


BANKERS LIFE COMPANY 





GEORGE KUHNS, President 














NEW POLICY 


Disapility Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 
The Manhattan Life Insurance Co. of New York 














The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street. Boston. 











TO BE UNIT MANAGER 

A. Laibson, of the Mervin L. Lane 
Agency, has been promoted to unit 
manager, serving in the capacity of an 
assistant agency manager, effective No- 
vember 1. Mr. Laibson entered the 
service of the Equitable Life Assurance 
Society in November, 1923, and was as- 
sociated with the Gotham Agency until 
July 1, 1925. He then joined the Mervin 
L. Lane Agency and is rapidly making 
a name for himself as a clever salesman 
and a conscientious worker. 


MUST PAY SUICIDE’S POLICY 


In the United States District Court at 
Denver a verdict was handed down 
against the Businessmen’s Assurance Co., 
of America of Kansas City, for the full 
amount of a policy with attorneys fees 
issued to George Scott, a Denver 
druggist wio committed suicide. The 
insurance company resisted payment be- 
cause of a suicide clause in the policy, 
but the verdict was against it. The 
policy was taken out October 1, 1920. 





What Do 


You Sell? 


Service, Company, ur Policy la 


All three are important, of course. 
the policy is especially so. 





which? 


But to our mind 
{f you agree that the 


actual contract itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seriously the United Life policy, “A 


Policy You Can Sell.” 


Any natural death...... 
Any accidental death.... 
Certain accidental deaths 
Accidental Benertits $50 per 


Also Disability Income, Waiver of Premiums, etc. 








ALL IN ONE POLICY | 





If there is an opportunity open in your town, our 
Vice-President, Mr. Eugene E. Reed, will tell you 


all about it. 


Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord 


Inquire! 


“-*New Hampshire 


Bumee or os : H | 





Ancient Chivalry Idea 
For Guardian’s Drive 

TO HONOR PRESIDENT HEYE 

Tells Agents in Original Publicity How 


to Unseat “Ye Cold Turn-Down” 
in October ; 





In a publicity campaign which is not 
only original but of unusual artistic 
beauty the Guardian Life has launched 
its drive to honor President Carl Heye 
during October. Going back to the days 
of chivalry for the idea, the contest is 
styled a “jousting tournament” to which 
all “Guardian Knights” are invited to 
“break a lance” with their ancient and 
doughty enemy, “ye cold turn-down” and 
attempt to unseat him and win the 
application. 

The first announcement to the agencv 
force was in the form of a large and 
colorful proclamation resembling in ap- 
pearance and language an ancient 
herald’s proclamation. This proclama- 
tion, signed by Vice-President Hansen 
and countersigned by E. J. Berlet, presi- 
dent of the leaders club, and James A. 
McLain, inspector of agencies, reads in 
part: : 

“Hear Ye, Hear Ye, as is ye ancient 
custom of Ye Guardian Life, ye month 
yclept October is again designated ye 
president’s month in ye*honor of our 
beloved chief executive, Carl Heye. 

“This shall be a month of brave 
achievement in which all ye Guardian 
knights tried and true shall hold them- 
selves forth in manly feats of arms and 
trials by combat to prove themselves 
worthy. 

“Know ye them, that upon ye ground 
known as ye Guardian selling field there 
shall be erected ye jousting lists wherein 
ye courageous Guardian knights shall 
test their bravery, skill and strength 
against ye ancient and doughty enemy, 
ye cold turn-down, in honorable attempt 
to unseat ye enemy from his high horse 
and wrest from him ye applications. 

“Ye contest will be for ye champion- 
ships of two equally worthy kinds, to 
wit: Ye greatest number of applications 
and ye great volume submitted. Ye 
judge will be ye President Heye who will 
chose ye two champions and award to 
each a prize of go!den spurs and a most 
desirable bouquet of roses for his ladye 
faire. 

“Ye contests will open at Cock Crow 
on ye first day of October and close on 
ye stroke of twelve midnight on ye last 
day when ye wardens shall drop ye 
portcullis in ye face of all tardy knights. 


FRATERNALS IN CONNECTICUT 








Commissioner Dunham’s Report Shows 
Results of Operations of Benefit 
Societies During 1924 
The annual report of Insurance Com- 
missioner Dunham of Connecticut cov- 
ering the operations of fraternal benfit 
societies shows that these organizations 
operating in that state had total assets 
at the end of 1924 amounting to $379,- 
114,413 being an increase over 1923, of 
$48,940,717. The total liabilities were $14,- 
617,536, an increase of $2,147,474 over 
1923.. The number of members was 
4,726,349, an increase of 180,335 for the 

year. 

The total amount paid by members in 
1924 was $3,140,926 more than in 1923. 
The income from all other sources for 
the year was $2,192,561 more than for the 
year previous, the total income being 
$5,333,488 more. The disbursements show 
that the amount paid to members was 
$65,067,025, or $83,239, less than in 1923. 
The expenses were $178,955 more than 
in 1923; and the total disbursements were 
$95,715 more than in 1923. ‘ 





PRUDENTIAL VETERAN DIES 

Thomas E. Pritchard, assistant super- 
intendent of the B!oomfield branch of 
the Prudential, died suddenly last week 
of a heart attack. Mr. Pritchard was 55 
years old and before he came to Bloom- 
field two years ago was the head of the 
company’s branch in Stamford, Conn., 
for twenty years. 
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Aetna Life Sells Home 
Office for $1,500,000 


W. C. WALKER IS NEW OWNER 


Company Will Remain in Old Building 
Until New Quarters on 22-Acre Site 
Are Completed 





The Aetna Life has sold its home 
office building for $1,500,000 to Wilbur 
C. Walker, a prominent Hartford manu- 
facturer and former president of the 
Hartford police commission. The com- 
pany has been contemplating this sale 
ever since its acquisition of a twenty- 
two acre site in 1921 at Sigourney street 
and Farmington avenue, Hartford, where 
an immense building will be constructed. 
According to President Morgan B. 


- Brainard the company will remain in its 


present home for one or two years until 
the new quarters are ready for occu- 
pancy. 

Mr. Walker, the new owner of the 
property, has made the purchase solely 
as an investment. The building has been 
a landmark in Hartford since its erec- 
tion, when it’ was considered one of the 
city’s finest pieces of architecture. An 
engineering feat was accomplished in 
1914 when an additional four stories 
were added to the six-story building. 


F. L. WARD RESIGNS 


Frank L. Ward has resigned as chief 
adjuster and attorney for the Aetna Life 
and Affiliated Companies at Philadelphia. 
As head of the Aetna Claim Department, 
Mr. Ward, during his 14 and one-half 
years of service with that company has 
created a name for himself as one of the 
leading adjusters of the United States. 
For several years, Mr. Ward in addition 
to his duties as Chief Adjuster, has been 
doing the court trial work for the Aetna 
Companies, in which work his untiring 





energy and ability have brought to him ¥ 


a high measure of success. Mr. Ward is 
leaving the Aetna to open an Independ- 
ent Adjusting Agency at Miami, Florida, 
where we wish him the same measure of 
success that he has enjoyed in Phil- 
adelphia. 





OHIO COMPANY’S CAMPAIGN 


To commemorate its removal to its 
new home office building about Decem- 
ber 1, the Ohio State Life Insurance 
Company, Columbus, has made plans for 
another special canvass for new business 
to be known as the “New Home Cam- 
paign.” It will cover the period between 
October 1 and November 30, and the goal* 
will be $5,000,000. 








You can grind them 


out a little faster with 


us doing most of the 


GRAHAM C. WELLS 


Provident Mutual Life 
_ ¢:33. Liberty St., New York 
: -John 3771 ' Ps 











Kansas City Meeting 


(Continued from page 1) 


ciation, the membership of the associa- 
tion is now nearly 14,000. He pointed 
out that there was a long way to go if 
all available life underwriters were to 
be enrolled under the National Associa- 
tion banner, stating that there were ap- 
proximately 300,000 who could qualify. 

Mr. Searles stated that there was a 
demand for a separate organization of 
general agents and managers in many 
cities and he recommended that steps 
be taken to satisfy this demand, it 
being desirable to have an organization 
where heads of agencies could discuss 
problems common to organization work 
in their particular localities. 





Travelers’ Salaried Managers 
Competing in Anniversary Drive 


While the agents of the Travelers are 
in the midst of a ten-week drive in honor 
of President L. F. Butler’s tenth anni- 
versary, the salaried staff of managers, 
assistant manager, and field assistants of 
the life, accident and group departments, 
the compensation and liability depart- 
ment and also the Travelers Fire, are 
competing among themselves. 

During the first week of the cam- 
paign which the agents are conducting, 
the production of new accident business 
was doubled over the corresponding 
week of last year, automobile business 
jumped 75% ahead of the corresponding 
week, and burglary, plate glass and 
boiler business ran 35%. Increases were 
also made in the compensation, public 
liability and life lines. 





F. C. Templeman, manager of the ac- 
cident and health department of the 
home office of the Maryland Casualty, 
was a recent visitor in New York City. 
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WEIGHING 
THE PROFITS 


In the language of commissions, the 
Scales tell the story of the multiple 
advantages of representing a multiple ° 
line Company. 


Success speaks in several languages 
but the mother tongue speaks more 


accurately in terms of profit to the 
salesman. 


ACCIDENT AND HEALTH insur- 
ance is protection at the source— 
cementing the foundation of every 


insurance program, the individual 
income. 


LIFE INSURANCE carries on—pro- 


tecting insurance needs, and complet- 
ing the program. 


MULTIPLE LINES 
ARE MUTUAL BUILDERS OF 
THE SALESMAN’S PROFITS 


WEIGHING THE 
PROFITS IS 
THE FINAL TEST 


MISSOURI STATE LIFE 
INSURANCE CO. 


HOME OFFICE, SAINT LOUIS ;. M. E. SINGLETON, President 
LIFE — ACCIDENT — HEALTH — GROUP 


October 2, 1925 
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British Practice in 
Handling Extra Risks 


CLIMATIC AND OCCUPATIONAL 


Extras Hazard as Applied to America 
and Latin. American Countries; 
Extras in Foreign Countries 





A very interesting paper by W. T. 
May, the British actuary, discusses the 
practice of British offices in handling 
extra hazards. or extra risks as they 
commonly term it. These extras are 
climatic, occupational and_ pathological. 
One ci the greatest difficulties in fixing 
climai:c extras is the constantly chang- 
ing conditions’ of life in the tropics and 
the bringing of what used to be con- 
sidered remote parts of the world more 
and inore into the pale of civilization. 

“In giving below a list of climatic ex- 
tras which might, I think, reasonably be 
charged for civilian lives not engaged in 
a hazardous occupation,” said Mr. May. 
“J would say that this is only my own 
opinion as to the extras that should be 
charged at the present time in fairness 
to one’s other policyholders, and they 
are, of course, subject to modification in 
differing circumstances. Although the 
extra risks incidental to life in tropical 
countries are so much minimized by per- 
sons desirous of obtaining cheap assur- 
ance—and one is introduced to many 
health resorts which would not be recom- 
mended by a conscientious physican or 
in fact by anyone not in the position 
of one’s residuary legatee—we know 
how different the story appears when 
we seek information from those who 
have resided there and who have no 
‘axe to grind, and while the temptation 
to whittle down these extras in the face 
of competition is very great (and one 
sometimes becomes very unpopular with 
one’s branch managers by not yielding to 
it) one should always have in mind that 
if one accepts lives under one class of 
policy or extras for one particular cli- 
mate at unduly low rates, the news 
spreads in a mysterious way and busi- 
ness is always likely to come in the 
largest vloume under the table where it 
is the least profitable.” 


“Free Limits” Allowed 


Generally the “free limits” allowed to 
the assured under a life policy may be 
said to include those portions of the 
world above the 33rd degree N., and 
below the 30th degree S. latitude, but 
Egypt—north of the Second Cataract— 
and the whole of Japan, Australia, Fiji 
and other islands of the South Pacific, 
the Union of South Africa, Rhodesia 
south of Zambesi, and the Republic of 
Chili, are usually also considered in the 
free limits, but some offices exclude from 
the free limits the whole of Asia, even 
the parts that are north of 33 deg. N. 
latitude. 

Dealing first with Asia, as Europe is 
entirely within the free limits, the usual 
extra for the Far East—where business 


A New General Agency 


of the 





Massachusetts Mutual Life Insurance Co. 
has been opened in New York City 


and has 


—Organized Service— 


The Keane-Patterson Agency 


Pennsylvania Building, 225 West 34th St., New York City 


DON'ALD C. KEANE, General Agent 


LLOYD PATTERSON, Associate 


Telephone, Chickering 2384-7 





is done at European rates—is £1 per 
cent during residence there, although 
some offices limit the number of pay- 
ments to from five to fifteen. Some 
places, such as Ceylon, may be taken at 
a smaller extra, say 15s per cent, and 
Shanghai is sometimes allowed “free” or 
a nominal extra of, say 7s. 6d. to 10s. 
per cent might be charged. For Hong 
Kong an extra of 15s. per cent would 
suffice—limited to, say, 5 or 10 payments. 
Alternatively, offices that do a large busi- 
ness in the East calculate their premiums 
on a special table of mortality, and at 
young ages the premiums do not con- 
tain so much loading for additional cli- 
matic: risk as is suggested above, though 
the premiums increase more rapidly as 
the age of entry advances than do the 
premiums for home risks.. The Indian 
climate is often described as having an 
increasingly wearing effect on Euro- 
peans, and it is not so much the risk 
of early death but of the gradual sap- 
ping of vitality which makes it injurious. 
In the case of some of the East Indies, 
a larger extra than those indicated above 
would probably be necessary, ie., for 
New Guinea and parts of Borneo an 
extra 25s. to 30s. per cent might be 
charged— £2 per cent would probably be 
required for the Gulf of Aden. 
Turning to Africa, parts of Morocco, 
Algeria and Egypt are in the “free 
limits” but residence on the East Coast— 
except for the highlands of Kenya, which 
might be accepted at £1 per cent extra 
(limited in duration) or even less, calls 
per cent for Portuguese East Africa, Lor- 
per cent for Portugese Eas tAfrica, Lor- 
enzo Marquez and Mozambique to £3 
3s. per cent for Zanzibar, and, say £2 
10s. per cent for Mombasa. The west 
coast is, of course, still very unhealthy, 
and, although much improved of late, 
many offices do not care for business in 
Nigeria. The Cameroons or the Gold 


Coast, at any rate without a very large 
extra. Although there are highlands in 
Nigeria that are much healthier than the 
coast towns, it is not always easy to get 
any sort of medical aid, and of course, 
fevers and disease are easy to pick up. 
Where lives are employed by reputable 
firms or in Government posts, where 
long leave of absence is obtainable in 
the bad season, they are accepted by 
some offices at extras ranging from say, 
two-and-a-half to four guineas per cent. 


Extra Hazards in America 

Discussing America and turning first 
to the West Indies, Mr. May said, “The 
Bahama Islands in that group have a 
very temperate climate and are much 
visited by Americans as a holiday re- 
sort; no extra need be charged for 
residence there. An extra of £1 per 
cent is usually considered sufficient for 
Jamaica, Cuba, Barbados and the Is- 
lands round about, but a larger extra 
might be required on the islands where 
the natives are in power, owing to the 
poorer sanitation, etc. The Bermudas 
are free, and in fact, from what I have 
heard,” says Mr. May, “I think we 
ought to pay our policy-holders heavily 
to live there, as it is one of. the few 
places where one can get away from this 
jazz-band-gramophone-Ford civilization.” 

The general extra for new Orleans 
would be 10s., although some offices al- 
low residence there “free,” and for a 
general license for Mexico the extra 
would be about £1 per cent. The Amer- 
icas, between the Gulf of Mexico and 
Rio, contain many very unhealthy places, 
but as a result of research at the time 
of the cutting of the. Panama Canal, 
yellow fever has been to a large extent 
extirpated. from this zone. 

As a rule, £1 10s. per cent to £2 per 
cent would now be sufficient for anyone 
living in Central America, including the 


Republics of Honduras, Nicaragua or 
Costa Rica. 

In regard to South America, an extra 
of at least £1 10s. per cent should be 
charged for Guiana, Venezuela, Colom- 
bia and Ecuador, and in the case of 
Peru, £1 per cent would seem to be 
sufficient, with a more favorable con- 
sideration for large towns such as Lima 
and Callao, for.which 10s. would suffice. 

Proceeding down the east coast of 
South America, we would consider an 
extra of 25s. to 30s. per cent would be 
suitable for Para, Pernambuco or Bahia, 
but as we come down to Rio the extra 
falls to say 10s. per cent. 

The general extra for Brazil would be 
about 30s. per cent. 

Most climatic extras are removable on 
the life returning to the free limits, and 
rebates are generally allowed for un- 
broken months spent within the said 
limits. 

In connection with climatic extras, the 
questions of voyage policies fails to be 
considered. A voyage by sea is often 
a rest cure for busy people and no extra 
is charged for voyages in first-class ves- 
sels to any part of the world except the 
west coast of Africa. Where more than 
a few days are spent on shore account 
must be taken of the climate of the ports 
of call, and charge made according to 
the length of stay. 

Of course, one sometimes hears the 
superficial view expressed in connection 
with short term voyage policies, that, as 
in the event of a claim the size of the 
premium would make little or no dif- 
ference to the amount of loss, it does 
not much matter what is charged for 
those policies. This is, of course, ab- 
surd but the expression of this view also 
helps to emphasize the all-importance of 
seeing that such risks are really well- 
chosen and first-class, and that selection 
is not exercised against the office, as the 
premiums for some years—on a consid- 
erable volume of business—wiped out 
with one bad loss. The limits retained 
at risk in this class of business should 
be of moderate dimensions, say one- 
quarter to one-half of the ordinary re- 
tention. 

Occupational 


These extras have been diminishing of 
late, with the exception of those attach- 
ing to the licensed trade. In this con- 
nection £1 per cent is usually charged 
for publicans, 10s. per cent for licensed 
grocers who sell unbottled liquor, and 
10s. to £1 per cent for travellers, though 
it would seem that these extras are 
hardly sufficient. The latest investiga- 
tions still show a very high rate of mor- 
tality among persons engaged in the 
trade. The Associated Scottish Life Of- 
fices recommend that the following ex- 
tras should be charged as a result of 
their investigation published in the J. I. 
A., April 1897; 25s. per cent for publi- 
cans, £1 per cent for hotel keepers and 
innkeepers, 15s. per cent’ for Irish li- 
censed grocers, -and 10s. per cent for 
Scottish licensed grocers. According to 
a recent experience, the actual deaths 

(Continued on page 12) 











Satisfied Policyholders 


More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of Iowa’s Oldest Company? 

Men desiring to become agents for a good old 
line company 
tract with this company of satisfied 


EQUITABLE LIFE | 
INSURANCE COMPANY 


the advantage of a con- 
will realize the a ge hol 


OF_JOWA 
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A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful. 

. growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is.imbued with the spirit of service, a 
spirit that permeates the entire activity of the: organization. 


JOSEPH C. BEHAN, Superintendent of Agencies 


| Massachusetts Mutual Life Insurance Company 


seine _ SPRINGFIELD, MASSACHUSETTS | 


N35 ger 


Saye etd 


en 














Gye: - ivw suQnganized - : 
ean 














Page 10 











euqzaiaieAi™i™“anni“nn“n“n“nnnnnuunuuunnnnnixzzqIqexz—iIxK“______"""""_"_—_—_—_——— 


LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Business Insurance on _ the 
Protection head of a firm, or the 
Growing key man in it, in 


favor of the firm, is 
becoming an increasingly popular item 
in business bookkeeping, according to 
E. S. Andrews, of the Prudential In- 
surance Company. 

“Suppose that a firm is operating on 
borrowed capital, as is the case with 
very many of them,” Mr. Andrews 
pointed out. “The banks are far more 
nilling to lend funds to such a busi- 
ness, particularly if it is a business 
nore or less centering around one man, 
f the business has the life of that 
man insured in its favor. 

“The advantages of this system are 
Many, and are fairly apparent,” Mr. 
Andrews continued. “If the firm was 
fo situated that the death of this key 
man would diminish its credit at the 
bank, the surviving members of the 
firm would be put to the necessity of 
taking in new members, which might 
be difficult or inconvenient, perhaps im- 
possible. Curtailment of the line of 
tredit at the bank presumably would 
seriously affect the business. 

“Many firms make a practice, in such 
situations as I have outlined, of invest- 
ting in various forms of insurance on 
the life of the key man. In case of 
ieath, instead of the difficulties which 
vould otherwise arise—repayment of 
putstanding loans or fresh borrowing 
—the firm receives a sum in cash from 
the insurance company, and such un- 
mecumbered funds call neither for in- 
terest charges nor repayment, thus 
preventing any shock to the firm, and 
the monetary value of the key man is in 
nt measure restored. In fact, the situation 
sf the firm might even be improved, as 
the realization of the money would en- 
able this firm to discharge its obligations 
to the bank, and operate on its own cap- 
ial without the necessity of borrowing 
in securities or otherwise. 


the same time. The yearly premium paid 
to the insurance company is in the na- 
ture of a sinking fund, having the tre- 
mendous advantage, however, over the 
ordinary sinking fund in that, instead of 
the disorganization and difficulty which 
ordinarily would accompany the death 
of the chief executive, the entire sink- 
ing fund is thereby promptly provided. 
“More and more the men in small bus- 
inesses of their own are coming to real- 
ize the importance of insuring their 
lives for the benefit of their estates. I 
refer to those men who are conducting 
what is essentially a one-man business, 
in contrast with more elaborately organ- 
ized undertakings in the business world. 
In the event of the death of a man in 
such a position, adequate insurance en- 
ables the quick discharge of current 
obligations and the settlement of the 
business for the benefit of his family 
and the satisfaction of his creditors. The 
man whose business should be expanded 
will usually gain the support and encour- 
agement of his bank when it is known 
that life insurance is carried for the ex- 
press ‘purpose of protecting credit.” 


¥  g ¢ 
A Plan To We know of one 
Open up New agent who intelligent- 
Territory ly plans his work in 


new sections of his 
country territory, where he is not well 
known, says the Guardian Life. 

On his arrival there he secures a list 
of taxpayers of the county, plus any 
names that are given him by friends. His 
next step is to line up with a live local 
banker, show him the list, and have him 
carefully check each name and at the 
same time learn the approximate net 
worth of each individual. The banker 
will usually help him to strike off the 
names that are not desirable. The bank- 
er will also give the amount of indebt- 
edness on the home or farm. 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 


HOME OFFICE 
10£ 107 Fifth Avenue 





New York City 


October 2, 1925 








The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment ’ SOLD 
NEW High Value THROUGH 
ORDINARY A “ ITS OWN 
POLICIES ttractive and Novel Features AGENCY 
‘ Low Cost STAFF ONLY 
Which, with especially favorable Industrial Contracts, 
give Agents unsurpassed money-making seuemenete 
=e 3 Sarre press 

6 SMITH, Viee-President s. 


Eo. T. NETTLESuIP, 2nd A‘ - Presi 
DUNBAR JOHNSTON, Seeretary Ss" ® OF ROW . See’y a d Asst. | eter 


HOME OFFICE, JERSEY CITY, N. J. 


| 














WILLIAMSPORT GENERAL AGENT 

Charles E. Levering has been appoint- 
ed general agent for the Massachusetts 
Mutual Life at Williamsport, Pa., suc- 
ceeding W. N. Hunter, who will devote 
his entire time to personal production. 
Mr. Levering went with the company 
in 1923 and has made an _ excellent 
record. 


FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, lowa 


























Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
Boston, Massachusetts 
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“Apropos of this thought,” Mr. An- With this information the agent is in 5 ~. — Ve 
trews went on, “is the view recently ex- 4 position to approach each potential D Ng 
gressed by one of the largest credit rat- Prospect with definite knowledge of his x Kg 
1g agencies, in writing to an important needs and is able to fit the policy to cover | Ne 
lank in the Middle West, when it said: definite things. This method of prepar- 2. THE MI J I U A i i IFE Ng 
‘The success of a large number of busi- ing to meet prospects has been found x s 
ness ventures, even among the large cor- V&Ty profitable. = < 
forations, is often dependent largely Hees Ea N% 
upon the ability and efforts of one in- . : ee 
«cividual who is the guiding hand of the Sold $50,000 C. F. Withrow and | The Mutual Life Insurance Company of New York has a KK 
enterprise. Such a concern is viewed On a First H. B. Ray, of the ra N 
with far greater confidence if insurance Interview | Equitable Life Assur- (B4f} record of EIGHTY-TWO YEARS of prosperous and suc- ||% 
is carried on the life of that executive ance Society’s Michigan x i$ 
in an amount large enough in case of his Agency, while making calls on the |B cessfv:i business. it has passed through panics, pestilence |] 
death to carry the concern through the jist of names which had been sent e Ng 4 
necessary period of adjustment until a to the Home Office by Mr. With- 5 i . cades De 
reorganization can be completed and his row in connection with the recent |B and wars unharmed, and to-day, as a resuit of eight de ra 
place is filled by another executive of Business Insurance Campaign, had a |e . s i- 5 
equally high Scat ' splendid interview with one of the pros- ® of endeavor, offers financial strength, reputation, magn 
“The advantages of endowment policies _pective clients, but without success in | . a ; 
for retiring bonds are becoming more ap- this case. On coming out, they made a |E tude, leadership, and life insurance service. 
parent to business men. Thus, if bonds cold canvass of an institution in the im- S) 
are issued for retirement at the end of mediate neighborhood of the one cir- RK 
twenty years, an endowment policy, let  cularized, and succeeded in writing on =x es : : s 
us say, on the life of the president of the first intérview .an application for ) Those considering life Insurance as 
the company is taken out to mature at $50,000. xX | 
= a protession are invited to apply to : 
INCORPORATED 1871 le L 
LIFE INSURANCE COMPANY OF VIRGINIA 5 
~ ‘ 
RICHMOND, VIRGINIA = Th M t | Lif | C p y ' 
Issuce the most liberal forms ef ORDINARY Policies from $1,000.00 to $50,000.68, ) €c u ula : C nsurance om an 
with premiums payable — semi-annually er quarterly, By ; 
INDUSTRIAL Policies from $12.50 te $1,900.00, with premiums payable weekly. Rf of New York 
CONDITION ON DECEMBER 31, 1824 =% 
fein Si aubnsts(dedthiosh dus ixchuyacecdoRilomenion x k 
fint'e a a TRETETIVITTTii Tite PY 3 4 Nassau Street New Yor 
fence in Force. «.0- <i saeieicsse cacedene Eee ee bnepa bate hiiebnwsicese 540,675.00 x : : 
yments to Policyholders.. Kon unas s 26 ba sbnecenedenceetegeiedcacetheceusiatece eesececes  3,096,319.80 = 
Tetal Payments to Policyholders Since Organization............$35,784,215.15 . 
JOHN G. WAI KER, President zi Benet 
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G. W. Ryan New Head of 
General Agents Ass’n 


HONORED AT PROVIDENT MEET 





Train’ng of New Agents, Trust Company 
Service and Educational Work Dis- 
cussed at Last Week’s Sessions 





The general agents of the Provident 
Mutuc’ in convention last Thursday and 
Frida’ at the home office, devoted their 
first session largely to a discussion of 
the tr:ining of new agents during their 
first \car of service. It was the consen- 
sus ot opinion that the time has come 
wher only carefully selected men of 
character and standing in their commun- 
ities siould be permitted to solicit life 
insurcuce, as the public rightfully looks 


for expert advice from insurance men 
who 2re thoroughly versed in the busi- 
ness. The life agent, having learned the 
speciic needs of an individual should 
also be able to provide that policy which 
most fully and economically covers those 


Jenjamin F, Jones, assistant trust of- 
ficer of the Provident Trust Company, 
addressed the general agents on “Trust 
Company Service in Cooperation with 
Insurance Salesmen,” emphasizing the 
reliability and flexibility of the trust 
agreement. Mr. Jones pointed out that 
the function of insurance is to create 
estates, and the function of a trust com- 
pany is to conserve estates, and that to 
carry out.the wishes of a testator very 
frequently the addition to’ the estate of a 
substantial amount of insurance on the 
life of the testator is an absolute es- 
sential. A interesting discussion of 
methods of lessening sales resistance 
followed, the speakers being S. G. Lan- 
don, general agent of Harrisburg, Pa; 
L. F. Paret, general agent of New Jer- 
sey, and Graham C. Wells, general agent 
in New York City. 

The morning session on September 25 
was devoted to company business. M. 
Albert Lififon, vice-president of the 
company, analyzed agency expenses to 
determine the ratio of cost per thousand 
of business at the various agencies. 
Franklin C. Morss, manager of agencies, 
described the company’s continuously 
growing service to its agents, introduc- 
ing members of his department who car- 
Ty on a great part of the work. The 
newest feature of this service is an edu- 
cational department for the instruction 
of new agents, conducted by Charles A. 
Tushingham, who, while a member of 
the Provident agency force in Pitts- 
burgh, was an instructor in the school 
of life insurance field practice in the 
University" of Pittsburgh. 

The following officers of the General 
Agents’ Association were elected to 
serve one year: 

President, George W. Ryan, Pitts- 
burgh, Pa.; vice-president, Frank M. 
Flory; Minneapolis, Minn.; secretary- 
treasurer, Harvey E. Weeks, Buffalo, N. 
Y.; auditor, Olin A. Devore, Olean, N. 


Y.; executive committee, S. P. Ellis, 
Cincinnati, O.; N. Reese, Detroit, Mich.; 
P. W. Schenck, Greensboro, N. C.; C. 
H. Furr, Norfolk, Va.; H. Cowles, 
Denver, Colo., and F. C. Morss, Phila- 
delphia. 





TO DISCUSS CONSTITUTION 


Its First Ten Amendments to be Taken 
Up by Legal Section of American 
Life Convention 
The legal section of the American Life 
Convention will devote the round table 
meeting, Monday evening, October 12, 
+o a discussion of the American Bill of 
Rights embodied in the first ten amend- 
ments of the Constitution of the United 
States these amendments to be taken up 
separately by members who have been 
selected in advance. It is expected that 
the presentation will cover not only the 
test, and the principles involved, but such 
members will sketch the historical back- 
ground and incidents and events that led 
up to the adoption of each of the amend- 

ments. 

This is thought to be an excellent way 
for the legal section of the American 
Life Convention to coordinate with the 
American Bar Association and _ the 
patriotic societies in educating the 
American people to a higher apprecia- 
tion of the constitution of their country. 


MUTUAL LIFE TRAINING SCHOOL 








Minors Employed at Home Office Now 
Studying High School and Business 
Subjects Twice a Week 
As an encouragement to its young em- 
ployes the home office of the Mutual 
Life has started a training school under 
the leadership of Leon MacKay. The 
membership includes 60 minors under 
seventeen years who are not graduates 
of a high school course. An interesting 
program of study has been planned 
which includes American history, citizen- 
ship problems, industrial history and 
economics, as well as commercial sub- 
jects such as elementary life -insurance, 
English, business letter writing, spelling, 
arithmetic; office practice and the use of 
the telephone. The classes have been 
organized into two sections, the first 
meeting from three to five o’clock on 
‘fuesdays and Thursdays and the second 
ut the same hours on Wednesdays an4 

Fridays. 





AGENTS who can SELL 
as well as WRITE 


Can always be given an interesting 
proposition, much territory still 
awaiting capable representatives. 
Your inquiries will have consid- 
eration. 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 











reputation for stability and “air dealing. 
Has always rendered 
Has always extended reasonable assistanc« 


the highest grade of a to its polleyholders. 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
ahis Company gas always pursued those policies in the conduet of its business that have given it « high 


tt to its repr 1 to develop and hold 





their business. 
Its policy contrasts give 
interest of all its policyholders. 





JOHN BARKER, Vice President 


to each individual insurer full protection, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 





PRESENTED SERVICE BUTTONS 





President Williams of Wein & South- 
ern Legion Honors Old Employes at 
Dinner Meeting 


Gold service buttons were presented 
to three members of the Western and 
Southern Legion at a dinner meeting of 
the organization at the Hotel Gibson in 
Cincinnati, September 22. The men 
honored were H. G. Wynne a button for 
five years’ service; B. LaRoe, Richmond, 
Ind., a fifteen year service button, and 
William J. Fisher of Cincinnati, a dia- 
mond studded button, betokening thirty 
years’ service. The presentations were 
made by William J. Williams, president 
of the Western and Southern Life Insur- 
ance Company. The meeting was given 
under the auspices of Cincinnati Chapter 
No. 1 of the Western and Southern 


. Legion, and the wives and daughters of 


the legionnaires were present as guests 
of the chapter. 





PERRIN AN INCORPORATOR | 


The Perrin Durbrow Life Associates, 
Inc., New York City, has been chartered 
at Albany with capital of 100 shares non- 
par value to represent life companies 
by M. Raber, Charles Bellinger and S. T. 
Perrin of 75 Maiden Lane, New York. 





FLORIDA 


Ordinary life insurance sales 
showed a gain of 51% in the first 
6 months of 1925 over the same 
period of 1924; July, 1925, 94% 
over July, 1924, the volume being 
$8,750,000. 

Men with clean records who can 
produce are desired by this 
Agency. 


W. R. LETCHER, General Agent 
Pacific Mutual Life 
Jacksonville, Fla. 





George Washington Life 
Insurance Company 


Charleston, W. Va. 
HARRISON B. SMITH, President 


presents opportunity for liberal contracts 
covering definite territory with Home 
Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, 
Ohio, Kentucky, Tennessee, South ro- 
lina, North Carolina, Georgia, Michigan, 
Oklahoma, and Washington. 


Address: 


ERNEST C. MILAIR 
Vice-President and Secretary 

















HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 


Claims, Endowments, 

Dividends, etc........ 6,321,524 
Increase in Assets...... 2,801,996 
Actual Mortality 62.4% 

of the amount ex- 

pected. 
Insurance in Force..... 260,530,414 
Admitted Assets........ 51,457,218 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 

















and 


THE EUREKA-MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Incusanee, including Industrial, Ordinary 
Troup 
JI. C. MAGINNIS, President 

















Hearty Endorsement 


Lincoln National Life agents are enthused about their 
Salary Savings System. 
sults are reaching the Home Office every day. 


Under the Salary Savings System the employer: de- 
ducts. the monthly premium on any form of Lincoln 
National Life policy from the pay of the employee. 
Individual policies are issued and with certain restrictions 
it is conducted on a non-medical basis. 


The Salary Savings System is so simple and yet so helpful to 
the agent that it furnishes another substantial reason why it pays to 


Letters telling of splendid re- 





Gin uP (vin wee uancoun) 





Lincoln, Life Building 





The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character ’ 
“¢ More Than $375,000,000 in Force - 


Fort Wayne, Indiana 




















Pennsylvania 


1865 











Sixty Years Old 


Provident Mutual 


Life Insurance Company of Philadelphia 


Founded 1865 


1925 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 
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British Practice 
(Continued from page 9) 


are 35 per cent above normal in the 
case of proprietors and managers who 
do not serve in the bar, rising to 78 per 
cent above normal for such persons at- 
tending the bar occasionally or regu- 
larly. 

In regard to other occupational ex- 
tras, the offices are taking a more lenient 
view of the extra risks to which work- 
ing men‘ are_subject, and, no doubt, 
some of the hazards which formerly ob- 
tained have been reduced by the appli- 
cation of science. 

Persons following arduous working- 
class occupations, such as bakers work- 
ing in a bakehouse, butchers who kill, 
slaters, plumbers working with lead, 
stonemasons, painters, and those whose 
occupations subject them to a heavy ac- 
cident risk, are still usually charged a 
small extra, say 3 years, or 5s. per cent, 
because the experience of ordinary of- 
fices on which the premiums are calcu- 
lated, was based on middle and upper- 
class lives. 





APPOINTS SALARY BUDGET MGR. 





H. B. Nutting Placed in Charge of This 
Department in W. H. Harper 
Agency in Philadelphia 


W. R. Harper, general agent of the 
Aetna Life in Philadelphia, has placed 
H. B. Nutting, formerly of the New 
York office, in charge of the newly or- 
ganized salary budget department in his 
agency. Prior to entering life insur- 
ance Mr. Nutting was for over ten years 
Southern representative of a transmis- 
sion belting manufacturer. About the 
time when the company was planning to 
inaugurate the salary budget plan Mr. 
Nutting came north from Atlanta and 
joined the Hart & Eubank Agency. He 
became affiliated with the salary budget 
department there and continued in that 
work till his transfer to Philadelphia. 


AETNA LIFE STOCK ADVANCES 


Aetna Life stock had an exceptional 
rise during the past week, overshadow- 
ing several important advances in other 
insurance stocks. It reached a price of 
$1,230, a new high level. Travelers stock 
has remained steady at 1,250 bid, 1,270 
asked. 





THOMPSON BACK WITH KNIGHT 


Harvey Thompson, whose resignation 
as associate general agent for the 
Equitable of Iowa in New York was 
announced last week in THe East- 
ERN UNDERWRITER, has_ returned to 
his former connection with the C. 
B. Knight Agency of the Union Central. 
Mr. Thompson will devote his time to 
personal solicitation making his head- 
quarters at the uptown branch of the 
Knight Agency at 250 Park Avenue. 





MANAGER AT CINCINNATI 





Charles J. McCoy Goes To Ohio City 
For Mutual Life; E. R. Ferguson 
Made Manager At Cleveland 

The Mutual Life of New York has ap- 
pointed Charles J. McCoy, of Dayton, 
Ohio, as manager of its agency in Cin- 
cinnati to succeed E. R. Ferguson, who 
recently became the Company’s Man- 
ager in Cleveland to fill a vacancy there 
caused by death. Mr. McCoy will as- 
sume his duties as Cincinnati Manager 
on October first, with headquarters in 
the Union Trust Building in Cincinnati. 
The Cincinnati territory embraces 
twenty counties in Ohio, four in In- 
diana and three in Kentucky. 

Mr. McCoy became connected with 
the Company in June, 1912, as an agent 
in the Cincinnati Agency. For the last 
few years he has been District Manager 
in Dayton, occupying such position at 
the time of his promotion to Agency 
Managership. He has been a success- 
ful and steady producer from the first, 
and has for the last six years been a 
member of the Company’s Quarter Mil- 
lion Club. He is an ambitious, energetic 
man of high character and capability. 
The Company has moved him up to this 
important position in full confidence in 
his ability to make a fine success. 





SETTING A HOT PACE 





Keane-Patterson Agency Has Paid For 
Over $1,100,000 In Its First Two 
Months 


The new Keane-Patterson Agency of 
the Massachusetts Mutual in New York 
has been setting a hot pace for itself 
since its organization in August. This 
agency has paid for over $1,100,000 in 
the first two months of its existence— 
August and September. 


Wells Agency Writes $500,000 
In “Soldiers’ Battle” Drive 


An enthusiastic party of agents of the 
Graham C. Wells Agency, . Provident 
Mutual in New York, met yesterday at 
The Planters Restaurant, N. Y., upon 
the completion of “The Soldiers’ Battle” 
drive for new business. This unique 
military campaign, running from Sep- 
tember 14 to 30 in all agencies of the 
company, netted the Wells Agency ap- 
proximately $500,000 written business. 
This is a huge increase over the quota 
of $194,000 given to the agency at the 
beginning of the drive. Louis E. Orcutt 
production manager in charge, and Pro- 
fessor N. L. Hoopingarner of New York 
University were the principal speakers, 
Professor Hoopingarner giving the de- 
tails of Policyholders’ Month which will 
be observed this month. 











PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 


HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


JACKSON MALONEY 
Vice-President 


— 














A. MOSELEY HOPKINS 
Manager of Agencies 
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equalled dividend recor 
proposition. 


z Address. 











PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
d, it will be to your interest to investigate our 


4 PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 


—=! 


ie 


American Central Life 


Insurance Company 





INDIANAPOLIS 


Ketablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 




















ACACIA 


A Mutual, Old Line Life Insurance Company, limited by its 
Charter to Master Masons and issuing all standard forms of life 
insurance policies at net cost. 

CS an (over) $15,000,000 

Lowest Rates Liberal Dividends 
Insurance in force December 31, 1918...................244- ... $24,044,612 
Insurance in force December 31, 1924.................eeeeeceee 174,625,300 

AN INCREASE OF OVER 600% IN SIX YEARS 

This remarkable record is without parallel in Insurance History. ° 
Prospective agents need no further proof of the fact that 
ACACIA Agents are writing business and making money. 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President, Homer Building, Washington, D. C. 




















MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head Office 
for information. 

Fidelity is a low-net-cost company operating in 40 states. 
Full level net premium reserve basis. Over Quarter of a Billion 
insurance in force. Faithfully serving insurers since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 





A few agency openings for the right men 
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Over 114 Million Policies Now in Force 


Only four other life insurance companies in America have more policy 
contracts in force than this Company. The following figures show its 
remarkable growth in the last ten years: 

Jan. 1, 1915 
QUE Ss cSo okt cccccdisiedesdewsevesccbbeney = SEE $ 47. 


Policies in Force. .....c.ccecccccccccccccccecs 552,311 1,671,557 
Insurance in Force........sccccccesecccseess $29,954,935 $391,193,848 


Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 
The Western and Southern Life Insurance Company 


W. J. Williams, President CINCINNATI, OHIO 
Organized February 23, 1888 























in seein, 
HOME LIFE INSURANCE COMPANY of AMERIC: 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH te 68 years nex) 


7" 





INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of tseue and 


are -to-date in respect. 

ICIES Contain valuable SPECIAL DISABILITY and TOTAL AND | 
ORDINARY POLICIES com CLAUSES and DOUBLE INDEMNITY FEATURES, and 
by State Endorsement. | 


DURKIN SS tie 
a DRE. BRYAN KYLE, Medical Director 
INDEPENDENCE SQUAR 


are guaran 
A HOME LIFE POLICY BRINGS i 
PEACE OF MIND TO THE | 
HIS FAMILY | 
. J. CUNNIN Vice-President 
OAD eee Jon J CAPCAGHER, Treasurer 
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Assets of Life Insurance Companies in Canada, 1890 to 1923 


By Lillian Powell 


Technical Paper No. 2 from the Exten- The graphs may be considered in three _ per cent of the total assets for each year and debentures, and the loans on real 











































































































ion Course im Insurance Statistics and sets. Chart 1 contains the assets per Of the period 1890 to date. . i j - 
History Columbia University, N. Y. City. pea of estimated eniidhem: ta: Conpds In the case of the Canadian and State, comprise by far the major por 
so under the supervision of Dr. R. H. P sag "British companies, the stocks, bonds, tion of the total assets (Charts 2 and 
Se ord ont eke *##* Charts 2,3 and 4 exhibit the growth 
gabe of total assets, together with the princi- Chart 3 
: i ates 1 types of investment for each of the 
11S study relates to the distribu- P@ : : : 
: , and growth of the assets of three classes of companies. Charts 5 ae Life Insurance 
life ‘a urance companies that have been to 12 exhibit the ratio of each type of . mpanies 
doing | usiness in Canada since 1890.* investment over the total for each class. (In Canada) 
Some of the most important factors in The logarithmic scale of Chart 1 Four Types .F ao Compared 
the investment of life insurance assets makes possible a direct comparison of 1890-1923 
by the three sets of companies operating the slope of each line with that of every L iti < ea 
in Canada (Canadian, British** and other line. We note that the assets of Ogerinmic, vcale 
foreign***) are displayed in the accom- Canadian companies have increased at ‘Sake 
panying charts and tables. The data for a rapid rate since 1890; and, that since = 
Canadian companies include assets in- 1919, the curve for foreign companies sated 
vested in and out of Canada; while those has advanced at a rate similar to that mm 
for the British and foreign companies for Canadian companies. nite 
include only the assets invested in The total assets and the principal | 
Canada. branches of investment for each class of a aa 
An analysis such as this is limited to company are exhibited in Charts 2, 3 
the broader phases of the subject, but und 4. Here again, we have used the Tenccno 
it is possible that these simply con- logarithmic scale in order that the rates 
structed curves may suggest valuable cf growth might. easily be compared. 
detailed studies to those engaged in the The separate branches of investment 
e e . . 008 080 
investment of life insurance funds. shown in this study represent over 90 aii, 
Chart 1 
Total Assets per Head of Estimated 
Population in Canada 
Life Insurance Companies 
1890-1923 
Logarithmic Scale 
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4). Stocks, bonds, and debentures hold 
first place in the investments of each 
class of company. The amount of money 
invested in policy loans has increased at 
a rapid rate for all three classes of 
companies. This is particularly notice- 
able in the case of the foreign. group 
(Chart 3). At the present time, policy 
loans hold third place among the in- 
vestments of Canadian and British com- 
panies and second place among- those 
of “foreign” companies. 

Investments in real estate have in- 
creased at a fairly constant rate in the 
case of Canadian and British companies ; 
but this has not been true of “foreign” 
companies. 

The third set of charts is particularly 


interesting. The per cent that each of policy loans to total assets among and foreign companies (Chart 12). 29S¢ts will be reproduced in riext wee: s E 
major type of investment was of the foreign companies increased at so rapid Canadian companies have increased the ‘SSU°: 

total, during each year of the period a rate that if the trend for that period amount of their investments in real *Reports of the Superintendents of Insuranc 

unaer study, is suggestive of a number 


of detailed investigations that might be 


An adequate discussion of any one of 
these questions would involve extensive 
analysis. 

The principal tendencies in the distri- 
bution of assets are displayed in Charts 
5-12. The arithmetic scale has been used. 
Ratios for Canadian companies are given 
in Charts 5 to 8; those for British and 
foreign companies, in Charts 9 to 12. 

The percentage of total assets in- 
vested in policy loans has increased 
rapidly in the case of both Canadian and 
foreign companies. (Charts 5 and 9). 
Foreign companies reached their maxi- 
mum (14.01 per cent), in 1915; and the 
highest ratio for Canadian companies 
(14.41 per cent) came in the year 1923. 
During the period 1898 to 1915, the ratio 


had continued, the ratio for 1923 would 
have been 20.24. This calculation is based 


investment in loans on real estate during 
this period (Charts 7 and 11). If we 
compare Charts 6 and 10 with Charts 7 
and 11, we find that the investment in 
stocks, bonds, and debentures has been 
complementary to that in loans on real 
estate throughout the period. The 
Canadian curve for stocks, bonds, and 
debentures has increased steadily, while 
the line for loans on real estate among 
Canadian companies has shown a down- 
ward trend (Charts 6 and 7). The same 
complementary relationship holds among 
British and foreign companies in regard 
to these two types of investment (Charts 
10 and 11). 

Investments in real estate have not 
held an important place among British 


estate steadily throughout the period, 
but these amounts have constituted a 


$9.00 to over $94.50, we cannot help but 
realize that a great responsibility has 
been placed upon the shoulders of those 
entrusted with the investment of funds 
belonging to. such a large number of 
policy holders. During the next decade 
life insurance executives will yy_ 
doubtedly continue to consider the inter- 
ests of both policyholders and the entire 
Canadian population in investing «he 
assets of their companies; for the pro- 
portionate . distribution of these lar.-e 
sums of money cannot fail to have 2» 
important bearing upon the. economic 
welfare of Canada. 


Note.—Tables showing distribution 


Dominion of Canada. 


Life Insurance Companie:, 
Ottawa, Canada. 


Companies selling both life ay.) 


J , havigh : fire insurance do not report “life” assets se 
made. What effect have the turns in upon a “straight-line” fit and represents decreasing percentage of their total rately... Their assets have been omitted iron 
general business conditions had upontke an annual increase of .66 in the percent- assets (Chart 8). es ents. 


distribution of these assets? | What 
changes in the fundamental principles ot 
investinent practice have been at work? 


’ : . : a ° ° . . . * : bn States. | 
To what extent has the distribution of British companies invested in policy companies doing business in Canada. A oo *siaiial.< gixalitiga Chek’ “tom: The 

life insurance assets followed the major loans has increased slowly but con- more detailed analysis might include the Canada Year Book, 1922-1923, Ottawa, Canada, 
economic developments of the period? sstantly. If the trend for the period investments of some of the larger com- 1924 P- 770. 





age invested in policy loans during the 
period 1898 to 1915. It is interesting to 
note that the percentage of total assets of 


1898 to 1923 continues, the British com- 
panies will not reach the maximum which 















































These simple comparisons indicate 
possibilities for further study of the dis- 
tribution of the assets of life insurance 


panies. There are undoubtedly a num- 
ber of important economic questions in- 


**This section reads ‘British and Colonial” du 

ing the period 1913 to 1916, inclusive. 

***All the companies referred to in this stu 

as “foreign” have their head offices in the Unite: 

































































the American companies exhibited in volved. When we consider the fact that 
Chart 2 = “ a _ Lae , the total assets of Canadian companies Chart 4 
° e British and foreign curves tor invested in and out of Canada, plus eas . 
Assets—Canadian Life Insurance stocks, bonds, and debentures are quite those of British and foreign companies Assets—British Life Insurance 
Companies similar (Chart 10). All three classes of invested in Canada amounted to $865,- Companies 
a (In and Out of Canada) ‘ companies decreased the percentage of 000,000 at the end of 1923, and that this (In Canada) 
Five Types of Investment Compared with investment in stocks, bonds, and deben- is more than twenty times the total at Four Types of Investment Compared 
Total tures during the period 1910 to 1915 the end of 1890; and when we also re- With Total 
1890-1923 (Charts 6 and 10). Similarly, each class flect upon the fact that the correspond- 1890-1923 
Logarithmic Scale of company increased its percentage of ing per capita assets have increased from Logarithmic Scale 
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TO BENEFIT SOME HUMAN BEING 


L I want to bring home some sense of responsibility on your part to your 
? employing company. I like to think of the Metropolitan as a real thing. It’s 
a Company, you say, without body or soul. But I never want to think of it as 
; such. There is a spirit about it that is more than any of these things, that 

tries to bring home to its employees some idea of personality and some idea of 
brotherhood. * * * 





Every one of your companies has a staff of officers that is thinking of 
what is best for the company and all its people. That is what you must do. 
‘ You area part of these corporations. Every one has merit. Seek that merit! 


After all, what we are appealing to is the human heart. We are 
“a appealing to humanity itself. You are striving to serve men, women and 
children. You are trying to do something that will benefit some human being. 
Always keep in mind that you are working for humanity. It will make you 
better men and more efficient men. Every word and every line you publish must 


be directed to the heart of the people who read it. —From an address by Haley Fiske, 


President, Metropolitan Life Insurance Company, before the Insurance Advertising Conference at 
Briarcliff Lodge. 
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METROPOLITAN LIFE INSURANCE COMPANY 


HOME OFFICE, 1 MADISON AVENUE, NEW YORK CITY 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
newspaper. Telephone number: Beek- 
man 2076. 

Subscription Price $3.00 .a year. Single 
cuptes 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








SPECIAL CONVENTION EDITION 


A special edition of THe Eastern UN- 
DERWRITER will be issued tomorrow giving 
a full account of the proceedings of the 
annual convention of the National As- 
sociation of Life Underwriters in ses- 
sion all this week at Kansas City. The 
news developments will be telegraphed 
direct to this paper from the floor of the 
convention and in addition the gossip of 
the lobby, local color and chat about 
personalities will be telegraphed to give 
the stay-at-homes and others not able 
to attend, some of the atmosphere of 
this important gathering. 


FIRE PREVENTION WEEK 

Next week, October 4-10 inclusive, is 
Fire Prevention Week. There would be 
no such week designated during which 
special efforts are made to instruct per- 
sons in fire prevention work, were there 
not a tremendous need for it. Fire Pre- 
vention Week is a reminder against care- 
lessness, the one greatest cause of de- 
struction of property by fire. It is not 
a lack of knowledge of the dangers of 
fire by the people of this country which 
confronts this nation, but the appalling 
failure of persons to apply the common 
sense they undoubtedly possess. 

Fire Prevention Week will avail noth- 
ing unless the worthy efforts expended 
all over this country next week stimulate 
the public to the point where it; or the 
greater part of it, will be constantly 
watchful of its own movements with 
relation to the handling of fire. The 
great annual fire loss of the United 
States would be more than cut in half 
if the cigarette smokers, amateur elec- 
tricians, and over-hurried housewives, 
together with a few others, would only 
do their bits individually in removing the 
chances of dangerous fires. When the 


conscious duty of guarding against fire 
becomes an unconscious habit with the 
public then Fire Prevention Week can 
be abandoned for a better cause. 

Each year witnesses a greater parti- 
cipation by the general public in Fire 
Prevention Week activities. That is a- 


distinctly encouraging sign. No longer 
are fire prevention efforts considered as 
sort of fire insurance propaganda, but 
they are now accepted as weapons in 
the battle against a national danger. 
Every local agent can render a real, 
worth-while service to his community, if 
he enters whole-heartedly into the pro- 
gram which his locality plans to carry 


out next week. 
* * x 


AFTER BIG CASES 
Prudential of Lond Red Rates; 


Discriminates In Favor of Larger 


Sized Policies 








On August 25th the Prudential of Lon- ; 


don, Eng., issued new ordinary branch 
prospectuses, the new rates coming into 
effect on September Ist. They mark a 
considerable reduction from the old 
rates; the second is that lower rates are 
charged for policies of £1,000 ($5,000) 
and over than for policies of less than 
£1,000. The large buyer gets a better 
price than the small buyer. The differ- 
ences in rate for policies over and under 
£1,000 are fairly substantial as will be 
seen from the following specimen rates 
per cent: 


Age Age 
Whole Life 30 50 
Policy £1,000 or more............. 2.35 4.558 
Policy less than £1,000............. 2.3125 4.471 
15 Year Endowment 
Policy £1,000 or more.............. 6.979 7.562 
Policy less than £1.000............. 6.792 7.35 
20 Year Endowment 
Policy E10 UE WAGE. ove seks cetencccesesvaes 5.971 
og Se LE Ree 5.812 


Still further reductions in premium are 
offered to policies of over £5,000—for 
every £1,000 in excess of £5,000 a reduc- 
tion of £1 in the premium is made. 

* ok Ok 


Robert G. Clarke, special agent of the 
Glens Falls for Northern New Jersey, 
has resigned to enter the insurance 
brokerage business in New York City, 
operating as Clark & Howe at 80 Maiden 
Lane. Charles F. Woodcock has been 
chosen as Mr. Clarke’s successor with 
the Glens Falls. For the last year he 
has been engineer of the Suburban 
Division of the New York Fire Rating 
Organization in New York City. 

* * * 


Landon Hill, of Raleigh, N. C.; has re- 
signed as special agent of the New York 
Underwriters Agency in North Carolina 
to become manager of the North Caro- 
lina Rating & Inspection Bureau. To 
succeed Mr. Hill, B. S. McKeel has been 
appointed special agent with head- 
quarters at Raleigh. For the last two 
years he has been state agent of the 
National Union in North Carolina. 

ee 


Mrs. Haley Fiske, president of the 
board of managers of the New York 
State Reformatory for Women at Bed- 
ford Hills, held a conference on Wed- 
nesday of representatives of institutions 
for delinquent women and girls in this 
zone. The meeting was held at the 
Metropolitan Life home office building. 

* * * 

Mrs. Rosalie A. Higgins, formerly as- 
sociate editor of “Editor and Publisher” 
is a newcomer in the life insurance field 
who is rapidly absorbing’ the atmos- 
phere and making a host of friends. 
Mrs. Higgins is with the John T. Havi- 
land Agency of the Equitable Life As- 
surance Society in New York and at the 
same time is attending the company 
training school. 

* * 


Henry Walther, chief accountant and 
member of the firm of Louis Reichert & 
Co., 45 John Street, has found a cure for 
hay fever. It consists of one two-day 
ocean voyage and two weeks’ stay in 
Bermuda. He is sojourning in that de- 
lightful British possession at this time 
and word from him sets forth the fact 
that. hay fever, with which he was af- 
flicted¢ ‘when he left New York, has dis- 
appeared’ in the fine Bermuda sunshine, 
aided and abetted by Elba Beach 
bathing. - 
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DEXTER M. FERRY, JR. 


Dexter M. Ferry, Jr., newly elected 
president of the Standard Accident In- 
surance Company, of Detroit, is one of 
Detroit’s outstanding business men and 
financiers of the newer generation. In 
assuming the presidency of the Standard 
he becomes the directing head of an 
organization with $18,000,000 of assets, 
cash holdings of $2,500,000 and an agency 
force of more than 6,000 doing a nation- 
wide business. 

Mr. Ferry, at 52, is also president of 
the Michigan Fire & Marine Insurance 
Company; vice-president of the D. M. 
Ferry Seed Company, the largest whole- 
sale seed house in the country, founded 
by his father, the late,D. M. Ferry; a 
director of the First National Bank, First 
National Company, Wayne County & 
Home Savings Bank and the Security 
Trust Company. He has Been a director 
of the Standard Accident since 1895 and 
Vice-President since 1907 

During the war Mr. Ferry was com- 
missioned a captain at Fort Sam Houston 
and rose to the rank of Lieutenant 
Colonel in 1919. He served in the Michi- 
gan House of Representatives and on 
the State Board of Education for four 
years. He is president of the Detroit 
Museum of Art. He was born in De- 
troit and was educated in the city’s 
public schools and the University of 
Michigan, obtaining his A. B. degree 
from Columbia University. He is a mem- 
ber of the Sons of the American Revolu- 
tion and is prominent in the club and 
social life of Detroit. 

*x* * * 

Miss Elizabeth Duffield, daughter of 
President Edward D. Duffield, of The 
Prudential, and Miss Mabel Howe of 
Short Hills, N. J., have opened “The 
Carteret Bookshop” at 43 Halsey Street, 
Newark. Miss Duffield has prepared for 
her venture by taking courses at Colum- 
bia and New York Universities, as well 
as working in the “Bookshop for Boys 
and Girls” in Boston. Miss Howe has 
béen an assistant in the Orange and 
Morristown public libraries. 

* * * 

Clarence A. Palmer, advertising mana- 
ger of the Insurance Company of North 
America, has won the prize of two dozen 
golf balls, offered by the Insurance Ad- 
vertising Conference to the member 
bringing in the most new members from 
July 6 to September 1.. He secured two 
members, while all in all eleven were 
added to the membership. 

* * * 

William M. Goodwin, president of the 
Pennsylvania Federation, together with 
Secretary G. R. Dette, have been on a 
trip South. They were in Washington at 
the meeting of the National Fire Waste 
Council. 


J) 











HELEN CLEGG 


Helen Clegg, the attractive daughter 
of John William Clegg, president of the 
National Association of Life Under- 
writers, and Mrs. Clegg, was one of the 
favorites at the Penn Mutual Life con- 
ference at Swampscott recently. She 
has her father’s gift for making friends 
and her mother’s charm of personality. 

* * & 

Mrs. Caroline Eva Conover, New 
York and Toronto, is a life insurance 
saleswoman of necessity. Left a widow 
with a growing daughter on her hands, 
deprived of the pleasure of greeting a 
postman with a monthly income check 
from the never failing filling station of 
a life insurance company, because her 
departed husband—all that a husband 
should be outside of his disbelief in life 
insurance protection, and a believer in 
the too oft practiced policy of procrastin- 
ation—left her and daughter without 
home or provider. Living in an insur- 
ance city—Toronto—where live life in- 
surance companies advertise living life 
insurance in the public press and dis- 
tribute convincing literature to possible 
policyholders, Mrs. Conover was at- 
tracted to life insurance work as a means 
of earning a livelihood, and three and a 
half years ago she entered the Toronto 
office of the Sun Life, where she re- 
mained for one and one-half years. 
Coming to New York two years ago 
she became a member of the Louis 
Reichert Agency of The Travelers. 
Mrs. Conover will pay for $200,000 
of business dufing 1925. She is a firm 
believer in non-participating insurance 
on the ordinary life plan because a 
client can purchase more protection on 
that plan—although she sells some par- 
ticipating business also. Mrs. Conover 
pays high tribute to the training courses 
in vogue for life insurance in Canada, 
pronouncing them most thorough. 

* * & 

Harry L. Davis, vice-president of the 
Davis & Farley Co., general insura:i-e, 
Cleveland, Ohio, has been selected as 
chairman of the board of the O10 
Trust Co. of that city. He succecds 
Charles J. Phyphers, also interested ‘1 
the insurance and financial busines:. 
Mr. Davis is a former governor of O::i0 
and was elected Mayor of Clevele:¢ 
three times. 
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Jersey Agents Delay | 
Vote on Principles 


TECHNICAL OBJECTION RAISED 





Ww. S. Naulty Calls Action Illegal Be- 
cause Ten-Day- Notice Clause Had 
Not Been Complied With 





The New Jersey Association of Un- 
derwriters, local agents, will go before 
the annual convention of the National 
Association of Insurance Agents next 
week at Kansas’ City without having 
amended its constitution to include the 
declaration of principles of the national 
body and the Milwaukee Resolution. 
By taking advantage of a technical error 
upon the part of Secretary Ekings of the 
New Jersey Association, opponents of 
the Milwaukee Declaration were last 
week successful in blocking;a vote on the 
amendments at the annual meeting of 
the New Jersey agents held at the Rob- 
ert Treat Hotel in Newark on Thursday, 
September 24. ane 

Adoption of the constitutional amend- 
ments was scheduled to be the big event 
of the day at the New Jersey meeting. 
Moreover, it seemed certain that easily 
two-thirds of the agents attending the 
convention were favorable to the change 
and would. have voted- to adopt the 
amendments. President Thomas C. Mof- 
fatt of the National Association was 
present, likewise Frank L. Gardner of 
Poughkeepsie, N. Y., one of the members 
of the national body’s executive commit- 
tee. 

The stage was all set for a thorough 
discussion of the declaration of prin- 
ciples to be followed by a vote on the 
amendments. But President Thomas W. 
Cocker, Jr., had hardly introduced the 
subject to the convention when W. S. 
Naulty, of Newark, a member of the 
Jos. M. Byrne & Co. agency of Newark 
and Jersey City (which represents, among 
others, the Firemen’s of Newark, one 
of the companies aimed at in the declara- 
tion of principles), arose to declare the 
entire convention illegal because notices 
of the meeting had not been sent out 
ten days in advance as stipulated in the 
by-laws of the association, and in addi- 
tion copies of the proposed amendments 
had not been included over the secre- 
tary’s signature in all the notices. Be- 
cause of this violation of the constitution 
nothing could be legally adopted at the 
meeting, Mr. Naulty declared. 

There ensued a hurried search through 
the state constitution by everyone having 
copies of it and a dozen different sug- 
gestions of ways to get around the dif- 
culty were offered by proponents of the 
amendments. It was discovered that Sec- 
retary Ekings had mailed notices of. the 
meeting on September 16, only eight days 
before the meeting, and that there was 
a ten-day clause in the by-laws. How- 
ever, there was nothing in the constitu- 
tion proper to warrant an adjournment 
of the meeting because it was illegally 
calied. Mr. Ekings explained the delay 
in sending out the notices by saying that 
he had waited until after a meeting of 
the Association’s executive committee on 
September 15 when important subjects 
were discussed relative to the meeting. 

After nearly ‘an hour of discussion 
President Cocker made a ruling from 
the chair that the meeting itself was 
legal. About whether it was proper to 
discuss and vote upon constitutional 
amendments there was still doubt. Ar- 
thur W. Hicks, of Summit, said he 
thought final action on the amendments 
dangerous at that time and he advised 
that there be only discussion and no 
voting while doubt remained. He said 
he would abstain from voting if a deci- 
sion was called for, 

Frank Gardner, of Poughkeepsie, 

- Y., was asked for his opinion by 


JERSEY OFFICERS RE-ELECTED 





T. M.- Cocker, Jr.. and R. M. Ekings 
Continue as President and Secretary; 
Other Officers 


Thomas W. Cocker, Jr., of Paterson, 
N. J., was last week re-elected president 
of the New Jersey Association of Un- 
derwriters at the. annual meeting in 
Newark. Secretary Robert M. Ekings, 
also of Paterson, was likewise. returned 
to office for another year. Vice-presi- 
dents for the various counties of the 
state were elected as follows: Hudson 
Wm. .H. . Spiegelberg; Essex, W. 
Naulty; Bergen and Passaic, J. J. 
Smith; ‘Morris and Sussex, S. W. Grif- 
fith; Union, S. M. Meeker; -Middlesex, 
William. Fraser ; Warren, Hunterdon and 
Somerset, A. B.. Craig; Mercer and 
Burlington, C.° A. Worthington; Mon- 
mouth and Ocean, H. Birdsell; Camden, 
Gloucester and Atlantic, Carlton Adams; 
and Salem, Cumberland and Cape May, 
S. D. Taylor. 

Executive committee members were 
elected as follows: President Cocker, 
Harry L. Godshal, Atlantic City; Harry 
G. Evans, Camden; William A. Hall, Jr., 
Newark; and James Ransom, Jersey City. 








President Cocker, and urged a frank and 
full discussion of the Milwaukee Declara- 
tion because so many agents were pres- 
ent and the time was opportune. There 
were about sixty agents present. It was 
decided, nevertheless, to postpone consid- 
eration until after the luncheon, at which 
time President Cocker announced that 
the convention was adjourned and a spe 
cial meeting would be called at some fu- 
ture time for action on the amendments. 
There was evident disappointment among 
advocates of the amendments because it 
was not thought possible before the 
meeting that final decison ‘could not be 
reached. 


Following is the text of the amend- 
ments about which the controversy cen- 
ters: 


Inserting the following as Article 3, Section 
“This Association holds this truth to be self 
evident: that its members owe their allegiance to 
those insurance companies whose loyalty to its 
principles for the preservation of the American 
Agency System is unquestioned. 

“For many years the organized agents of the 
United States have been developing principles for 
the purpose of stabilizing the business insur- 
ance. 

“These principles form the foundation upon 
which the National Association of Insurance 
Agents and this Association have been built and 
their recognition is necessary for the preservation 
of the American Agency System. Briefly stated, 
they are as follows: 

“A. Agent’s ownership of expirations (except in 
cases of fraudulent practices). 

“B. Non-overhead writing. 

“C. Protection of local agents against the com- 
petition of non-resident brokers in that all lines 
should be written in accordance with the condi- 
tions to which the risk is subject locally. 

“D. Discontinuance of the practice of appoint 
ing financial institutions, their officers or em- 
ployees as company representatives in competition 
with established agencies. 

“E. Limited agency representation of the same 
company in the same territory. 

“F. This Association feels that its long estab- 
lished policy of conference and co-operation will 
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provide a ready means for the application of these 
principles and for the amicable and equitable ad- 
justment of every question that has arisen or that 
may arise between companies and agents. Such 
subjects as agency limitation, qualification of 
agents, the observance of proper local, board rules, 
and every other question concerning fair agency 
competition ad adequate public service should be 
adjusted by and through this medium.” 
Inserting the following as Article 3, Section 3. 
‘No member of this Association shall represent 
any insurance company as agent, when, in the 
judgment of the Executive Committee of this 
Association and the Executive Committee of the 
National Association of Insurance Agents, the 
practice of such company is intentionally and con- 
tinuously in violation of the above principles.” 


LORD MAR IN HARTFORD 

The Right Hon. the Earl of Mar and 
Kellie, K. T., a director of the Scottish 
Union & National at the home office in 
Edinburgh, visited United States Manager 
J. H. Vreeland at the United States head- 
quarters in Hartford last week. Lord 
Mar was on his way to Canada. 





' W. T. Heeran & Co., Inc., Manhattan, 
insurance, has been chartered at Albany 
with capital of 100 shares non par value. 
Wm. T. Heeran, Brooklyn, A. E. Blight, 
Montclair, N. J. and F. H. Haas, Deer 
Park, L. I. are directors and subscribers. 
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Jersey Agents Want 
Advisory Boards 


BETTER AGENTS ARE NEEDED 





Committee Has Watched Philadelp’.ia 
-Board in Action; Donaldson 
Explains Functions 





New Jersey local agents are getting be- 
hind a campaign to place the advisory 
board system, as used in Pennsylvania for 
examining applicants for - brokers’ and 
agents’ licenses, into operation in New 
Jersey. - At the annual meeting last week ‘ 
of the New Jersey Association of Under- 
writers plans were discussed for getting 
the support of the instirance department. 
Thomas B. Donaldson, former insurance 
commissioner of Pennsylvania, now with 
the Eagle Fire of Newark, and organizer 
of the advisory board idea, spoke on the 
operation of the plan in Pennsylvania and 
offered his qssistance to the New Jersey 
agents. 

W. S. Schenck, of Jersey City, reported 
to the convention for the committee on 
qualifications of agents and brokers. He 
told of watching the advisory board in 
Philadelphia in operation and. of the ef- 
forts to get C. A. Gough of the New Jer- 
sey Insurance Department to visit the 
Philadelphia Board. He will probably go 
down there with the agents’ delegation 
later in the year. 

Donaldson. Speaks on Plan 


At the luncheon Mr. Donaldson spoke 
on the successful operation of advisory 
boards as he has viewed them. He told ot 
the initial steps in Pennsylvania—the 
pioneer movement of its kind in America 
—to compel applicants for agent or broker 
license to undergo a preparatory course 
of instruction or training and to pass an 
oral examination before volunteer exam- 
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iners comprised of representative men in 
fire, life and casualty insurance business. 

Originally the Insurance Department 
attempted to examine the applicants | by 
sending staff members to various sections 
of the state, Mr. Donaldson said. There- 
after the Department concluded that re- 
sponsibility should vest in the men en- 
gaged in the insurance business and the 
Department joined issues with the Insur- 
ance Federation of Pennsylvania and for 
more than two years all sections of Penn- 
sylvania were visited and organization was 
effected, in forty-five centers, of active 
insurance agents and brokers. 

Insurance Advisory Boards were created 
in various counties. When for instance 
a resident of Erie County now applies 
for license at the Harrisburg office of the 
Department his application is at once re- 
ferred back to the Erie County Advisory 
Board and the applicant is requested to 
appear in person before the Erie Board 
and establish that he is reasonably pre- 
pared to sell in one or more branches of 
insurance and intent upon making it other 
than a side issue in business. The keynote 
is real “service” to the insuring public. 

The result of the practical operation of 
the various boards—comprised of about 
500 volunteer examiners—is that  indi- 
viduals of education and good character 
have been aided and encouraged to enter 
the business while and at the same time 
there is a prompt weeding out of those 
merely looking for an “easy job,” or those 
disinclined to give real service to the pub- 
lic because incapable of realizing the tre- 
mendous responsibilities vested in an agent 
or broker. Primarily, the benefit has re- 
sulted from placing responsibilities for se- 
lection of agents or brokers in the controi 
of those engaged in insurance. Furthei, 
the plan has relieved the Insurance Depart- 
ment from a vast amount of detail which 
it could never possibly cope with despite 
that the insurance law demands personal 
examination of thousands of applicants 
who annually apply for license. The entire 
movement -has of course been _basicaily 
educational, said Mr. Donaldson in con- 
clusion. 











Notes on New Jersey 
Local Agents’ Meet 

















The membership committee of the New 
Jersey Association of Underwriters re- 
ported last week at the annual conven- 
tion in Newark that there had been six- 
teen new members enrolled during the 
year, making a net gain of ten. The 
total membership of the association is 
393 agents. 

Charles S. Dodd, of Newark, was pes- 
simistic in his report on the progress of 
the Newark agency limitation agreement. 
Strenuous efforts have been exerted for 
more than two years by agents and com- 
panies to put this agreement across, and 
thus to limit the number of agents writ- 
ing fire insurance in the Newark area 
but due to the unwillingness of a few 
companies to join the compacf the whole 
agreement has about fallen through. 


Commissions Increasing 


Commission trouble in Newark is get- 
ting worse, according to Mr. Dodd, and 
there are all sorts of stories about rates 
being paid to agents now. Although the 
companies subscribe to the schedule of 
rates issued by the Newark Society many 
of these same companies are paying ex- 
cess commissions, it is said, with the sit- 
uation becoming more involved rather 
than better. 


Atlantic City in 1926 

Harry L. Godshal of Atlantic City de- 
scribed the campaign being conducted to 
bring the 1926 convention of the Na- 
tional Association to Atlantic City. The 
New Jersey Association voted at the 
meeting last week to donate $1,000 to- 
ward expenses of the convention if At- 
lantic City was selected. 


Chamber of Commerce Head Speaks 


James Wilson, president of the Pater- 
son Chamber of Commerce, gave a good 
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talk on insurance service from the view- 
point of the merchant and manufacturer. 
One of his best bits of advice was for 
agents to insist that their clients keep 
their account books in good order and 
inventories up-to-date so that losses can 
be quickly established, proved and set- 
tled without weeks of adjusting. It is 
the duty of assureds to keep intelligible 
sets of books, he said, and for agents to 
stress that point would be splendid serv- 
ice on the part of the insurance man. 





Virginia Agents in Hartford 
Confer With the S. E. U. A. 
Representatives of the Virginia Asso- 
ciation of Insurance Agents were sched- 
uled to meet with the executive com- 
mittee of the S. E. U. A. at Hartford on 
Thursday of last week for a conference 
in regard to mandatory farm applica- 
tions against which the Virginia agents 
have been protesting vigorously for 
some time. The conference was arranged 
by the Virginia committee of the S. E. 
U. A. at the request of committees of 
the Virginia Association after members 
of that committee had gone over the 
matter with them. The Virginia dele- 
gation which went to Hartford was com- 
posed of Charles P. Walford, Jr. and 
Herbert B. Race, Richmond; Louis T. 
Dobie, Norfolk; and Junius E. West, 
Suffolk. 


RUNNING FOR ASSEMBLY 





William Belknap An Insurance Men: 
Candidate in Yorkville District, , 
New York 

William Belknap who is in the insur- 
ance business in this city is running for 
the assembly on the Democratic ticket. 
in the Yorkville section (East Side jn 
vicinity of Eighty-Sixth Street.) 

He is a director of the Peekskill 
Chamber of Commerce, while as a mem- 
ber of the Hudson Valley Federated 
Chamber of Commerce he was an in- 
strumental figure in that body’s campaign 
for a “Deeper Hudson” and the rehab- 
ilitation of the Barge Canal. Also a 
director of the Westchester County 
Chamber of Commerce he was a leading 
figure behind the establishment of its 
Public Safety Bureau. Besides, he is 
affiliated with the Yorkville Chamber of 
Commerce. 

Mr. Belknap represented the Third 
Assembly District of Westchester Coun- 
ty in the session of 1918, and at the time 
of his election he was the first Demo- 
cratic Assemblyman to be sent by the 
people to Albany from that district in 
twenty-four years with one exception in 
1912, when the Republicans split. His 
legislative record includes service on the 
Committee of Internal Affairs and the 
Committee of Religious and Charity Or- 
ganizations. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Statement January 1, 19% 
ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 8,536,871.80 


Net Surplus.... 3,586,660.11 





Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 
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Joba Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. Mgr. 
Secretary 


THE 
GirardF.«M. 


INSURANCE Co. 
of Philadelphia 
Organised 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 3,213,098.14 


Net Surplus.... 1,260,934.06 


Assets ........$5,474,032.20 
Policyholders’ Surplus 
$2,260,934.06 











Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
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A. H. z 
Wells ig og eae tal 


MECHANICS 


INSURANCE CO. 
ef Philadelphia 
Organised 1854 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 


Reserve Reinsur- 
“ance Fund and 
Reserve for all 
all other liabilities 2,575,127.95 


Net Surplus... . 1,000,362.98 





Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 














H. M. Schmitt, President 


John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 


age A. ara Secretary 


Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organised 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surplus.... 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 
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Fire Waste Council 
Meets in Washington 


MANY BIG LEADERS’ THERE 





Representatives of Important Move- 
ments to Reduce Fire Losses 
Plan For Future 





A »ational program of fire prevention 


activities to be carried out during the 
coming year by chambers of commerce 
and irade associations in every state 
was cutlined at the headquarters of the 
United States Chamber of Commerce in 
Wa:hington on September 22 at the 
sem -annual meeting of the National Fire 
Waste Council. Nearly fifty members 
of the Council and representatives of 
natioual organizations interested in the 
work of helping to reduce the country’s 


aniual fire loss were present at the 
meeing. 
ibert T. Bell, of Atlantic City, chair- 
man of the executive committee of the 
National Fire Protection Association, 
wos selected chairman of the meeting 
and C. L. Topping, State Fire Marshal 
of West Virginia, was made vice-chair- 
mail. 
the meeting was called to order by 
James L. Madden, manager of the In- 
surance Department of the Chamber of 
Commerce of the United States. Mr. 
Madden reviewed the work of the Coun- 


cil, and spoke encouragingly of the prog- 
ress that is being made all over the coun- 
try in stimulating interest in fire pre- 
vention activities. As evidence of this 


increased interest, Mr. Madden said that 
at the present time there are 403 cities 
with a population of about 30,000,000 en- 
rolled in the Inter-Chamber Fire Waste 
Contest. In addition, he said, nearly 90 
trade associations are eager to have in- 
formation which will assist them in con- 
ducting fire prevention campaigns among 
their members. 

Reports on the activities of the coun- 
cil for the past year wer submitted to 
the meeting by T. Alfred Fleming, di- 
rector of conservation, National Board 
of Fire Underwriters, New York; Rich- 
ard E. Vernor, manager, Fire Prevention 
Department, Western Actuarial Bureau, 
Chicago; Eugene Arms, manager, Mu- 
tual Fire Prevention Bureau, Chicago; 
Percy Bugbee, field secretary,. National 
lire Protection ~ Association, Boston; 
George W. Booth, chief engineer, Na- 
tional Board of Fire Underwriters, New 
York; W. F. Shaw, National Lumber 
Manufacturers’ Association, Washington, 
D. C., and C. L. Topping, Fire Marshals’ 
Association, Charleston, W. Va. 


Field Service Reports 


Considerable interest was shown in 
the reports, especially those dealing with 
the work of the Field Service committee, 
the committee on trade associations and 
the Arson committee. It was brought 
out in the report of the Field Service 
committee that cities are now willing to 
pay for the services of an expert to as- 
sist iN mapping out a program of fire 
revention activities. The Field Service, 

was explained, was designed to give 
hambers of commerce a personal ser- 
ice in support of the fire prevention 
ampaigns. The field service makes 
studies and offers suggestions for fire 
department improvements, school drills, 
salvage work, arson squads, inspection 
ureaus, suggested building codes, 
‘anges in legislation, etc. It also makes 
vestigations of congested districts, and 
vrovides speakers for luncheon clubs and 
schools. This work has proved so ef- 
icctive that it was unanimously agreed 
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to expand it during the coming year. 

Increased interest in fire prevention 
work is being shown by trade associa- 
tions, according to a report covering ac- 
tivities during the past year. It was 
announced that a number of trade as- 
sociation secretaries have agreed either 
to undertake the compilation of fire loss 
statistics as a means of studying fire 
causes or to recommend it to their board 
of directors as an association activity. 

The report of the Arson Committee 
indicated the difficulties that stand in the 
cases. It was made clear that it is nec- 
essary to arduse public sentiment to aid 
in combating this evil. In this connec- 
tion the Council adopted a resolution to 
the effect “that steps be taken to stimu- 
late local chambers of commerce through 
their fire prevention committees or es- 
pecially appointed sub-committees to 
carry on an educational campaign in re- 
lation to arson and that the Arson Com- 
mittee of the Council be instructed to 
supply such educational material and 
data, as will help the local committees 
do effective work in combating the arson 
problem.” 

Resolutions were adopted authorizing 
the continuance of all the committees 
for the ensuing year and the appoint- 
ment of new committees to study statis- 
tics on loss of life due to’ fire and to 
work out a plan of giving recognition 
for the service rendered by former mem- 
bers of the Council who are no longer 
eligible for active membership. 

Earl E. Fisk, of the National Associa- 
tion of Insurance Agents, chairman of 
the special committee cooperating with 
chambers of commerce, told how insur- 
ance agents all over the country are do- 
ing their share to arouse interest in the 
work. He said insurance agents every- 
where are of material assistance to local 
committees in putting through a program 
of activities. 

The Council will hold its next meet- 
ing in Washington during the latter part 
of March, next year, when the results of 
the 1925 Inter-Chamber Fire Waste Con- 
test will be reviewed and announced. 





British Refuse State Covers 
for Lost Fishing Gear 


The important fishing community at 
Brixham, England, has received with 
great disappointment the reply of the 
Right Hon. Edward F. L. Wood, Minis- 
ter of Agriculture and Fisheries, to its 
application for financial assistance. 

The community asked for the creation 
of an insurance fund for the relief of 
the financial embarrassment caused by 
the heavy losses of fishing gear through 
contact with the war wrecks that strew 
the valuablé fishing grounds in the Eng- 
lish Channel. From April, 1923, to April, 
1924, the losses by smack owners totalled 
£5,400 (approximately $27,000), and for 
the following year they exceeded £7,000 
($35,000). As the gear is not insurable, 
the owner has to bear the full burden 
of his losses. 





JOINS TRAVELERS FIRE 


Charles G. Snow has been appointed 
manager for Georgia of the Travelers 
Fire and will make his headquarters at 
Atlanta. Mr. Snow was born in-Dur- 
ham, N. C., educated in the public and 
high schools of that city and in A. and 
M. College at Raleigh. His first insur- 
ance. experience was with the McPher- 
son & Barnes General Agency of 
Raleigh, where he did both local and 
general agency work. For the past five 
and one-half years he has been special 
agent of the Hartford Fire in western 
Georgia. 











most desirable. 





An agency connection— 
: plus service 


The Philadelphia Fire and Marine Insur- 
ance Company is a financially strong, 
powerful organization with an enviable 
record for reliable service. 

These features, combined with a full line | 
of desirable policies covering protection on 
property and commercial activities, make || 
an agency connection with this company 


Write for particulars 


Philadelphia Fire and Marine 
Insurance Company 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill. 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlania, Ga. 
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TIRE POLICIES IN BRITAIN 





Coverage Issued Against Punctures of 
Tires of British Make; Considered 
Safe Undertaking 


Insurance against tire punctures is the 
iatest development of automobile insur- 
ance in Great Britain. An important in- 
surance offie has just announced that it 
is prepared to insure carowners against 
such mishaps. The cost is 6d (12 cents) 
for each £1 ($5.00) value of the tire. 
Thus a $25 tire would cost 60 cents to 
insure. The scheme only applies to new 
tires, and the policy covers a year from 
the time of purchase. If a tire bursts 
during this time the insured is entitled 
to a new one free. : 

This new development is made possible 
owing to the lasting qualities of the 
modern automobile tire. Tires in Britain 
now give an average of 14,000 miles 
service. An insurance company taking 
such a risk a few years ago would soon 
have been in the bankruptcy courts. An 
arbitrary feature of the new scheme is 
that the company will only insure tires 
manufactured in Britain. However, if 
the business proves profitable and com- 
petition arises, this bar will almost cer- 
tainly be swept away. 





BLUE GOOSE MEETING 
The annual meeting of the Virginia 
Pond of the Ancient and Honorable 
Order of Blue Goose is scheduled to be 
held at the Raleigh Hotel in Washing- 
ton, October 6. 


APPROVES CHICAGO PLAN 





Western Bureau, Together With Union, 
Endorses Scheme For Separate 
Adjustment Bureau 
Full indorsement of the plan for creat- 
ing a separate loss adjustment bureau 
for Cook County, Ill., proposed by a 
joint committee of Western Union and 
Western Insurance Bureau representa- 
tives, was given by members of the latter 
organization, at last week’s meeting of 
the Bureau at Shawnee-on-Delaware, 
Pa. The Union having already favored 
the plan at its recent meeting in Mont- 
real steps for launching the new venture 
will be taken at once under the general ° 
direction of the joint committee. 





STARTS BANK AGENCY 

The Third Trust Company of Gas- 
tonia, N. C., a subsidiary of the Third 
National Bank of the same town, is re- 
ported as having entered the insurance 
business as a bank agency. Local agents 
in Gastonia have taken the matter up 
with the North Carolina Association 
of Insurance Agents and the state in- 
surance department. 


B. F. Sadler & Co., Inc., New York 
City, insurance agency, has been char- 
tered at Albany with $20,000 capital. 
Benjamin F. and E. E. Sadler, Willow 
Avenue, Woodmere, C. H. Schell, 180-18 
Hillside Avenue, Jamaica, M. H. Casey, 
Locust Valley and F. R. Holmes, 148 
Parkside Avenue, Brooklyn, are direc- 
tors and subscribers. 
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First American to 
Replace the Farmers 


IN THE AMERICA FORE GROUP 


Economies to be Effected Through Cen- 
Prompted the Move 





Ernest Sturm, chairman of the Board 
of Directors of the America Fore group 
has announced that the First American 
Fire is to replace the Farmers of Cedar 
Rapids in the agencies of that company 
on October 1. The First American has 
been licensed in all of the states in 
which the Farmers is doing business; 
also in a number of additional states. 

In the State of Iowa, the home state 
of the Farmers, agents will represent the 
Farmers of Cedar Rapids Department 
of the First American. Subject to the 
approval of W. R. C. Kendrick, Commis- 
sioner of Insurance of Iowa, the First 
American will at a later date reinsure 
all of the outstanding liability of the 
Farmers of Cedar Rapids. 

A number of considerations have 
prompted this move, the foremost being 
the economies to be effected through 
the centralization of control in the Home 
Office and Branch Offices of the America 
Fore group. The transfer to the new 
company will be made without interrup- 
tion of business. Agents have been 
given complete agency supplies. The 
field force of the Farmers will repre- 
sent the First American. The Cedar 
Rapids Office of the Farmers wiil be 
continued as a field office, with head- 
quarters for special agents and adjusters. 
Iowa agents will report to the Western 
Department of the America Fore Com- 
panies at Chicago. 





C. W. COOPER MADE SECRETARY 


Robert P. Barbour, United States 
general attorney of the Northern As- 
surance, has appointed Charles W. 
Cooper as secretary of the United States 
branch. Mr. Cooper has been with the 
Northern since 1902, when he joined the 
New York department as chief account- 
ant. In 1921 he was appointed assist- 


ant manager of the New York Depart- 
ment. 





SIMPSON SUCCEEDS HUGHES 


B. I. Simpson, formerly assistant man- 
ager of the Southern department at At- 
lanta of the Insurance Company of 
North America, has been promoted to 
the position of manager, succeeding the 
late Robert Hughes. Former Superin- 
tendent of Agencies F. E. McLeod has 
been made assistant manager. 





STERLING NOT TO RETIRE 
The statement carried in some insur- 
ance journals that the Sterling Fire of 
Indianapolis, will retire from business, 
is without official sanction as the Board 
of Directors have never taken any action 
on such a subject. 


MOFFATT NOT TO RUN AGAIN 


Cliff Jones Likely to be Next Head of 
National Ass’n.; Others Who 
Might Be Eligible 


President Thomas C. Moffatt of the 
National Association of Insurance 
Agents will not be a candidate for re- 
election when the annual convention is 
held next week at Kansas City, Mo., al- 
though it is the custom of the Associa- 
tion to keep its administration in office 
for two successive years. Mr. Moffatt 
will probably be succeeded by Cliff Jones, 
chairman of the executive committee, 
despite rumors that Mr. Jones has stated 
that private business would prevent him 
from accepting the presidency. 

Other members of the executive com- 
mittee who are eligible for the presi- 
dency in the event of Mr. Jones not 
being elected include Frank L. Gardner 
of Poughkeepsie, N. Y.; James T. Catlin, 
Danville, Va.; Donald G. North, New 
Haven, Conn.; David J. Main, Denver, 
Colo., and Walter T. Greene of Milwau- 
kee, Wis. 

It is understood that when President 
Moffatt was elected last year at Milwau- 
kee he accepted the leadership only on 
the condition that he would serve for 
just one year. President Frank Bell 
had served the previous termi under the 
same conditions, but the majority of 
presidents are willing to be continued in 
office for the second term. 








INTERNATIONAL CONFERENCE 





Leading American and British Execu- 
tives to Meet in Canada Sometime 
Th:s Month 


A meeting of the executive committee 
of the United States Fire Companies 
Conference met yesterday to arrange for 
the selection of executives of United 
States companies operating in Canada 
to attend a conference at Montreal on 
October 12 or thereabouts. After corre- 
spondence with the Fire Offices Commit- 
tee in London it has been decided that 
a conference is necessary of conditions 
in Ontario and Quebec are to be im- 
proved. 

It is learned that at least nine promin- 
ent representatives of British companies 
will attend the conference. Several of 
them already are on this continent, and 
others are on their way or will soon 
start. These include W. W. Otter-Barry, 
general manager of the Sun, who arrived 
in New York Saturday; Joseph Powell, 
general manager of the Commercial 
Union; G. W. Reynolds, general mana- 
ger of the Guardian Assurance; James 
Hamilton, managing director of the 
Yorkshire, who is now on the Pacific 
Coast; Charles Hendry, manager of the 
London & Lancashire; Walter Carter, 
of New York, sub-manager of the 
Royal; Hugh Lewis, general manager of 
the Liverpool & London & Globe; H. 
Warner, assistant secretary of the same 
company, and W. Critchton Slagg, chair- 
man of the fire offices committee. 





Organized 1899 











WITH. PORT CHESTER AGENCY 


Millard F. Taylor, who for some time 
past has been operating an insurance 
business at Harrison, N. Y., has become 
affiliated, through the purchase of an 
interest, with Austin, Knapp & Wake- 
field Company, Port Chester, N. Y. Mr. 
Taylor will have general charge of the 
conduct of affairs of the office at Port 
Chester. Irving S. Austin, who for 
many years has conducted the business 
of Austin, Knapp & Wakefield, is inter- 
ested in real estate in Dade. City, Fla., 
and spends considerable of his time there 
in the partition of land tracts and their 
development for sale. Mr. Austin is 
sole owner of Shore Island, Byron Shore, 
East Port Chester, Conn., which beauti- 
ful spot has been developed into a club 
of some three hundred members. Prior 
to entering the insurance business Mr. 
Taylor was a newspaper man connected 
with “The World.” 





DEFENDS HARDING’S TALK 

Tue EASTERN UNDERWRITER received as 
it was going to press a communication 
from Western Manager Stafford of the 
Sun at Chicago replying to the attacks 
made on President Harding of the Union 
because of his Blue Goose speech at 
Montreal. The letter will be published 
in full next week. 





Blue Goose Dinner 
(Continued from page 1) 

for comments, do you refer to Mr. 
Harding’s literary style, the force of his 
remarks or the tenor of what he said?” 

Reporter: “Who’s asking these ques- 
tions, the interviewer or the _ inter- 
viewee? 

Chairman Weddell: “Well, if you are 
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going to be impertinent Ill not answer 


any of your questions. I am used to 
being treated with respect.” 


_ Reporter: “Well, answer the questions 
in your own way, at your own leisure 
and accept my apologies.” 


“Substantial Beefsteak” Only 


Chairman Weddell: “No; if you'll send 
some other reporter from your paper 
I'll talk to him. However, let’s forget 
the past and talk of the coming event. 
The Blue Goose will hold a dinner on 
October 13 in this city that will be.a 
pippin. It will be a beefsteak affair— 
‘substantial beefsteak,’ the press matter 
says, so you had better bring your best 
teeth with you. There will be fine 
music and entertainment of various 
kinds and I’ll promise that no one will 
be bored.” 


The reporter hesitated for a moment 
and then said, watching to see how he 
could beat a retreat if necessary: 

“And will there be anything to drink?” 

“Of course,” said Mr. Weddell, with- 
out taking offense apparently. “Here’s 
a copy of the menu.” And he pointed 
to the bottom of the card which read: 
“Postum, tea, coffee, milk, moxie, rasp- 
berry juice, grapefruit, sarsaparilla, but- 
termilk, komiss.” 


Worried by Contemplated Change of 
Date 


While the Blue Goose is not worrying 
much about the Montreal speech, as the 
crowd at its dinner will show the popu- 
larity of the order here, there is some 
concern over the proposition in the Fire 
Underwriters Association of the North- 
west to change the date .of its meeting 
from fall to spring. That would bring 
about separation of the Northwest and 
the Blue Goose meetings, and there are 
lots of Union and Bureau specials who 
do not care for that brand of separa- 
tion. 
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Liability for Cover 
On Building Awnings 
A GENERAL ADJUSTER’S LETTER 


Most Policies Exclude Such Liability 
Unless it is Specifically Assumed 
Thereon 





One of the general adjusters has writ- 
ten to his agents the following letter 
relativ. to liability for awnings of build- 
ings: 

RE: LIABILITY FOR. AWNINGS 
Gentlemen: 

We have your letter of July 15 re- 
questing advices as to liability for dam- 
age to awnings under the furniture and 
fixture item of the form used in your 
vicinity. 

Most policies, by their printed condi- 
tions, exclude liability for awnings unless 
liability is specifically assumed thereon. 
The Pennsylvania Standard Policy, how- 
ever, does not seem to contain that ex- 
clusion. The furniture and fixture item 
of the form used in your vicinity does 
not, we assume, specifically refer to 
awnings, simply furniture and fixtures of 
every description, “and on such other 
fixtures as are not insured with the 
building,” “all while contained in or at- 
tached to.” Except for that part of the 
furniture and fixture item that says “and 
on such other fixtures as are not insured 
with the building,” it might be regarded 
that the reference to fixtures of every 
description in the other part of the fur- 
niture and fixture item would include 
awnings. 

You do not advise whether the assured 
owns the building. If he does and in- 
sures it, there would be no question but 
what awnings would be covered there- 
under, if he owned them. If he does not 
own the building, it is rather an open 
question perhaps as to whether awnings 
would be covered under the furniture 
and fixture item, but it is quite likely 
that they would under the terms “fix- 
tures of every description,’ notwith- 
standing the reference in the form to 
“and on such other fixtures as are not 
insured with the building,” and espec- 
ially so if the assured does not own or 
insure the building. 

Where the printed conditions of 
policies exclude awnings unless speci- 
fically insured, it has been held that 
such general terms as furniture and fix- 
tures would not include awnings, but 
that question is not involved in this case 
as the policy does not, by its terms, ex- 
clude awnings. 

There has been very little litigation 
involving the subject. The case of Breen 
vs. St. Paul Fire & Marine, 207 supp. 
444, involved the question of liability 
for patterns. The Court held that the 
words “stock .and materials of every de- 
scription” were not to be regarded as 
specifically naming and including pat- 
terns. 

On the other hand, in the case of Ber- 
tine vs. North River Insurance Company, 
the Court seemed to regard patterns as 
specifically insured by some such words 
- as “materials and implements,” regard- 
ing that implements in a manufacturing 
business should be construed as a speci- 
fic mention of patterns; in other words, 
that patterns and implements are one and 
the same thing when applied to the par- 
ticular facts in that particular case. 

Following the same argument as in 
the cases that relate to patterns, it 
might well be that awnings would be 
regarded as specifically included in a 
policy that covers furniture and fixtures 
of every description. The only awning 
case we have been able to locate is 
Wicks vs. London & Lancashire (1916) 
111 Supp. 63. In that case the policy 
covered awnings attached to the build- 
ing, but excluded awnings held in stor- 
age or for repairs. At the time of the 
fire the regular awnings of the building 
had been taken down for the winter and 
were temporarily stored in the building 
and would not have been put up again 
until another summer should arrive. The 
Court held that such awnings were with- 
in the coverage of the policy and were 
to be regarded as awnings attached to 


the building rather than awnings held 
in storage or for repairs. You will ob- 
serve that that case, while it touches 
awnings, does not apply in any way to 
the question you have raised. 

We regret that we are not able to 
give you anything more definite on the 
subject, but we are rather inclined to 
believe that under the Pennsylvania 
policy if the assured does not own the 
building or insure it, that the company 
having the insurance on the furniture 
and fixture item would be held liable 
for loss or damage to the awnings. 





FLADGER WITH NORTH BRITISH 
B. B. Fladger has been appointed spe- 
cial agent of the North British & Mer- 
cantile and. its affiliated: cOmpanies in 
Georgia and South Carolina.to assist 
Special Agent E. K.° McDowell. His 
headquarters will be in’ Atlanta Mr. 
Fladger has been in the southern de- 
partment office of the Insurance Com- 
pany of North America at Atlanta. 
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' it is claimed. “The Keystone State” of Pennsyl- 
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Penn secured for his colony the type of Swed- 
ish, German, Dutch and English settlers who 
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Woelson on Status 
of Building Codes 


BETTER ONES ARE NEEDED 





Nationa! Board Engineer Reports On 
Survey of The Country; Improve- 
ments Advised 





Ira if. Woolson, an engineer of the Na- 
“ourd of Fire Underwriters, and 


ional 
poe “1 of the Building Code Committee 
of the U. S. Department of Commerce, 
made »f the best talks at the National 
Fire |, este Council meeting on September 
22, at |. ashington. He spoke on the build- 
ing ci situation and gave some valuable 
inforiiction on building conditions in this 
county today. His address follows here- 
with i parts: 

According to the United States census 
report there are approximately 1,500 
municipalities in this ‘country having 
populations exceeding 5,000. Private in- 
vestivations indicate that 20 per cent of 
these either have no building codes or 
have ordinances so deficient in their re- 
quirements that they are of very little 
value either in promoting structural safe- 
ty or restricting the spread of fire. The 
public records of municipalities unsullied 


by building laws are largely those having 
population of less than 10,000. From 
best information available, it appears 
that less than 10 per cent of such towns 
have building codes. 

There are, however, numerous progres- 
sive cities having populations as low as 
12,000 to 15,000 which possess up to date 
building laws that are a credit to their 
legislative bodies. On the other hand it 
is surprising to learn that there are 
cities having populations of 40,000, 60,000 
and 80,000 without building codes. The 
indifference to the hazards produced by 
such lack of proper control is hard to 
understand. The defense usually of- 
fered is that the city has never had a 
serious disaster and appears to be get- 
ting along pretty well without incurring 
the expense which a building code and 
its administration would imvolve. It is 
a waste of time to discuss the foolish- 
ness of such reasoning. 

Every city which has developed 
through a period of years under the 
stimulus of trade or recreation without 
proper regulatory building.-laws has 
creited danger spots which will take 
generations to eliminate and which are 
always a source of potential hazard to 
its well-being and a cause for heavy 
taxation. Perhaps the most glaring ex- 
amples of such neglect are to be found 
in seaside and other amusement resorts, 
though they are by no means confined 
to such municipalities. 


Lawless Construction 


The most common characteristics of 
such lawless construction are the mass- 
ing of wooden buildings, sometimes three 
to five stories high, with little or no 
separation and frequently adorned with 
wooden shingle roofs, equipped with de- 
fective chimneys, and harboring struc- 
tural defects, all favoring easy ignition 
and rapid fire destruction. The folly of 
ignoring well established rules for fire 
prevention is evidenced by the fire record 
in such municipalities during the past 25 
years. The record will be repeated in 
the years to come as surely as winter 
follows summer. 

Similar conditions in lesser degree 
exist In most cities and are the primary 
cause of our enormous annual fire waste 
which in 1923 amounted to $535,000,000, 
an increase of over 100 per cent in ten 
years. Added to this there is imposed 
“pon cities the cost of maintaining fire 
cepartments to combat the hazards 
mainly arising from defective construc- 
tion and lack of fire prevention features. 

We have no reliable figures on the 
expense of maintaining fire departments 
over the country as a whole, but reason- 
ably accurate recent data upon the cost 
of such service collected from 23 well 
distributed representative cities having 
populations varying from 23,000 to 780,- 
00, indicate an average annual tax of 


$2.70 per capita, the minimum being $1.74 
and the maximum $4.16. In general the 
higher costs obtain in the larger cities. 

The best census figures possessed by 
the speaker indicate a total urban popu- 
lation in the United States for cities 
having a population in excess. of 8,000 
as approximately 50,000, Assessing 
the average cost per capita of $2.70 as 
calculated in 23 cities upon this popula- 
tion would indicate a cost for fire de- 
partment service fo $135,000,000, or a 
total annual fire loss to the country of 
$670,000,000, exclusive of water supply. 
Such figures are staggering and they 
are believed to be conservative. The 
end is not reached. How long can we 
stand such terrific waste? The burden 
is needlessly heavy, because much of it 
can be eliminated by judiqjous legisla- 
tion. 

Comprehensive Codes New 

Some simple building laws have ex- 
isted in all’ our large cities for many 
years, but comprehensive building codes 
as we know them today are of compara- 
tively recent origin. Such ordinances 
were practically unknown 40 years ago. 
The building laws of New York City 
were fragmentary and very primitive 
until 1899 when a complete ordinance 
was adopted following the organization 
of Greater New York. Previous to that 
time the summation of building regula- 








tions in that city consisted of a little ten 
page pamphlet. The building laws of 
practically all our cities were of the 
same unsatisfactory character up to that 
period, that is; about 1890. Comparing 
them with the comprehensive volumes 
which constitute the building laws of the 
majority of cities today indicates the 
rapid strides made during the past 35 
years, in an effort to keep pace with the 
development of the building art and the 
increasing -hazards of mass construction. 

The introduction ‘of cast iron into 
building construction was followed by 
skeleton steel construction and later by 
reinforced concrete, each in turn devel- 
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WANAMAKER LINE. RETURNED 


Robert M. Coyle & Co Philadelphia, 
Get Back Account Handed Direct 
To The North America 


The Insurance Company of North 
America announces that yesterday, Oc- 
tober 1, Robert M. Coyle & Co., of Phil- 
adelphia, resumed the handling of the 
Wanamaker stores insurance account. 
When the Wanamaker interests suddenly 
several months ago took its insurance 
from the well-known brokerage firm and 
placed it direct with the insurance com- 
pany there was much discussion -in 
agency circles as to whether this step 
was the forerunner of other attempts to 
eliminate the local agent from participa- 
tion in insurance profits. However, this 
scare proved to be foundless and now 
the Wanamaker interests have decided 
again to employ the services of the 
brokers who handled the business ably 
for many years. 


Building Codes 


(Continued from page 23) 


oping new structural conditions demand- 
ing rigid control. There were also im- 
portant factors in stimulating drafting of 
building laws, the result being that dur- 
ing the past 35 years there has been a 
vast amount of code drafting done. The 
work has been particularly active during 
the past 20 years. ; 

Owing to the fact that building codes 
are nearly always compiled by groups 
of men with little experience in such 
work, and considering the tortuous path- 
way beset with obstruction which such 
legislation must travel before adoption, 
it is not strange that there are scarcely 
two building ordinances having like re- 
quirements in the whole country. Such 
variations have been and are the cause 
of great annoyance to architects and 
builders who operate under them and 
contribute to inefficiency and wasteful- 
ness with no equivalent advantages. 

This situation was one of the reasons 
which impelled Secretary Hoover to or- 
ganize the Building Code Committee of 
the Department of Commerce. Briefly 
the purpose of this committee is to unify 
and standardize building laws with the 
object of eliminating waste in time, effort 
and cost involved in building construc- 
tion under existing disjointed city re- 
quirements. 

A survey of the field disclosed that 
cities having approximately the same 
population and industrial development 
and located under practically the same 
climatic conditions have laws which per- 
mit wide variations in wall requirements, 
allowable live loads permissible to be 
used in design of buildings, stresses in 
materials, provisions for fire prevention 
and fire protetion and other features 
which had direct relation to cost and se- 
curity of construction. 


Reports Now Being Issued 


The Committee is issuing a series: of 
reports covering the more important sub- 
jects in which variations in building reg- 
ulations exist. Thus far four reports 
have been issued. A fifth is being print- 
ed and others are in process of prepa- 
ration. It is not intended to draft a 
building code, for it is extremely doubt- 
ful if one could be prepared that would 
be suitable in all details for all parts of 
the country. 

The report now being printed offers 








a standard form for code arrangement .. 


and covers all subjects of which a build- 
ing code usually treats. It is merely 
an outline, however, no requirements be- 
ing given. It is hoped that it may be 
generally adopted by city building code 
committees and thus tend to create a 
uniform standard in presenting such laws 
in place of existing chaotic practice. 
The Committee endeavors so far as 
possible to have its recommendations 


represent the average majority opinion - 


of architects, engineers, building officials 
and others competent to pass upon the 
various subjects treated. Briefly its plan 
of procedure is to first gather all avail- 
able data upon a ‘subject and then pre- 
pare a tentative report. This report is 


widely distributed for criticism and sug- 
gestion; about 1,000 copies are sent out 
for this purpose. When replies are re- 
ceived the Committee gives them care- 
ful consideration and revises the report 
in the light of the comments assembled 
balanced by the weight of evidence and 
best information obtainable. The report 
in revised form is then printed and sold 
at a nominal price through the office 
of the Superintendent of Documents. 
The reports now available are: 
Recommended Minimum Requirements 
for Small Dwel!ing Construction. 
Recommended Requirements for Plumb- 
ing in Dwelling and Similar Buildings. 
This was prepared by a sub-committee 
upon the subject. 
Recommended Minimum Requirements 
for Masonry Wall Construction. 
Minimum Live Loads Allowable for Use 
in Design of Buildings. 
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Growing Demand For 
Rents and Rental Value 


WRITING A MATTER OF HABIT 





Doesr’t Require Any Special “Sales 
Stunt,” Only Intelligent and Sys- 
tematic Canvass of Line 





By Clarence T. Hubbard, Asst. 
Sec’y., of the Automobile 


The daily shave; the daily bath; the 
every morning cereal; the floral remem- 
brance on Mother’s Day; the changing 
of your motor oil every five hundred 
miles; are now common American prac- 
tices due mainly to habit—constructive 
habits which American advertising takes 
pride in having helped to bring about. ; 

If a manufacturer of shaving soap is 
willing to spend several million dollars 
in a sustained and constant endeavor to 

et us in the habit to “lather for three 
AR minutes” as the best method by 
which to enjoy a clean shave—it ought 
to be promising in our business of in- 
surance to wage a few tries towards cre- 
ating habits of greater buying on _the 
part of the public of the Allied Fire Lines 
which have far less “trying” resistance 
than the “beard breakers” product. 

The acceptance of rents and rental 
yalue protection on the part of the pub- 
lic is growing each year as agents come 
to recommend these covers more and 
more along with the sale of fire and 
other allied fire lines in a habitual way. 
It is proving a matter of constant. edu- 
cation just as higher automobile limits 
and allied automobile coverages had to 
be developed. In the final analysis, the 
carrying forward of a greater writing of 
vents and rental* value insurance is a mat- 
ter of “habit” which has not yet been 
acquired to the extent it might. The 
road to a place which is known as a very 
poor fire risk has been said to have been 
paved with good intention. -The road to 
insurance prosperity at least with the 
allied fire lines is the one which is paved 
with active efforts. 


Agents Can Become Familiar With 
Line 


Without doubt there are thousands of 
agents in the United States who are fully 
familiar with both the rents and rental 
value covers in all their variations, and 
who realize and know that they can be 
sold and will even admit so, but who 
have never just gotten around trying 
them out. In brief, they have not ac- 
quired the allied fire line habit. 

On the contrary there are a few hundred 
agents who are adding to their incomes 
with the sale of rents and rental value in- 
surance in an almost automatic way due 
to the fact that they have;- through trial, 
acquired the habit of selling such insurance 
regularly and continuously just as the shav- 
ing manufacturer plus his three minutes 
persuasion for better shaving, and as this 
habit becomes rooted among the agents 
and brokers throughout the country, it 
will, in turn be reflected among the pol- 
icy holders and in distant years to come, 
rents and rental value will be accepted 
as synonymously perhaps, as fire and 
theft insurance is with automobiles. 

Some favorable factors of great sales 
assistance have developed during the 


ree two years to the benefit of the rent 
ines. 


Combination Policies 

Combination policies or “combined 
forms” have been adopted in certain 
sections of the country which permit 
local agents to issue such insurance all in 
one form—fire on the dwelling, fire insur- 
ance on the contents and rents insurance 
on the dwelling. This is a simple opera- 
tion and saves agency routine. An im- 
portant sales psychology is also presented 
in the use of combined forms. As one 
agent puts it— 

“The combined form is very pleasing 
to me as Lam now able to go to pros- 
pestive assureds and inform them that 

am equipped with complete home fire in- 












surance, not only straight fire insurance but 
also insurance on their household furni- 
ture, and rents insurance, all of which 
can be written in one policy.” 

These forms are now available in a 
large number of states, particularly in 
the West and are being considered in 
other sections of the country by various 
exchanges. There are some places in 
the East where obstacles yet to be over- 
come before these forms are adopted by 
companies due to the variance of the 
vacancy and non-occupancy clauses in 
the standard forms in the various classed 
towns. Local agents who will interest 
themselves in this combined form can 
do a great deal to further popularize 
rents insurance. All fire insurance 
agents should realize, repardless of the 
company they represent, that the more 
they can popularize this form of insur- 
ance, the more they ‘can sell. 

In getting other agents to sell rents in- 
surance and rental value insurance you 
boost your own opportunities providing 
you are as alert as the other agent and 
do "aa hesitate to solicit the lines your- 
self. 

Then, as further means of making this 
line easy to sell, there are the rental 
value riders or endorsements which can 
be attached to the dwelling policies. 
These endorsements are very simple to 
fill out and attach. About eight out of 
ten assureds to whom this additional pro- 
tection is tendered accepted it, without 
protest. 

Not Much Sales Resistance 

Any alert agent will not find any sales 
resistance to speak of at all in the en- 
deavor to extend his fire insurance pro- 
tection by including the rental value 
cover every time. Just say to your pros- 
pect: “How much rent would you have 
to pay if your place burned up?” You 
will find that he will reply in quite a 
high figure. Then say to him: “I would 
like to include iri your fire policy $1,000 
a year which would represent $80 or 
$90 a month in rental value which will 
permit you to engage quarters elsewhere, 
while your place is being put back in 
shape, and also give you enough to pay 
your mortgage, interest, taxes and in- 


surance premiums which will have to 
continue while they are repairing your 
home.” 

These words do not have to be deliv- 
ered in the way of a personal call at the 
assured’s home as the amount of pre- 
mium would not warrant—although I 
sometimes think the effort would be 
worth while, even if only to get your as- 
sured to earry this additional protection. 
Remember when a loss does occur, it 
is one of the greatest advertising boosts 
for your agency that you could possibly 
bring about. This has been demon- 
strated by agents who have urged their 
policy holders to take this additional pro- 
tection which is so unusually reasonable 
in cost. When you write rental value in 
any of the ways suggested for the man 
who owns and occupies his own house— 
do so on the annual rental’ basis. In 
many sections you can writee on the 
time to rebuild, but the low cost should 
suggest sure protection on the annual 
rental basis. 

The way to profit by this line, is to 
make it a habit with yourself to always 
suggest rental value insurance whenever 
you secure an order for a straight fire 
policy, or if you prefer to go further, 
as some agents do, attach the endorse- 
ment, or use the combined form, and de- 
liver it to the policy holder without first 
asking him, but instead stating to him 
that you have taken the liberty of ex- 
tending his fire insurance to include the 
rental value and then explaining why. 
No one can be expected to object be- 
cause of the additional cost, which is so 
small. In many instances, you will find 
your assured, rather thankful that you 
have taken such-action on their behalf. 

To accomplish this isn’t a matter of 
pronounced salesmanship, or nerve, or 
high pressure—but simply the result of 
getting into the daily habit of doing this 
and instructing others in your office to 
follow the same practice. 

The day will come when a fire dwelling 
policy will always carry the rental value 
insurance with it. 

The Rates 


The rates for rental value insurance 
(Continued on page 26) 
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National Fire Insurance Company 
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CAPITAL PAID IN. w.cccccccccccctscccec’ oss 
RESERVE FOR ALL LIABILITIES ......... Wacacdcecedessscse: SSTtOOReD 


TOTAL SURPLUS TO POLICYHOLDERS........0....0.ce.0++14,672,348.08—> 


Ass’t Secretary F, B. Seymour, Treasurer 
Ass’t Secretary 


Secretary R. M. Aadevaan, Aasit Seo’y ~ 
t 





THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance com- 
pany is in the conservatism of its man- 


cpeens, and the management of THE 
ANOVER is an absolute assurance of - 


the security of its policy. 

CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
J. G. HOLLMAN, Secy. 

H. T. GIBERSON, Treasurer 


F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 
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Hewle, Jarvis & Wright, ine., General Agents 
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WOULD PUNISH VIOLATIONS 





Middle Department May Amend Rules 
to Hasten Correction of Wrong 
Rules and Rates 


The executive committee of the Un- 
derwriters Association of the Middle 
Department has unanimously recom- 
mended that the association on October 
21 amend its rules so as to provide pen- 
alties for violations of rates and rules 
which remain uncorrected for more than 
a reasonable time. This in effect would 
be accomplishing by association rules 
what is done by force of law in states 
having rate supervision and anti-dis- 
crimination laws. 

The proposed amendment provides 
that at the end of the calendar month 
succeeding the month in which a datiy 
report or other paper was submitted to 
the stamping bureau for certification, 
the secretary of the association shai: 
send each member a list of its uncor- 
rected violations of rates and rules. At 
the end of the next month he shall send 
a list of those still uncorrected and at 
the end of the next month a list of those 
which have remained uncorrected for 
ninety days. At the expiration of ten 
days after the ninety-day list is sent, 
the files on each case shall be turned 
over to the executive committee of the 
association and if it sustains the criti- 
cisms of the stamping bureaus it shail 
fine the offending company $10 for each 
violation. If the company fails to pay 
such fine within twenty days, the execu- 
tive committee shall recommend to the 
association that it be expelled from mem- 
bership. 





MORTGAGEE’S INTEREST 





Company Has Rider Known as Vendor’s 
Single Interest Collision; What It 
Charges 


The Central Federal Fire Insurance Co. 
says to its agents: 

“We are prepared to furnish agents 
endorsement slips to be attached to fire 
and theft policies only, covering what is 

* known as the Vendors’ Single Interest 
Collision. This insurance protects the 
mortgagee’s interest only against loss on 
account of damage to the automobile 
caused solely by accidental collision with 
another object or up-set, and applies only 
in cases where the damaged automobile 
is abandoned to the mortgagee or finance 
company as the immediate and direct re- 
sult of one accidental collison with an- 
other object or up-set. The charge for 
this endorsement is $2 additional pre- 
mium per car on those listing $1,500 and 
under, or $3 per car on those listing 
$1,501 and over. 


“This insurance fills a long-felt want, 
and as it is an easy seller, we urge you 
to approach your finance companies and 
dealers who do their own financing, 
submitting this proposition. We would 
be glad to furnish you with copies of 
the endorsement upon request.” 


Rents and Rental Value 


(Continued from page 25) 


are indeed very cheap, ranging from one- 
third to two-thirds of the dwelling rate. 
In New England it’s about 55% of the 
dwelling rate. This means that for $2.00 
or $3.00 the assured can have rental 
value protection for a three-year period, 
in an amount sufficient to enable him to 
enjoy equal quarters elsewhere while his 
hore is being rebuilt. How can the as- 
sured afford to neglect such an oppor- 
tunity? And how can agents ignore the 
value of extending this cover at every 
opportunity? Take a hundred fire re- 
newals and try out adding rental value 
and rents insurance to the cover already 
at han 


In a like manner there is still a virgin 
field remaining for the pushing of rent 
insurance on commercial buildings and 
every class that can qualify for such in- 
surance. The fact that the Insurance 
Exchange Building in Chicago recently 
took out a line upon the first approach 





of an agent, is an indication of how wide 
open the field still is. This building 
houses many hundreds of agents and 
brokers and yet not one had ever ap- 
proached the proprietor for rents insur- 
ance which was readily accepted. It’s a 
fireproof building, too, but articles in the 
various insurance papers and otherwise, 
are constantly proving to us that a fire- 
proof building is very much like a non- 
sinkable ship or a non-falling aircraft. 
It is yet to be demonstrated. 


Perhaps the biggest field is in the ap- 
proach to executors and trustees of es- 
tates; especially when the estate is con- 
tingent in a large measure on real estate 
income. I recently ran across an agent 
in a very small town who secured his 
first entree into insuring college property 
by “following through” until he applied 
rents insurance to turn the trick. The 
college income was dependent from 
many sources and upon discovery that 
the rent from the dormitory played an 
important part, he approached the col- 
lege to insure the dormitory against loss 
of rents insurance by fire. 


A few weeks ago, in THE EASTERN 
UnbeERWRITER, [ mentioned the fact that 
church pew rentals could be insured 
against interruption by fire. This infor- 
mation happened to be read by one New 
York State agent, who went out and 
solicited his town and managed to insure 
a synagogue! Another score for rents 
insurance. 

If you go after your prospects for 
rent insurance with the same vengeance, 
determination and presentation as you 
or others do for life insurance, many new 
and desirable contracts can be secured. 
One convincing method is to present pho- 
tographs of fireproof buildings in con- 
flagration, to prove that fireproof build- 
ings do burn. Also quote large real estate 
owners of .certain well known buildings 
around the country who have accepted 
this form of insurance. And remember 
that rents insurance can be written, not 
only to cover rental loss as produced by 


fire, but also from earthquake, wind- 
storm, explosion and _ other similar 
causes. 


You will find the home office under- 
writers willing to co-operate in the 
building up of more rents and rental 
value lines: It is a matter of acquiring 
the habit of putting it over instead of 
thinking it over. 





PROVIDENT 


Fire Insurance Company 


83 Maiden Lane 
NEW YORK 

















Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 











THE YORKSHIRE S828 Sa; 


Establi Sh d 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 12 Gold Street, New York 


FRANK & DUBOIS, United States M: 
ane MARTIN. every — a ERNEST B. BOYD, Under 


Assets, $3,008,963.36 


writing M 
WALLACE KELLY, Branch lal 


Liabilities, $1,625,185.05 Surplus, $1,383,778.31 





ries alias York, N. 
PACIFIC COAST =... <. <3. an Miche Kell nore 
_CAROLINA-VIRGINIA “Harry R. i esatancepnian om ea Fraacino, é cag 
ca ti e le TOOT Adi bse cdennesdicakacacn 
LA. & MISSISSIPPI.... . ‘James Mer MOSS Ais ccciccccccoskacecd soanes,. Se. La. 

















Capital $500,000 Surplus $700,000 
AMERICAN UNION 


Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. Vreeland, President 


F IRE INSURANCE AND ALL ALLIED LINES 





















































































Let us hel 































GENERAL FIRE ASSURANCE COMPANY 


of Paris, France 


URBAINE FIRE INSURANCE COMPANY 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY, Ltd. 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS \\" 


P you increase the premiums at your agency. Send for our new 


leaflets on Income Insurance, Use and Occu I 
of the Coinsurance Clause. pancy Insurance and Explanation 





of London, England 


123 William Street 
New York, N. Y. 

















sooner ome rae 

































October 2, 1925 








Page 27 








— 





Cites Hazardsof 
Auto Finance Risks 

BIG PRODUCTION: DANGEROUS 

Nelson E. Schmidt, of American, of 


Newark, Shows Dangers of Large 
Sales on Narrow Margins 








Some of the pitfalls of automobile 
underwriting in Jeonnection with cars 
purchased under various finance plans 
are emphasized in..an article written by 
Nelson E. Schmidt, automobile manager 
of the American of .Newark, for the 
company’s quarterly publication, issued 
this month. Mr. Schmidt is a member of 
the Automobile Underwriters’ Club of 
New York and was on the club’s auto- 
mobile finance committee. His sugges- 
tions to automobile agents and under- 
writers on this class of business follows 
in part: 

The business of financing automobile 
sales on the time payment plan, con- 
sidered a distinct enterprise, is a com- 
paratively new one. It has grown to 
enormous proportions in the past three 
years. Judging from the figures obtained 
by the association of larger auto finance 
companies and allowing for an additional 
fair estimate of business done by the 
unassociated companies, it seems reason- 
able to conclude that there were in the 
neighborhood of six million cars financed 
in this country during that three year 
period, with an average loan of $500. The 
vast yearly turnover of automobiles is 
maintained at its present high figure 
largely because of the easy payment 
plans devised by auto finance companies. 
That phase of business has grown to be 
a banking and sales transaction of the 
first magnitude and insurance available 
to provide the necessary safeguard for 
invested capital, against the hazards to 
which it is subject, has facilitated the 
sales of automobiles under this system. 

Several different methods of handling 
this business are used by the various 


finance companies. Some require a 
straight endorsement on the part of the 
dealer; others require a repurchase 


agreement; and others discount the notes 
without any liability on the part of the 
dealer, other than, presumably, conscien- 
tious and intelligent co-operation. Re- 
gardless of which method is pursued, 
the main elements which constitute the 
cost of financing automobiles are the 
same. The differences mainly concern 
the manner in which the various nec- 
essary items of responsibility and ex- 
pense are allocated among the dealer, 
the finance company and the purchaser. 


Banks Wary of Notes 


Some dealers seem to feel that if a 
non-recourse finance company can ac- 
cept note liability that they can do like- 
wise with equal safety. This may be 
true with a small business but as busi- 
ness grows, these customer notes go far 
beyond the dealers’ ability to discount. 
The banks do not look. with favor on 
automobile financing for the dealer, ex- 
cept as his known business ability or 
tangible assets warrant extension of a 
credit which is certainly limited. 

Now, a word about the manner in 
which a prospect is helped in buying his 
car. He pays from one-third to one- 
half of the purchase price of the car. 
To the balance is added the finance com- 
pany’s charges. This total is divided 
‘nto Irom six to twelve monthly pay- 
inents, which are made direct to the 
“ance company. Included in the 
—e are interest, service and insur- 
ance, 

We are glad to learn that the Associ- 
ated Finance Companies, through the 
adoption of resolutions providing for 
the appointment of a committee to can- 
vass the field, are endeavoring to limit 
the purchase of auto paper to that which 
oes not exceed twelve equal monthly 
payments, and further providing that 
be minimum down payment of the pur- 
chaser should be one-third of selling 


price on new cars and 40 
er cent. on 
used cars, . 


With this picture of finance com- 
panies and their operations, let us turn 
our thoughts to insurance problems in 
connection with such accounts. The ex- 
perience of most companies in connec- 
tion with accounts controlled by interests 
which specialize in financing sales has 
been generally: unprofitable, presumably 
because when an insurance policy is 
issued a large part of the responsibility 
is transferred from the shoulders of the 
finance companies to the insurance com- 
pany. These concerns are in the busi- 
ness of lending money, and some of them 
have very little regard for the require- 
ments or underwriting principles of the 
insurance companies. Moreover, they 
insist that the company carrying a part 
of their account must take it all, the 
bad with the good. Obviously, if there 
is a preponderance of border line risks, 
the account as a whole is unlikely to 
yield a profit. The extent to which this 
underwriting privilege (the right of 
selection) is retained by the insurance 
company measures the difference be- 

.en profit and loss. 

Finance companies will argue that 
they make a careful investigation ot 
each prospective purthaser. But do 
they? The finance company is protected 
by all forms of insurance so there is no 
possibility of its sustaining a loss. It is 
only interested in determining to a rea- 
sonable extent, whether the purchaser 
will or will not be able to meet his pay- 
ments, and, although a purchaser may 
qualify to that extent, he may not qualify 
at al! as a good moral risk for the insur- 
ance carrier. His desirability may be 
affected by his illegitimate activities, 
questionable associates, or business or 
home location or environment. 

When the finance company requires a 
dealer’s endorsement it is safe to say 
that they are depending entirely on that 
cndorsement and the assumption that 
the applicant has been investigated and 
his reputation and credit found satistac- 
tory. The repurchase agreement company 
may well be classed the same as re- 
course, because of the dealer's con- 
tingent liability for unpaid purchaser's 
obligations. Their problem is re-pos- 
session and some credit work is nec- 
essary to keep this expense to a_mini- 
mum. With the “No Liability to Dealer 
Company,” the dealer is relieved entirely 
of all responsibility. 

You can readily see that irrespective 
of which plan the finance company oper- 
ates, their only interest is as previously 
stated, namely—to determine whether 
the vurchaser will or will not meet his 
note payments. 


Co-operation Needed 


The ideal condition, and a necessary 
and reasonable one would be under an 
arrangement whereby the dealer, the 
banker and the insurance company 
(through its agent) is granted an oppor- 
tunity to investigate and pass upon ap- 
plications for loans before a loan is 
granted. In fact, such a spirit of co- 
operation is necessary to the finance 
com.jany in order to have all their in- 
terests protected, and to the insurance 
comary in order that the selection may 


be n.ade and controlled at the source of 


business. 

S;eed has been the curse of finance 
busiiess. Loans are usually made with- 
in a few hours. Is there any good reason 
why a prospective car buyer should be 
able *o negotiate a loan, sometimes 
thre. or four thousand dollars—within 
a fe:y hours of time? It cannot be done 
with: any other form of loan. Just as 
man: cars would be sold if the applica- 
tion were as carefully considered as a 
real estate loan and all parties were 
giver the opportunity of making the in- 
vestigation necessary to their particular 
business. If the selection at the source 


is dis :riminate, it will certanly be favor- 
ably ‘elected in the loss ratio. In writ- 
ing fnanee accounts, it might even be 
well, if not contrary to law, to provide 
for -odance of a policy contract if a 


purcl.aser’s payments became more than 


thirty days overdue. 


It is also recommended that amounts 
of i1 surance policies covering such ac- 
coun:s be limited to not exceeding 80 
per cent. of the cost of the car. This 
would have the effect of no recovery to 
the purchaser while testing his ability to 
meet the first two or three notes. 


W« want to write local finance busi- 
ness where the management is unques- 
tiona.le, where the principles of opera- 
tion are sound and the value of the in- 
surance carrier appreciated. Unless 
these three factors are in evidence, we 
must refuse to write the business. 








MASSACHUSETTS TURNS DOWN 
COMBINATION FIRE-TORNADO 


COVER 
The Insurance Department of Mass- 
achusetts has informed the National 


Union of Pittsburgh that it cannot law- 
fully issue in Massachusetts a combined 
fire and tornado dwelling house policy, 
which grants protection against fire, 
lightning, cyclones, tornadoes and wind- 
storms. This form is not in accordance 
with the standard fire policy says the 
department and according to the laws of 
the state it is not one of those combina- 
tions of fire insurance and other covers 
which may be granted under policies not 
in the standard form. 





Reliable Connections 
WANTED 


American Equitable Assurance Company 
New Yor 


Metropolitan Assurance Underwriters 
of New York 


New York Fire Insurance Com 
of New York ti 


Large Capacity on Fire, 
Tornado, Use and Occu- 
pancy and Allied Lines 


Losses Paid in Allied Companies 
Since Organization 


$24,580,518.90 
APPLY TO 


HOME OFFICE 
92 WILLIAM ST., NEW YORK 





HUGHES IN ANOTHER CASE 





Former Chief Justice of Supreme Court 
Growing More Active as an In- 
surance Lawyer 


An application for a rehearing of the 
Norske Lloyd’s case or permission to 
appeal to the Court of Appeals has been 
made to the Appellate Division of the 
Supreme Court and will be heard on 
October 2. The motion is in the form of 
an appeal from the order of June 19 
last when the Appellate Division af- 
firmed the order of the Supreme Court 
confirming the first report of Superin- 
tendent Beha as liquidator of the Norske 
Lloyd. 

It is declared that the case involves 
important questions which may possibly 
affect $34,000,000 of deposits of foreign 
companies in this country and the ap- 
plication of appeal is based upon a 
affidavit by Charles E. Hughes, former 
Secretary of State, and former head of 
the Supreme Court. 





R. C. Rathbone & Son, Inc., one of the 
large New York insurance concerns, has 
been appointed agent of the Franklin 
National Fire for the metropolitan dis- 
trict. This company is owned and con- 
trolled by the National Fire of Hartford. 


Brevoont 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 











E. N. Mathews, 
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R. E. Kelliher, 
Manager. 
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. Fire Shows Hazards 
Of Pier Construction 


TEXT OF N. Y. BOARD REPORT 


Regulations of N. F. P. A., If Followed, 
Would Reduce Spread of Fire 
Underneath Wharves 





Some of the hazards of pier construc- 
tion and occupancy were well illustrated 
in the fire of August 31 which seriously 
damaged Pier 95, North River, New York 
City. A report on this fire, together with 
personal remarks, has been written by 
Chief Inspector William B. White of 
the New York Board of Fire Under- 
writers, Bureau of Surveys. 
from this report follow: 


Owner—City of New York. 
Lessees—Furness-Withy Co. 


Construction: 


Built 1916-1917. Bulkhead line is stone 
filled in with earth. The building on pier 
and bulkhead ‘is 2 story; sides—corru- 
gated”“iron on steel frame with wired 
glass sidelights in solid metal sash and 
frames, with a series of large, vertical, 
sliding, metal doors. Front brick. Area 
54,000 square feet. Finish open except in 
offices, plaster on wire lath. Partitions 
none. Roof composition on wood, on 
channel iron purlins, on steel trusses, on 
supported steel frame side construction. 
Floors Ist 2% in. asphalt on 6 in. stone- 
concrete flat arches on 4 in. planking and 
4 in. planking outside of pier shed at 
river end, all on 12x12 wood girders and 
piling, except bulkhead portion which is 
asphalt on concrete on solid earth, 2nd, 
cement finish on 4 in. stone concrete flat 
arches between unprotected steel I-beams 
5 ft. on centers; on unprotected steel 
girders and steel columns. Floor Open- 
ings—2 iron spiral stairways, wood, 
metal covered traps, (not automatic) 
Chutes (2) 4%x10 ft. opening in 2nd 
wood, metal covered trap, (not auto- 
matic), 1 wooden’ esculator, metal 
covered trap, (not automatic) electrically 
driven. 2 elevators enclosed in 4in. tile, 
with sub-standard wired glass panel 
doors to floors. Fire Divisions—none ; 
one 6 in. hollow tile wall at center of 
pier, with large opening protected by 
metal clad sub-standard fire door (not 
operative). 


Extracts 


Occupancy: 

lst—Marble statuary in cases, cheese 
in tubs, casks and cases, iron pipe, empty 
iron drums, ships iron beds. in bulk, 
empty cases and baggage consisting 
mostly of trunks. 
* 2nd—Skins in bales, glassware in cases 
and baggage. 


Hazards: 


Common. Heating, steam; _ boiler 
located in bulkhead building set on con- 
crete on ground. Lighting electricity. 

Special—Carpenter shop (4-5 hands), 
store room for ship supplies and paint 
room located at south section of bulk- 
head building, 10 one gallon cans of 
paints, 10 gallons each of turpentine and 
raw oil and 15-50 lb. cans of white lead. 


How Fought: 


On discovery of smoke, the force on 
the pier ran out the standpipe hose and 
attempted to extinguish the fire, while 
awaiting arrival of fire department and 
started removing planking directly above 
where smoke was noted. The Fire De- 
partment forces consisting of 16 engine 
companies,-6 trucks, I water tower and 
3 fire boats assisted ‘by 3 private tugs, 


fought the fire from the land, north side * 


and river end,.of pier. On account of ~ 


the rising tide and small clearance to-the ~ 


sub-structure of the pier, it was not 
_ possible to effectively fight from rafts or 
boats under the pier. The Fire De- 


partment was assisted by Consolidated 
Gas Co., who used electric drills to cut 
through asphalt and concrete floor cover- 
ing forming the pier deck. 

Origin: 

The river end of pier outside of pier 
shed was entirely of wood construction 
(4 in. plank, well worn, on twin 6x12 in. 
girders on cap logs on wood piling) there 
being no concrete floor cover. The 
smoke was noticed issuing from the 
cracks (joints) between the planking. 
There is no heat on or electric wiring 
under the first deck of the pier. The 
end of the pier is used for transferring 
immigrants to Ellis Island and such 
transfer took place at about 12:30 p. m. 
on the day of the fire. There is no 
positive information as to the cause of 
this fire, but it is feasible that a cigarette 
dropped between the joints of the plank- 
ing around noon, when the end of the 
pier was crowded, ignited the dry timber 
work, which smoldered until just prior 
to discovery. 


Damage: 


The timber (planking, girders, some 
cap logs and some piling) under the first 
deck was burned away causing the con- 
crete floor covering to collapse to such 
an extent that the entire concrete and 
asphalt will have to be removed. The 
entire planking under burned section 
must be replaced and practically all of 
the girders and many of the cap logs; 
none of the piling apparently is so badly 
damaged that it cannot be used again, by 
sawing off the burned portion, (4-30 in. 
from top). Damage to balance of pier 
(350 feet of shore end) is negligible and 
to contents slight. A rough estimate at 
this time would indicate a loss of ap- 
proximately $100,000. 


Conclusions: 


One feature of this fire of interest 
(but which is not at all new) is the 
danger of not providing a fire resisting 
covering over a pier deck of combustible 
construction. In this case, the plank 
deck was covered with concrete and as- 
phalt, except in the small space beyond 
the pier shed at the river end. The fire 
originated at this point and the initial 
spark, from whatever cause, undoubtedly 
found its way into the crack between 
the planking and smoldered for some 
time. The fire when it did get a start, 
spread rapidly because of the accumu- 


lation of splinters and finely divided 
wood dust that invariably cover the 
supporting members underneath the 
pier deck. 


The fire also seems clearly to demon- 
strate the necessity of following modern 
fire protection measures in the con- 
struction of piers. It is quite probable 
that the fire could have been controlled 
with far less damage had there been 
fire stops installed on the under side 
of the pier deck and the space under- 
neath the pier deck made available for 
the use of the firemen by the installation 
of proper fire hatchways. Both of these 
items are a part of the Regulations of 
the National Fire Protection Association 
for Pier Construction, the first, to pre- 
vent the spread of fire and the second to 
permit of the firemen gaining access to 
the seat of the fire. 





HILL IN RICHMOND 
Ashby Hill, manager of the Southern 
department of the Travelers Fire spent 
several days in Richmond last week. It 
was understood that he was looking for 
a man to represent the Travelers as 
special agent in Virginia. 





ADMITTED TO VIRGINIA 


The Hancock Company, Inc. New 
York brokerage firm, has been admitted 
to Virginia. Principal office will be at 
Norfolk with R. Lee Page and Company 
in charge. 
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Raps Indifference 
To Auto Thievery 


NOT ENOUGH OF PROSECUTION 








Rate Penalties Not Enough to Stop 
Stealing of Cars and Accessories, 
Says Philadelphia Man 





By Frederick W. Doremus 


President Sylvania Insurance Co. 


The daily press seems much concerned 
with the countrywide crime situation and 
we read of the formation of a Nationai 
Crime Commission to study ways and 
means of reducing the depredations of the 
criminal element. Frequent comparison be- 
tween types of crime in large cities and 
certain foreign countries shows amazing 
figures. For instance, the yearly murder 
rate for Chicago exceeds the combined 
total of England and Canada and this 
proves that the good citizens of that city 
are responsible for existing conditions be- 
cause they do not take an active interest 
in reducing crime and punishing criminals. 
Writers on the subject of crime, policy and 
prosecuting officials have repeatedly re- 
ferred to the extensive use of stolen auto- 
mobiles in perpetrating crimes of violence 
and this brings the stolen automobile situa- 
tion prominently before the public because 
the automobile thief usually provides the 
rapid means of conveyance for major crim- 
inals and thus aids greatly in piling up the 
huge total of crime in th country. 

During the past few years the stolen 
automobile problem has become one of 
major importance to automobile under- 
writers, yet we do not find that they have 
made any changes in their method of com- 
bating the automobile thief aside from rais- 
ing rates in high loss areas feeling that 
this indirect attempt to arouse public notice 
will cause some changes in police activity 
or revision of statutes that will eventually 
reduce the volume of the thefts. By all the 
forces of economics this plan should pro- 
duce results, but economics, like “the mills 
of the Gods” moves slowly and the auto- 
mobile insurance folks can be justly ac- 
cused of lacking public interest by not tell- 
ing everybody why the automobile theft 
insurance rate is exceptionally high in one 
section of the country and rather low in 
another. 


Crime Not Reduced 

For years the automobile underwriters 
have concerned themselves directly with 
the recovery of stolen automobiles. This 
attitude is fine from the dollars and cents 
viewpoint, but it does not help to reduce 
the crime of automobile stealing. Police 
officials have often quoted instances of 
automobiles recovered and thieves arrested 
with the insurance company ever. willing to 
return the automobile to its owner but 
showing no interest in the prosecution of 
the thief. They have also criticized the in- 
surance companies for granting amounts of 
insurance in excess of the automobile 
value thus lessening the owner’s incentive 
to exercise remarkable precautionary meas- 
ures to protect the automobile from theft. 

Another feature of automobile insurance 
that receives condemnation in law enforce- 
ment circles is the theft coverage on spare 
tires and removable equipment, whereby 
the negligence caused by insurance pro- 
tection increases the desire of the automo- 
bile owner to have ‘his old spare tire 
stolen and replaced at the insurance com- 
panies’ expense. It seems that police ofh- 
cials have a rather keen conception of the 





importance of the crime of automobile 
stealing in its relation to other forins oi 
criminal activity and some real \hole- 
hearted co-operation by the insurance com- 
panies with the attendant reflection in 
aroused public interest would help im- 
measurably in dealing with the situation, 
The thought has been advanced that an 
organization like the Arson Squad of the 
National Board of Fire Underwriters de- 
voting themselves to the detection of or- 
ganized bands of automobile thieves and 
education and co-operation with police offi- 
cials would be of more value over a period 
of years than any insurance company 
bureau devoting its activities solely to re- 
covering stolen automobiles. The insur- 
ance companies want auto thieving re- 
duced; they want automobile thieves pun- 
ished, and they want to help in the reduc- 
tion of the nation’s total of crime, but they 
have never told the public that they are in 
sympathy with all efforts made in that 
direction. 

Of course, these are political phases oi 
local and state wide nature that make it 
somewhat difficult to attain desired ends, 
but this feature is of secondary importance 
because insurance companies represent the 
voice of the public. Politically, they are 
public institutions operating for public 
benefit, and no political force can withstand 
them when they are advocating something 
of public benefit. For instance, it is com- 
monly known that theft rates in New York 
City and Albany or the Capitol district are 
higher than anywhere in the East. Ana- 
lyzing the reason for these high rates shows 
us that the automobile thieving in these 
places produces the bulk of the insurance 
loss and that the majority of the stolen 
automobiles never leave the state of New 
York except those of expensive make, 
which are frequently transported to Canada 
by auto thieving gangs in exchange for 
liquor or dope. It is obvious that such 
heavy thieving activity in one section of the 
country must have some political signifi- 
cance, particularly when we find that the 
legislature of New York state has not en- 
acted a title law despite the fact that one 
was introduced. Furthermore, the funds 
devoted to the Department having charge 
of automobile registration does not permit 
the establishment of the quadruple cross 
index card system of automobiles license: 
and thus prevent a duplication of motor or 
serial number and aid greatly in the de- 
tection and prevention of fraudulent license 
applications, and also make it more duffi- 
cult for organized automobile thieves to 
operate in the state. Neither has the state 
demanded that every application for auto- 
mobile registration produce a bill of sale 
for the automobile to prove legitimate ow- 
ership. Nor have they adopted the ad- 
mirable requirement of one state that re- 
quires every automobile license applicant to 
produce receipted tax bill to prove that all 
obligations of good citizenship have been 
met before privilege is given to operate ail 
automobile on the roads of that state. 
Insurance companies in their relation witl 
the public of any state having high auto- 
moblie insurance rates should tell every 
policyholder why the rate is high and wit 
can be done to reduce this charge to tie 
public because justification of this sort with 
suggestion. of a sound remedial nature wi! 
force actioty regardless of political phases. 
In the last analysis the insurance com- 
panies will mot lose anything by reducing 
rates after*conditions have been correci««, 
but will gain the public confidence to suc 
an extend that the public sympathy wi 
ever be with them and public relation 
greatly strengthened for the future. 
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When Ray Smith Met the Insurance 
“Wallingford” 

other day I met Raymond T. 
Smith, vice-president of the Alfred M. 
Best Co., whose headquarters are in 
Chicago, and he told me many interest- 
ing stories of his experiences with insur- 
ance company promoters; and, by the 
he informed me that there is more 
promotion going on than ever and some 
of it is distinctly of the “take your 
money and then beat it” type. His best 
collection of stories relates to his ex- 
periences with a Chicago man who has 


1 hie€ 


wa} 


been connected with the organization of 


ten different insurance companies, most 
of which are now only painful memories. 
Upon one occasion Smith had called 
upon this man for information and found 
him in the midst of an agency meeting. 
The president stopped the meeting and 
said he wanted the agents to hear his 
visitor. 

After. ironically praising him he 
changed the tone of his voice and said: 

“This fellow Smith is a As a 
reporter he is responsible for the wreck- 








ing of one of my companies. I herewith 
introduce the to you. Look him 
over. Gentlemen, Mr. Smith.” 


Embarrassed for a moment, Smith got 
his breath and said: 

“T am glad to meet you gentlemen 
even under these auspices. It is true I 
had a hand in showing up your chair- 
man’s old company and. helped crab his 
game, and I desire to extend to each of 
you an invitation to come to my office 
and I'll show you all the information I 
dug up; explain how I dug it up, and 
prove to you its authenticity. Further- 
more, if you desire to know some inside 
dope about the company which is now 
enlisting your attention, I’ll be glad to 
give you that in my office, also. I'll now 
take my leave and I desire to assure you 
it has been a great pleasure to address 
this distinguished assemblage.” 


* * * 
To Take Advertising 
The three publications known as 


Best's Insurance News”—fire, life, cas- 
ualty—are to take advertisements. In- 
surance companies of all kinds will be 
barred from these advertising columns. 
* * * 
New Job For Commissioners 

in his ruling to the California Insur- 
ance Commissioner (Charles R. Detrick), 
opposing the Chrysler-Palmetto automo- 
bile insurance plan, Deputy Attorney- 
General John Riordan decided against 
permitting the plan in his state, but was 
rather pessimistic about the potency of 
his protest; and he concluded his ruling 


with the following interesting sugges- 


tion: 

“If it should appear that the Chrysler 
or Palmetto interests or any other com- 
pany is endeavoring to accomplish or 
contemplates the whittling away of 
state’s rights in the courts or otherwise, 
it would be well for all the insurance 











commissioners tu join together to meet 
such attack. 

“Finally, the thought occurs to me that 
even if any company should prevail in 
such attack, the insurance commission- 
ers yet possess a remedy or weapon in 
publicity: that is to say, they may point 
out to their constituents the real dangers 
and disadvantages of such a plan and 
particularly the lack of local supervision 
and protection which they ordinarily re- 
ceive under insurance contracts entered 
into and carried out under the laws of 
the states in question.” 

* ke * 


Expert Testimony About That Chicago 
Wet Dinner 

Cyrus King Drew, the Denver editor, 
says he attended the Chicago Blue 
Goose dinner denounced by John C. 
Harding, retiring president of the West- 
ern Union, as so wet that he insinuated 
publicly that executives should retire 
from the Blue Goose. But Drew got to 
the dinner late and missed hearing most 
of the clinks of the highball glasses. 
His testimony is that most of the drink- 
ing was in rooms in the LaSalle Hotel; 
not in the banquet hall, and that some 
of the rooms were paid for by fire in- 
surance companies who were “entertain- 


ing.” 
Does Mr. Harding think that the 
toastmaster should have ejected the 


noisemakers; had the rooms of the in- 
surance people raided by the Federal 
authorities; or what? 

koe * 


How He Got His Title 


It leaked out the other day how Com- 
missioner Button of Virginia acquired 
his title of colonel when a notice in the 
“Twenty-five years ago” column in a 
Richmond paper recited that he had 
just been appointed on the staff of Gov- 
ernor J. Hoge Tyler with the rank of 
colonel. The title fitted so well that 
Colone! Button has been wearing it ever 
since. 


* * * 
Hot Baths and Warm Rooms 
Their Advantages 


A distinguished American underwriter 
who has been traveling in Scotland 
writes me: 

“The weather here has been distinctly 
cold. I have often remarked that Amer- 
ica is too comfortable, but comfort is 
an insidious thing that finally makes 
slaves of us all.” 


* * * 


Have 


Interest in Insurance Library 

Action of the library committee of 
the Richmond, Va. Association of Life 
Underwriters in presenting the Richmond. 
public library with a number of vol- 
umes forming the. nucleus of an insur- 
ance library has aroused great interest, 
inquiries having been received from va- 
rious patts of the country as to the list 
of books-furnished the library and other 
details “One inquiry came from the San 
Francisco Association which is under- 
stood to be contemplating establishing 


a similar library in that city. In addi- 
tion to current works on life insurance, 
the Richmond Association has completed 
the collection of reports of several states 
including New York and Massachusetts. 
Most of the reports of proceedings of 
conventions of the Association of Life 
Insurance Presidents have also been sup- 
plied. The Richmond library now con- 
sists of some 125 volumes. It is hoped 
to increase these to at least 200 before 
very long. 
* * * 
Answers to Some Questions You May 
Have Liked or Wanted to Ask About 
Europe 


A few weeks ago I said that there 
were all sorts of European questions, 
especially those dealing with politicis and 
economics, which I could not answer. 
However, when it comes to insurance I 
am willing to take a shot at supplying 
any information asked; and this is a 
good occasion to give the answers to a 
number of questions which are in the 
minds of some people. 

Q. When did insurance of property be- 
gin? 

A. Such activities were of North Italian 
origin and started in the fourteenth cen- 
tury. They arose from a desire on the 
part of traders to protect themselves 
against consequences of risks to which 
their property was inevitably exposed in 
the course of trade. In 1744 Lord Chief 
Justice Hardwicke declared that it was_im- 
possible to carry on trade without insur- 
ance. 

Q. How did the term “policies of assur- 
ance” originate ? 

A. The term was derived from Politza 
d’Assicurazione, a bond or obligation of as- 
surance or security. The earliest instances 
in England are contained in marine pol- 
icies. Examples are to be found in the 
old Admiralty Court. A policy of 1545 
is the earliest known example of a con- 
tract of insurance entered into in England. 
The body of this document is in Italian 
and the subscription or underwriting part 
is in English. 

Q. When did reinsurance first appear on 
the insurance horizon? 

A. The first public reference to it ap- 
pears to. have been made in a statute passed 
in 1746 under which the issues of reinsur- 
ance policies was prohibited. This referred 
to marine reinsurance and was designed 
to prevent a form of gambling on the 
safety of ships, involving as it did, risk of 
human life. The Act remained in force 
until 1864. 

QO. When were reinsurances established 
in Central Europe? 

A. The oldest is the Cologne Reinsur- 
ance Co., founded in 1846. This was fol- 
lowed by. the Swiss Reinsurance Co. in 
1863 and the Securities Reinsurance Co. 
of Vienna in 1865. 

Q. Are there any 
companies in Iceland? 

A. Yes, there are four and all have their 
head offices in Reykjavik. Their names, 
translated into English, are the Iceland 
Fire Insurance, the Iceland Mutual Insur- 
ance, the Iceland Marine Insurance Co. and 
the Iceland Trawlerowners Mutual Insur- 
ance. 

O. Are there any foreign companies 
which transact business in Iceland? 

A. Yes, there are 29, including the Sun 
Insurance Office and Eagle, Star & British 
Dominions. 

Q. Are there any native companies in 
Turkey? ; 

A. Yes, the L’Orient, the General, the 
National and the National Union. 

OQ. How are companies regulated in Tur- 
key? 

A. By the Board of Trade. ; 

Q. What are the names of the compan: 
organizations in Germany? 

A. Motor Car Insurance- Association, 
Berlin Private Insurance Association, Ger- 
man Plate Glass Association, German 
Marine. Insurance Association, German 
Association for Insurance Science, Bur- 
glary Insurance Association, International 
Marine Insurance Associatién, Interna- 
tional Registered Mail Insurance Associa- 
tion, Catastrophe Association of Accident 
Insurance Companies, Middle European 
Sea Voyage Accident Insurance Associa- 


domestic insurance 
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tion, Communication Association of Ger- 
man Life Insurance Companies, Realm As- 
sociation of Private Insurance, Association 
of the Accident and Third Party Insurance 
Companies, Association of Mutual Fire In- 
surance Companies, Association German 
Hail Insurance Companies, Association of 
German Life Insurance Companies, Asso- 
ciation of German Private Fire Insurance 
Companies, Association of Bremen Marine 
Insurance Companies, Association of Riot 
Underwriters and Association for the Re- 
insurance Business. 

Q. Are deposits required for fire insur- 
ance companies doing business in Germany? 

A. No. Only for life, accident and sick- 
ness companies. 

_ Q. Is there anything novel in Belgium’s 
insurance regulations ? 

A. A foreign insurance company trans- 
acting business there without any special 
representative must pay a duty of 1,000 
francs. 

(Editor’s Note: All of the facts given in 
answers asked in this article were gathered 
by the writer from “International Insur- 
ance Intelligence,” an international year 
book of insurance company statements. 
The 1924 issue has just reached the city 
and a copy of it is in the Insurance So- 
ciety of New York Library. The London 
publisher of this interesting volume is 
“The Review,” 20 Bucklersbury, London, 
E. C. 4.) 


LAURENSON RESIGNS 

Charles R. Laurenson has resigned 
from the firm of Owen, Crowell, Lauren- 
son & Co. general agents of the 
Fidelity & Deposit at. Cleveland, Ohio, 
to engage in the general insurance, bond- 
ing and real estate business at Canton, 
Ohio, with A. H. Adler, under the title of 
Adler & Laurenson, Inc. He began his 
surety career in the home office of the 
Fidelity & Deposit twenty-five years 
ago. He went to Cleveland in 1907, to 
become a member of The Coughlin & 
Laurenson Co., general agents of the 
American Bonding, of Baltimore, which 
was later merged with the F. & D. In 
1917 he joined the firm of Owen, Crowell, 
Laurenson & Company. 





HEADS EASTERN CASUALTY 


H. S. Bean, first vice-president and 
secretary of the Eastern Casualty of 
Boston, Mass., has been elected presi- 
dent of the company. He succeeds. the 
late Corwin McDowell. Walter W. 
Morse, vice-president and manager for 
the company in Maine and New Hamp- 
shire succeeds Mr. Bean. Others elect- 
ed are: Putnam McDowell becomes 
vice-president and Hugh D. Turner be- 
comes secretary. 





TO REDUCE AUTO ACCIDENTS. 


Organization of communities for the 
purpose of combating the growing auto- 
mobile accident toll; the incorporation 
of safety in the public school curricul- 
um: uniform traffic regulations and 
drivers’ license laws are advocated in a 
resolution adopted by the 5,000 delegates 
in attendance at the Fourteenth Annual 
Safety Congress of the National Safety 
Council, which convened at Cleveland, 
Ohio, this week. 





BLUE GOOSE CHAIRMEN 

O. J. Prior, Most Loyal Gander of the 
New York City Pond of the Blue Goose 
has appointed his standing committees 
for the fiscal years 1925-1926. Following 
are those named as chairmen of the 
‘committees: Entertainment, Frederick 
Ackerman, National Union; Member- 
ship, E. C. Ryan, National Liberty ; Initia- 
tion, Wallace Kelly, Yorkshire; Publicity, 
W. W. Mack, Weekly Underwriter; 
Greeting, W. V. A. Keeler, American 
Eagle. 





PALMETTO ACTS IN FLORIDA 


The Palmetto Fire has notified Insur- 
ance Commissioner Luning of Florida 
that the certificate®~issued to- Chrysler 
car purchasers will be countersigned by 
Florida agents and that the agents will 
receive commissions. 
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Broadens Attitude on 
Credit Insurance 


CREDIT MEN’S’ ASS’N’ VIEW 





Wants To Be Sure Insurance Will Not 
Retard Development of Credit Ex- 
perts; To Accept Advertisements 





The National Association of Credit men, 
heretofore strongly opposed to credit in- 
surance, after a long fought battle, has 
just sanctioned the Credit Monthly, its 
official publication, to accept advertise- 
ments of insurance companies transacting 
credit insurance. It is understood that 
wile this action is not an official endorse- 
ment of credit insurance by the association 
it is a step in the breaking down of the 
association’s complete opposition. 

Heretofore, the association has strongly 
opposed credit insurance on the grounus 
that it discouraged the development of ex- 
pert credit executives within business or- 
ganizations extending credit. The asso- 
ciation wants to educate first class credit 
men, thereby improving the functioning of 
the nation’s credit system, which it be- 
lieves to be one of the principal foundation 
stones of economic progress. 

An official of the association in express- 
ing the views held by the association stated 
to THE EASTERN UNDERWRITER: ‘The as- 
sociation is not opposed to credit insurance 
where its aim is tne widening of efficient 
credit work and the educating of business 
men to the importance of building up weil 
equipped credit departments. But if credit 
insurance makes the business man careless 
in granting credit or indifferent to the im- 
portance of employing a thoroughly trained 
credit executive, the association is opposed 
to credit insurance of that character. 


Argument for Insurance 


Some extracts culled from an article ap- 
pearing in a recent issue of the Credit 
Monthiy, both pro and con, as to the ad- 
vantages of credit insurance as stated from 
the point of view of two credit men are 
as follows: 

“Credit insurance saves me the worry 
that used to hang over my head all the 
time. I let the insurance company do tiie 
worrying. I know what I am going to lose 
and I can be calm about it. 

“then, I hnd that credit insurance means 
an increased volume of business. When 
an order comes for approval the accouni 
may be raied satisfactorily but still not 
one I would like to pass under the most 
conservative credit policy. Knowing that 
I am protected, I may take a chance that 
I otherwise would hesitate longer over. 
At the end of the year, against the ex- 
pense of the premium we have to pay 
for insurance, there may be the profits 
on $50,000 or $75,000 worth of business 
which otherwise we would not have had. 
| have a little more leeway by carrying 
insurance. 

“Tt helps me, too, to use pressure on 
some houses who want to buy from us and 
make them get rating or a better rating. 

“T think the reason that there is not more 
credit insurance carried is because it is noi 
carefully or intelligently enough sold. i 
know of credit men who have turned it 
down, and I believe it was because it was 
not put to them in the right way. Credit 
insurance may not be advisable for every 
business—I don’t think it is—but in some 
lines it is very valuable.” 


Opposes Insurance 


_ “One of the troubles with insurance is 
its dependence upon mercantile agency rat- 


Beha Submits 1924 
Casualty Figures 


$141,355,866 _IN PREMIUMS 





Report to Legislature on Companies 
Transacting Business In New York 
Discloses Interesting Facts 





Casualty companies reporting to the 
New York State Insurance Department 
paid out in 1924 the sum of $38,273,783 
for investigation and adjustment of 
claims, out otf total disbursements of 
$529,260,806, of which amount $251,272,347 
was for actual losses paid. These figures, 
compiled from Volume III of the 1925 
report to the legislature were made pub- 
lic this week by James A. Beha, superin- 
tendent of insurance of New York. 

Total premiums received by casualty 
companies in New York State were 
$141,355,866 and total loss claims paid 
amounted to $70,410,838. 

The companies reporting to New York 
show at the beginning of the present 
year assets of $764,836,Y67, an increase of 
$79,365,534 for the year. Liabilities, ex- 
cluding capital, amounted to $542,389,339 
and capital invested totaled $101,746,000 
leaving a net surplus of $120,701,628. 
The total income for 1924 was $589,939,- 
431, of which amount $540,694,624 was 
from premiums as follows: 


Workmen’s compensation ..........++ $144,620,572 
Baete TANG | ocivcccvewsccdsnccccisveess 101,987,349 
Fidelity and surety ......sesessceeeees 78,598,543 
Accident “and. ‘health’: 35.2003. 650-.0065 71,638,421 
Liability other than auto ............-. 42,532,614 
Auto property damage ........seeeeeee 42,124,270 
Burglary and theft .........0-.s+e0 <2. 26,513,012 
Piste HWA 5p ssikn sak osnds cn renin tsenstn 15,490,919 
Boiler, engine, machinery ..........-.++ 9,025,250 
COMER” 1 ik ch aha shccletaanadnsetushiaennada 4,165,172 
Damage and collision other than auto 1,762,300 
Rawe GEOOK io bi ci esipe vvasvetvine ss eoeniss 1,274,434 
Sprinkler and other classes .......... 901,768 


The report covers the 1924 business 
of 46 New York. State, 47 other States 
and 8 foreign companies authorized in 
New York, a total of 101. Of these 21 
are mutuals in New York and 19 mutuals 
of other states doing mostly automobile 
or workmen’s compensation business. 
The vo.ume contains the insurance law 
amendments of 1925 and reports on 
examination of insurance companies for 
the year ended July 1, 1925. 





ings, a dependence that cannot very weil 
be avoided. Although the mercantile re- 
ports are helpful in confirming independent 
investigations, I do not think they shouid 
be final for the thorough-going credit man- 
ager but they are final as far as credit in- 
surance goes. 

“When you have credit insurance, nu one 
prevents you from selling goods to whom 
you please. 

“The credit man becomes more or less 
of a figurehead, with no encouragement to 
exercise his own initiative or develop his 
abilities for investigation. 

“T have specialized in tracing down the 
reasons for poor ratings among those who 
have applied to us for credit, and fre- 
quently I have developed regular and 
worth-while customers out of such ac- 
counts. 

“By making careful investigations from 
every possible angle—which requires time 
for organizing facilities as well as judg- 
ment and knowledge on the part of the 
credit managers— and by following up coi- 
lections with the utmost force, I think a 
credit executive can do more to avoid bad 
det losses than by relying on credit insur- 
ance. 
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Credit Association 
Has $1,000,000 Fund 


USED TO COMBAT CRIMINALS 





Executive Manager of National Associa- 
tion of Credit Men Likens Fund to 
Insurance Protection 





The National Association of Credit 
Men has raised a $1,000,000 fund for the 
purpose of combatting the credit crook 
and protecting its members. Reports 
of the results so far achieved have been 
favorable and it has been decided to ob- 
tain an additional $1,000,000 to carry on 
the plans of the Association more ex- 
tensively. 

Asked to explain the fund and its 
purpose, J. H. Tregoe, executive man- 
ager of the Association, writes to The 
Eastern Underwriter as follows: 

“The directors of the association be- 
came alarmed about a year ago at the 
tremendous increase of commercial 
crime and brought the matter to the at- 
tention of the annual convention where 
it was voted to raise a fund of $1,000,- 
000 to extend the prosecution work of 
the association. 

“This fund is similar to insurance in 
that it is a premium credit men are will- 
ing to pay to reduce the risks in their 
various lines of business. The creation 
of the fund has already paid for itself 
by the deterrent effect it has had upon 
criminal fraud. Fewer commercial 
crimes are reported than a year ago. 
indicating, we believe, that the credit 
crook is taking to cover. Now that the 
association has decided to increase the 
fund perhaps by another $1,000,000 
even greater reductions in crimes are 
expected. 

“At least $250,000,000 was lost last 
year by criminal frauds. (Heretofore, 
the association, with a small budget, has 
done its best to combat the maneuver- 
ings of the credit crook. But it has 
come to realize that its work was not 
sufficiently effective. It believes that it 
can greatly reduce the $250,000,000 loss 
in 1925 and certainly in 1926. 

“The fund will be spent in its entirety 
in about four years or perhaps sooner 
as the exigencies of the situation de- 
mand. The greater part of the money 
will be spent for investigation and bring- 
ing fraud cases up to the point where 
they can be brought to trial. The re- 
mainder of the program embraces a 
widespread publicity campaign to in- 
form the public of the successes of the 
work and to educate the business man 


in the ways of the credit crook so that 
these criminals can be anticipated and 
thereby be made less effective. 

How Fund was Raised 

“The first million was raised in fifteen 
key cities east of the Mississippi river 
and in a few large cities outside this 
area. _All the money except a few sub 
scriptions came from the members of 
the association, but the association, 
nevertheless, feels that the whole Nation 
is interested since the efforts in the or- 
ganization in proscution work will re- 
dound to the benefit of all merchants, 
manufacturers and bankers as well as 
honest retailers who have to compete 
on unfavorable terms with crooked shop 
keepers. In this belief the association 
is using the vehicle of publicity to edu- 
cate the commercial public to strength- 
en its credit functioning with properly 
trained credit executives and to insist 
upon greater care in granting credit. 

“The American credit system is at the 
base of our prosperity. It is generally 
admitted that without our credit system 
functioning efficiently, the Nation's bus- 
iness would fall off dangerously. Na- 
tionwide commerce on _ credit terms 
would be impossible if our credit sys- 
tem were destroyed. To have this 
foundation stone in our economic life 
preserved, we must continue to raise 
the standards in credit offices, and we 
must fight against all those who through 
criminal acts attempt to undermine the 
credit system for the sake of fraudu- 
lently obtaining merchandise and _ later 
disposing of it as if it were their own 
property. 

Not In Insurance Business 

“The association never contemplated 
going into the insurance business. — In 
the first place any such undertaking 
would be outside the field of endeavor 
of the organization. The officers and 
directors decided that the only way to 
improve the situation was to correct the 
condition that was undermining the 
health of credit. The prosecution fund 
is performing this work of improvement. 

“The recent reduction in frauds rep- 
resents a saving of several million dol- 
lars to American business. We feel 
therefore that the fund has already been 
indirctlhy paid for in this saving which 
its mere creation produced. Just as the 
man who pays a large premium is con- 
tent at the end of a year to find his 
losses less, the majority of our members 
with whom I have talked or correspon:- 
ed feel that their subscription to the 
fund was well-spent. 

“The fund has produced renewed co- 

(Continued on page 34) 
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Says Bureau Knows of 
Auto Group Plan 


J. W. HENRY CRITICISES SCHEME 





His Address as President of National 





Association; Comments on Acqui- 
sition Cost Rules, Too 
James W. Henry, president of the Na- 
tiona! sociation of Casualty and Surety 
Agents, speaking before the joint con- 
vention at French Liek, Ind., this week, 
discuss: the Chrysler-Palmetto deal as 
being ‘nimical to insurance agents. Dis- 
cussi> the new scheme of writing auto- 
mobil: insurance on the wholesale or 
grouj automobile plan, he said: 


-ew scheme for writing automobile 
insurance on the privately owned car 
veloped under what is known as 


has ; 

the wholesale or group automobile plan. 
The specious plea of the companies in- 
teresied in the plan is that it saves 


money to the insuring public, but how 
they can justify any such statement 
other than that they are offering a re- 
duced premium carrying charge for the 
coverage, passes all understanding. In 
those states where they have anti-dis- 
criminatory laws the plan was immedi- 
ately frowned upon by the insurance de- 
partments: The insurance superinten- 
dent of New York displayed firm judg- 
ment and quickly ruled against what is, 
without question, a most pernicious re- 
bate to a favored class of policyholders. 

“\We have had considerable correspon- 
dence with the National Bureau of -Cas- 
ualty and Surety Underwriters on this 
important subject and wish to impress 
upon them the necessity of their being 
most active in meeting the situation. 
Once again, this innovation in under- 
writing practices strikes a blow at the 
established agency system, and if the 
system now in operation is to be con- 
tinued for the production of business, 
the companies themselves must lend an 
attentive ear to our complaint of the 
practice being indulged in by some com- 
panies of group writing. If this is an 
evil, there is a remedy, we feel sure, and 
the companies and agents must earnestly 
seek it.” 


Cost Rules Cause Stabilization 


In discussing other matters, he said: 
“Perhaps the most important problem 
left over from our last year’s activities 
was that of the acquisition cost rules. 
This situation has been one of chaos 
since 1922 and became most acute in the 
latter part of 1924. The companies were 
dissatisfied; the general agents were dis- 
satisfied; the insurance superintendent 
of New York was not satisfied, and it 
looked as though whatever was done 
would not be satisfactory to any of the 
parties at interest. However, the super- 
intendent of New York took hold of this 
very difficult situation and after a full 
hearing of both sides of the controversy, 
issued instructions demanding acceptance 
of the acquisition cost rules as approved 
by the Insurance Commissioners’ Con- 
vention, held in New York in December, 
1922, with modificationscand changes, and 
‘we are all working under them at the 
present time. 

“How much satisfaction is being found 
by the companies under the present 
rules | am not prepared to say, but from 
the standpoint of the general agent I am 
tree to confess that while the rules im- 
posed a very general hardship upon the 
members of our association, we feel that 
the adoption of the rules and compliance 


therewith by the companies and agents, 


under the modifications and changes, is 
step in the right direction and one 
which will tend and has terded to sta- 
ilize the casualty insurance business. 
“The second important problem left 
over from the 1924 convention was the 


| lissatisfaction of the Associated Gen- 


eral Contractors of America in connec- 
"16n with the practices in issuing surety 
conds. The meeting last year at White 
Sulphur Springs with the representatives 


of the Associated General Contractors 
was followed by additional meetings dur- 
ing the present year and we betieve 
really constructive work has been ac- 
complished which will help to improve a 
very bad situation in connection. with 
contract bond underwriting. 

“A uniform questionnaire and financial 
statement were adopted, have been 
printed, and will be ready for distribu- 
tion within the very near future. While 
these have not been accepted formally 
by the Surety Association, to the best of 
iny knowledge, yet I am reliably in- 
formed that they have universally ex- 
pressed the opinion that this is a forward 
movement in the business, and I do not 
anticipate that any serious objections 
will be interposed for their adoption and 
use by the member companies of the 
Surety Association.” 





TO CARRY OWN RISKS 
The Richmond Rapid Transit Corp., 
which has been carrying liability insur- 
ance in the Mutual Casualty of Rich- 
mond, Va., was sold last week to. the 
Virginia Railway and Power Co., re- 
cently bought by Stone and Webster, 
Inc., of New York and Boston. It is 
understood that the new management of 
the V. R. and P. Co. plans to carry its 
own liability and compensation risks but 
will continue to place fire and other 

lines on the outside as heretofore. 


COMPLETES REORGANIZATION 

C. H. Lane, superintendent in charge 
of the home office claim department of 
the New York Indemnity and its claim 
offices throughout the United States, has 
just completed the reorganization of the 
metropolitan claim department. This 
reorganization is to be followed by the 
reorganization of all the company’s claim 
departments in the country. 








Dan Wood, manager of the Fidelity 
& Deposit’s new branch office at Minne- 
apolis, celebrated his eighteenth year 
with the company recently. 


Casualty and Surety 
Body Aids Business 


ENABLES CONCERTED ACTION 





President Burns Tells of Association’s 
Importance in Address at Joint 
French Lick Convention 
Speaking before the joint convention 
of the International Association of Cas- 
ualty and Surety Underwriters and the 
National Association of Casualty and 
Surety Agents this week at French Lick, 
Ind., F. Highlands Burns, president of 
the International Association, spoke on 
the purposes and value of the Interna- 
tional Association in the casualty and 

surety business. 

Pointing out the important position 
that the International Association plays 
in the business, Mr. Burns stated in 
part: 

The Association is an important factor 
as between the companies in the con- 
sideration of subjects of common inter- 
est to all lines of casualty and surety in- 
surance and to all company members; 
and it is a factor that may be developed 
much to the advantage of the members. 
Such subjects are taxes, special deposits, 
agency laws, amity and comity between 
companies, relations between insurance 
companies and insurance officials and 
commissioners, financial statements, cap- 
ital and surplus and reserve require- 
ments, resident agency laws, “twisting” 
agents, rebates, etc. 

It is an important factor between the 
companies in the cultivation of better 
business relations through the contact of 
company officials and managers made 
possible by these annual conventions, 
which are “clearing houses” for opin- 
ions relative to the good government of 
the business. 

The association is an important factor 
as between companies in securing uni- 
formity of action as regards important 
legislative and departmental issues and 
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is an important factor as between the 
companies and the state officials and 
state official bodies through the oppor- 
tunity that it has of crystallizing the 
thought of the business with respect to 
pending legislation and rulings of various 
state departments; and when the con- 
sensus of opinion is thus ascertained ap- 
propriate action can be taken to effect 
that purpose through our specialized 
bureaus designed to cover all such spe- 
cial subjects. 

The association may be an important 
factor as between the companies and the 
general public through the opportunity 
presented of expressing the consensus 
of opinion of our business to bureaus 
and organizations in other branches of 
the insurance business, to other entire- 
ly different lines of business and to 
learned societies. 

It is an important factor as between 
the companies and their agents both 
through the medium of our annual con- 
ventions and through the special stand- 
ing committees of this association and 
of the National Association of Casualty 
and Surety Agents created to consider 
matters of mutual interest. 

Speaking of the value of an annual 
convention, he said: “It has been and 
is an effective instrument for bringing 
about co-operative action, not only as 
regards the companies and their agents, 
but also as regards the general public— 
through addresses delivered by promi- 
nent public men. In addition, a spirit 
of friendship and friendly co-operation 
has been engendered by these annual 
meetings at ‘attractive and pleasure-af- 
fording summer resorts. 





BRITISH WELFARE SCHEME 





Plan Formulated by English Organiza- 
tion for Payment for Time Lost 
Through Inclement Weather 
The National Federation of Building 
Trades Operatives of Great Britain has 
formulated a scheme for payment of 
time lost through inclement weather. 
As submitted to the employers, the pro- 
posal provided for an employers’ con- 
tribution of 25 cents a week for every 
operative paid into a central fund called 
the “Inclemency Insurance and Welfare 
Fund,” for which a special account would 
be opened by the Operatives’ Federation, 
who would be responsible for its ad- 

ministration. 

The employers were to have the right 
to appoint an accountant periodically to 
inspect the books. To build up a fund it 
was proposed that no payment should be 
made until an agreed period after the 
initiation of the system of contributions. 
Payment, it was suggested, should be of 
a maximum sum of 50% of the actual 
time lost by the operatives or such 
lesser amount as the fund would allow 
in respect of wet weather. It was fur- 
ther recommended that after the scheme 
had been in operation for an agreed 
number of years, and the average calls 
on the fund could be properly estimated, 
any surplus should be used for the pur- 
pose of assisting welfare schemes in the 
interests of workmen engaged in the 
building trades. 


Union-Northwestern Deal 
Decision Expected Soon 
Within the next three weeks the 
Supreme Court of -Wisconsin is expected 
to give-a decision in the controversy 
which has arisen between Insurance 
Commissioner W. Stanley Smith, The 
Union Indemnity Co., of New Orleans 
and the Northwestern Casualty of -Mil- 
waukee. The issue involved is the right 
of the Union Indemnity: to purchase from 
the stockholders of the Northwestern 
Casualty their stock holdings. Commis- 
sioner Smith has refused to grant the 
permit for the consolidation under the 
plan as outlined by the two companies. 
Smith maintains that the company must. 
be domiciled in Wisconsin. He declares 
that the decision in this case will- lay 
down the rule under whch outside insur- 
ance ies—may consolidate with 





‘Wisconsin companies. 
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Casualty & Surety Men 
Hear Stars at Meeting 


PERSONNEL OF COMMITTEES 





E. C. Lunt, James A. Beha, Former Gov. 
Preus, T. C. Moffatt and Others 
Warmly Greeted by Convention 


French Lick, Ind., Sept. 30—The joint 
meeting of the International Association 
of Casualty and Surety Underwriters and 
the National Association of Casualty and 
Surety Agents held here this week was 
a typical meeting of these assications. 

The nominating committee appointed 
for the companies was as follows: 

Resolutions—M. E. Jewett; R. J. Sul- 
livan, and Richard Deming. 

Nominations—Charles S. Blake; E. A. 
St. John, and W. L. Mooney. 

Nominations submitted by the agents 


were: 

Resolutions—G. W. Wilson; C. J. 
Kehoe; P. J. Burke. 

Nominations—William M. Burne; W. 
E. Harrington; F. B. Owen. 

One of the most interesting speakers 
before an insurance audience is J. A. O. 
Preus, former governor of Minnesota, 
and he lived up to his reputation in an 
address before this joint convention. He 
pointed out that the insurance agent is 
an arbitrator between the insurance 
company and the client, and attributed 
the curbing of the North Dakota Social- 
ist regime to a large extent to the ef- 
forts of insurance men. This speech 
was loudly applauded by those listening 
to it and was warmly commented on at 
its conclusion. 

M. H. Aylesworth, managing director, 
National Electric Light Association, 
speaking on the topic, “Am I My Bro- 
ther’s Keeper?” said among other things 
that state ownership, advocated by dis- 
gruntled failures in business and un- 
educated people who are trying to be 
jacks of all trades, pointed strongly to 
our need of good publicity men to ad- 
vertise the truth . 

Thomas C. Moffatt, Newark, N. J. 
prominent local agent and president of 
the National Association of Insurance 
Agents, brought greetings from that as- 
sociation and in a strong address called 
attention to the fact that there is still 
need for closer harmony between in- 
surance companies and their agents. 

He said that the preservation of the 
American agency system of conducting 
the business of insurance is going 
through a change of sentiment and that 
it hangs in the balance with success de- 
pending upon cooperation of company 
and agent. . 

James A. Beha, Superintendent of In- 
surance of the State of New York, in 
an address on “The Just Powers Of 
A State Insurance Department was 
warmly received and vigorously applaud- 
ed both through and at the conclusion 
of his address. 

When Edward C. Lunt, president of 
the Sun Indemnity, New York, was in- 
troduced, the audience made a scramble 
for front seats to hear his splendid ad- 
dress and was well rewarded by hearing 
the English language dressed up like 
new Ford cars and delivered in the way 
of a sales talk on the now famous book, 
“Lunt’s Sureties Remedies For What 
Ails You for $2.50 Cash Or What Have 
You?” Lunt made a great hit. 


LICENSE CANCELLED 

As a result of verified reports to the 
effect that the Great Lakes Common- 
wealth Corp. of Detroit had collected 
money from would-be agents of the. Com- 
monwealth for the purpose of obtaining 
licenses to represent that company in 
this State, but had neglected to make 
application with the state insurance de- 
partment for such licenses, Leonhard T. 
Hands, state insurance commissioner, 
late last week cancelled the license of 
the Detroit representatives of the Phil- 
adelphia Casualty Company. 








The Republic Casualty of Pittsburgh, 
Pa., will shortly increase its capital stock 
to $1,000,000 ts 








CASH CAPITAL 
$2,450,000.00 
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HARRIS ELECTED PRESIDENT 





Made Head of American Automobile of 
St. Louis; Started With Southern 
Surety 

L. A. Harris has been elected president 
of the American Automobile of St. Louis, 
Mo., to succeed the late Charles W. 
Disbrow, founder of the company who 
died September 10. The board of direc- 
tors of the company also elected O. L. 
Schleyer vice-president in charge of 
underwriting and G. L. Schulze, vice- 
president in charge of claims. 

Mr. Harris is a native of St. Louis. 
His first insurance experience was with 
the Southern Surety, which company he 
served as general auditor for seven 
years. During the war he acted as chief 
auditor of the Emergency Fleet Corp., at 
its executive offices in Washington and 
Philadelphia. Five years ago he returned 
to St. Louis from.New York to become 
vice-president and treasurer of the 
American Automobile. 





DOYLE UNABLE TO SPEAK 

C. J. Doyle, associate genera! counsel 
of the National Board of Fire Under- 
writers, was unable to address, as 
scheduled, the joint convention of cas- 
ualty and surety associations this week 
at French Licks, Ind., due to his press- 
ing duties. 





Walter M. Duncan has been appointed 
special agent at Philadelphia by the New 
Amsterdam Casualty. 





Milton Acker, manager of the com- 
pensation and liability department of the 
National Bureau of Casualty & Surety 
Underwriters will lecture on property 
damage and liability insurance before 
the students of the Insurance Society. 





Place of Insurance 
in Public Welfare 
COMPANIES ARE PROTECTORS 


Address of Albert W. Whitney, Actuary, 
National Bureau, at Joint French 
Lick Convention 





Speaking before the joint convention 
of the National Association of Casualty 
and Surety Agents and the Internationai 
Association of Casualty and Surety Un- 
derwriters this week at French Lick, 
Ind., Albert W. Whitney discussed in- 
surance as conservation and its relation 
to the public welfare, stressing partic- 
ularly that the prevention of misfortunes 
themselves as well as the effects-is part 
and parcel of insurance and until this 
is accomplished insurance will not have 
fulfilled its destiny. 

He said: 


“Several lines of reasoning converge 
upon this conclusion but the one that 
goes most to the heart of the situation 
rests upon the following thesis: insur- 
ance, and particularly liability insurance, 
cannot be satisfactorily conducted on a 
rising loss-ratio. Rates in workmen’s 
compensation insurance for instance are 
predicated upon experience which is as 
much as two years old when the rates 
are used, even when based upon loss- 
ratios. Studies have been made in the 
attempt to correlate the hazard with 
business conditions but the, result has 
been so unsatisfactory that rates have 
sometimes been reduced when _ they 
should have been put up and vice versa. 
The ‘actuaries are about ready to con- 
clude that a practical solution of the 
problem of bringing rates up to date 
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cannot be had, at least at presenj. If 
this is admitted we must face the 


‘ee : con- 
dition of having to use rates tha: are 
always behind the times. 

_ “A rising loss-ratio can mean only 
inadequate rates and it is therefor: hard 
to see how the companies ean pc sibly 
make any money, at least in the « ork- 
men’s compensation field, under such a 
condition. Some of these considers: ‘ons 
do not apply quite so strongly nor un- 
equivocally in other fields and yet + ere 
is no doubt that to a considerable de- 


gree in all insurance fields a rising | \ss- 
ratio is a most unsatisfactory and «ell 
nigh impossible basis for a profits le 
business. 


Insurance Subject to Adverse Selec:ion 


“There is another consideration wich 
points in the same direction. Insur:ace 
is subject to what is technically known 
as “adverse selection.” If the rates go 
up there is a selection against the com- 
pany, the better risks tending to dis- 
continue their policies. This produces 
a still higher loss-ratio and this in turn 
leads to a still further adverse selection, 
Here, then, is a vicious circle which can 
be only partially broken into by care in 
underwriting. Adverse selection js at 
its worst with a rising loss-ratio and it 
is at least serious in effect when the 
loss-ratio is falling. 

“Aside from the question however of 
whether the loss-ratio is rising or fall- 
ing there is a great advantage in doing 
the insurance business on a_ low-rate 
basis rather than a high-rate basis. Bus- 
iness is hard to write at high rates, it 
must be sold with a smaller margin of 
profit and the higher the rate the less 
reason there is for insurance and the 
more excuse there is for self-insurance. 
I think the sober testimony of students 
of insurance in both the field of liability 
and fire is that the best insurance busi- 
ness, all things, considered, is the low- 
rated business. 

“Since then a low rate and a falling 
loss-ratio are to be desired, if these 
conditions are not normal it is no more 
than good business sagacity for the in- 
surance company to undertake to create 
them. 

“The insurance company must develop 
the machinery for carrying on the con- 
servational work which is such an in- 
trinsic and fundamental part of its bus- 
iness. There are doubtless some cases 
where effective conservational work can 
be done only at prohibitive expense but 
this is certainly not the case in general. 
There is in general a broad field in 
which the cost of preventive work is 
far more than made up by the direct 
returns in lessened cost of claims. 

“There is another reason for insurance 
companies doing preventive work which 
approaches the subject from an entirely 
different angle. The argument in the 
former case was based upon the direct 
self-interest of the company; in the 
latter case it is based upon the com- 
pany’s obligations to the public. 

I have spoken as though preventive 
work in casualty insurance were a new 
thing. It is not a new thing; the casu- 
a'ty companies have been working for 
years, with both intelligence and im- 
agination, upon the problem of pre- 
vention through their inspection sys- 
tems, etc. But this work, important as 
it is, has. been carried on as an adjunct 
rather than as an integral part of the 
insurance business. I am speaking for 
a larger and fuller conception of con- 
gérvation as an intrinsic and funda- 
mental part of insurance. I visualize a 
world in which the insurance compan- 
ies will be generally recognized as par 
excellence the great  conservationa’ 
forces. The money. of their policyhold: 
ers will be placed with them in a sacred 
trust to be used not merely to pay losses 
but in a still more thoroughly organize 
effort to combat the destructive forces 
of the world. 





‘The annual get-together convention of 
officials, branch manager and general 
agents of the- Commercial Casualty, wi: 
in session this week. . : 
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J. lA. Beha on Powers of 
Insurance De Departments 


SHOULD BE CONSTRUCTIVE 





New York Superintendent Discusses 
Contr=! of ‘Insurance Business At 
French Lick Convention 





Speaking of the just powers of a state 
insurance department at the joint con- 
vention of the International Association 
of Casualty & Surety Underwriters and 


the National Association of Casualty and 


Surety Agents this week at French 
Lick, Ind., James A, Beha, superintend- 
ent of insurance of New York, said: 
“Insurance departments are created 
primari‘y for the purpose of supervising 
insurance companies, but this super- 
vision should never be destructive. It 


is right and justified within the Amer- 
ican scheme of life, only when it is con- 


structive. We wish to work with the 
insurance companies for the benefit of 
the inalienable rights of all the people. 


“Nowhere else is the community of in- 
terests so marked as between the in- 
surance companies and the people at 
jarge. Nowhere else, I believe, is it so 
necessary to protect the community of 
interests as in the great insurance field 
which in New York has been entrusted 
to the department. 

“Compared with the vastness of the 
insurance business and the huge power 
of its resources, the individual policy- 
holder appears insignificant and an un- 
controlied insurance business would 
render the individual policyholder to- 
tally helpless. It is in particular this 
disparity of importance between the as- 
surer and the assured and the peculiar- 
ity of the insurance business as such, 
which justifies governmental regulation 
of the insurance business. 

“The insurance business differs from 


other commercial business, and requires 
a different code of ethics. The stand- 
ards of such a business must be con- 
fidence—faith—honor. In such a busi- 
ness the State can step in and help—to 
establish that confidence—to justify 
that faith—and to maintain that honor. 
That is not interference; that is not 
meddling; that is providing for fair 
play, fair dealing. That is protecting 
not only the insurance companies’ inter- 
ests, but also the inalienable rights of 
the people. 

“Our insurance laws have brougkt pro- 
tection to the people and success to the 
insurance business. They have, how- 
ever, brought regulation, restrictions, 
limitations, but withal, success. 

“These laws recognize the disparity 
between the insurance companies and 
the insured. They also recognize that 
the assured calls-only upon the insur- 
ance company to pay at the hour of his 
misfortune, at a time when he may be 
so weakened that he is hardly able to 
assert himself. So the insurance laws 
guard against the dangers of such a 
situation.” 

Speaking of rates, Mr. Beha said, 
“While government supervision should 
see to it that unfair competition does 
not cripple the insurance company, it is 
equally its duty to guard against an un- 
fair increase in prices which might re- 
sult from an agreement, or let us call 
it a conspiracy of the insurance com- 
panies. Nowhere is the golden rule of 
fairness so necessary as in the case of 
rates of insurance and no problem is so 
difficult of solution and demands greater 
common sense and detailed study on the 
part of the insurance commissioners, 
than the determination of the equitable 
rates of insurance. This problem, too, 
must be solved with a view to the com- 
mon interest of all, never in the spirit 
of being for one and against the other. 

“The insurance departments have as 
their primary object, the protection of 
the interest of the individual policy- 
holder, ,helpless and insignificant, against 


Tell Your Direct Mail 
Story in Instalments 


NOT A ONE LETTER PROPOSITION 


Van Zandt Wheeler, Sales Campaign 
Expert, Comments on Subject 
Now Interesting Ad Conference 








Van Zandt Wheeler, former manager of 
the forgery insurance division of the 
Fidelity & Casualty, who dropped from 
sight of insurance men about a year ago 
has just bobbed up as an advocate of 
direct mail, his time during this interim 
having been put in as director of cam- 
paigns for a well-known direct mail 
house in New York. 

Mr. Wheeler was asked this ok by 
THE EASTERN UNDERWRITER what he 
thought of direct mail as applied to the 
insurance business. 

“That’s a large question,” he replied. 

“Exponents of direct mail make all sorts 
of remarkable claims for it, and if cam- 
paigns are properly handled there is no 
doubt that splendid results may be ob- 
tained for any business. Mind you, I 
said: properly handled. 

“Let me explain that. Direct mail 
is quite as specialized a business as any 
other, a fact which the average business 
man overlooks. I have found, and most 
professionals will support my view, that 
the general run of business men believe 
that all that is necessary to run a mailing 
campaign is to write some sort of a let- 
ter and mail it out. Experience with 








the great powers of the insurance com- 
panies. On the other hand, however, 
the security of the individual policy- 
holder grows with the growth of the 
company in which he is insured. 

“It is therefore the duty of the insur- 
ance department to foster with all the 
means at their disposal the wholesome 
growth of the insurance companies.” 


countless.campaigns so run has demon- 
strated that they can’ be very costly and 
produce negligible results, but there are 
some. common sense rules which can be 
applied to mailing campaigns which will 
make them yield paying dividends. Here 
are a few: first and foremost, a well- 
selected list. Next in order is the right 
sort of a letter driving home one thought. 

(Amateurs. usually try to spill their en- 
tire story in a single missive). Third, a. 
series of letters—continuity, pound, 

pound, pound. (Don’t expect a letter to 
sell in one call when few men can do 
this as speedily in person). Fourth, a 
suitable enclosure, if the proposition calls 
for it, and sometimes a return card call- 
ing for more information or inviting the 
salesman to call, and so on. 

“Each campaign is a case unto itself. 
But the main value of direct mail mani- 
festly lies in the fact that you can chose 
your prospects, address them personally 
and keep on hammering at them for an 
indefinite time at a comparatively small 
cost per letter call, dropping a certain 
percentage that way and closing others 
by regular selling methods.” 

Asked what he thought of direct mail 
versus other forms of advertising Mr. 
Wheeler said that both must sell what 
they offer or they are useless. The ad- 
vertiser, whether using one or the other 
or both mediums, is solely interested in 
sales results. As a general rule he de- 
clared that business would get its best 
results from a well-planned combination 
of the two forms, neither by itself being 
as strong as the two in union. Adver- 
tising men who undervalue direct mail, 
and direct mail exponents who knock 
advertising, are both doing an injustice 
to their clients. 

“The business man,” he concluded, “is 
just like a golfer trying to make the 
18th ‘hole in the least number of shots. 
No one type of club will take him around 
the course in the minimum. He uses 
different clubs for different shots. The 
business man who follows the same 
tactics with his advertising newspaper, 
magazine and direct mail, will equally 
henefit.” 








Accident, Automobile Liability, 
Collision. 
Burglary. 


tractors’ Liability, Credit. 


Breakage. 
Fly-wheel Breakage. 
Liability, 


Golf and 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 


Liability. 


Liability. 
Plate Glase, Public Liability. 
Salary, Steam Boiler. 


Theft. 
Use and Occupancy. : 
Workmen’s Compensation. 
Werkmen’s Collective. 
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The LONDON urites: 

pot tamer wa naggy vd Row 8 
Cuilialiad: Cematiguan 1ihling, Con 
Electrical, Machinery, Breakage, Eleva: 


Demane En tloyers’ Linkility, Engine 


Game, 
Group Accident and Sickness. 


Manufacturers’ Liability, Marine 


Owners’ Liability, Owners’ Construction 


Teams Liability, Teams Property 
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THE SUPER-SERVICE COMPANY 
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HEAD OFFICE: 


R. Forgan, 














55 Fifth Ave, New York 


P. Beresford, U. S. Mgr. Phoenix Assurance Co, Ltd., of London 
DB. 


Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - 
Ww. C. P » President, Guaranty Trust Company of New York 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents 


COMPANY, LTD. 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


YVER since the beginning of time, organized human energy, well 
directed, has accomplished the seemingly impossible. Phenomenal 
inventions, through the ages, have attended the endeavors of man. Moun- 
tains have given way to the steam shovel; dashing rivers have been spanned 
with steel girders, and stone causeways have been made to trail across bays 
and lakes; canals have connected oceans, and cities have been established in 
desert lands. Energy, and co-operation of men, and Super Service rendered 
by man to man, while adhering closely to the principle of “the law of im- 
created action through which these establishments were 

securely completed. Upon that same principle the “LONDON” was 


Energy, Co-operation and Super Service were its Builders. 


LONDON: GUARANTEE & ACCIDENT 
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Cc. M. BERGER 
United States Manager 


New York 
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Superintendent Strong 
For Rule Enforcement 


HIS LETTER TO J. S. PHILLIPS 





Beha Comments on Report of Secretary 
of Acquisition and Field Supervis- 
ion Cost Conference 





The attitude of the New York Insur- 
ance Department toward the Conference 
on Acquisition and Field Supervision 
Cost is expressed in a general way in a 
ietter trom Superintendent Beha _ tu 
Chairman Jesse S. Phillips of the Con- 
ference commenting upon the report of 
the state of affairs of the Conference 
that was requested by the . Superin- 
tendent. 

Mr. Beha’s letter. reads in part as 
follows: “I have Secretary Michel- 
pacher’s report giving an outline of the 
activities of the Conference and the 
status of the various companies, the ex- 
ecutives of which have signed the pledg: 
to abide by the rules. 

“It would seem that little progress, if 
any, has been made since early in June 
when practically all the companies had 
signed the executive pledges. In the 
time which has elapsed, companies have 
had ample opportunity to show good 
faith in the carrying out of their 
agreement. 

Certainly all registrations should have 
been filed. 

“IT believe that the situation is one 
which demands immediate attention for, 
if a few companies are allowed to take 
their own time to comply with the rules, 
others will become discouraged and wil! 
endeavor to meet what they consider 
unfair competition. This is a serious 
situation. 

“I am calling this to your attention so 
that a plan of immediate action may be 
put into effect. The department cannot 
allow this condition to continue without 
taking definite action either in one direc- 
tion or the other.” 

Specific information asked for by the 
Superintendent in the report was: 

“a. The names of companies which have not yet 
filed complete registrations with the Conference. 

“b. The names of companies which have ap- 
plied to the committees for reiief, with a brief 
statement of the nature of the exceptions made 
in each case. 

“oe. The names of companies which have special 
situations but have failed to apply for any 
consideration of them by the committees and 
have made no apparent effort to confdérm. to 
the rules. 

“d. The names of companies which are known 
to be out of line and are proving disturbing 
factors in certain localities.” 

The agency committee is planning to 
file with the Department within the next 
few months a further report concern- 
ing the activities of the Conference. 
When this report is available a summary 
of it will be prepared and distributed to 
members. 





REVISES A. & H. RULES 


Reliance Life Will Not Issue Health 
Without Accident; Limits Amount 
of Coverage 

The Reliance Life has issued new 
rules governing the writing of accident 
and health, effective immediately. The 
new rules are: 

Health insurance will not be issued 
without accident insurance, except in 
rare cases wherein the applicant by rea- 
son of a bodily impairment is not elig- 
ible for accident insurance but is phy- 
sically and otherwise acceptable” for 
health insurance. 

Health insurance will not be granted 
for larger amounts of weekly indemnity 
than provided under the accident policy 
on. the same _life. 

Extreme care is to be exercised with 
respect to health insurance on applic- 
ants. who have reached age 50. In the 
majority of such cases, the maximum 
amount of health insurance to be grant- 
ed-will not exceed $50.00 per week. 

In the case of applicants who carry 
accident insurance in another company, 
health insurance will not be issued un- 
less an equal amount of weekly indem- 
nity accident insurance 


is also written. 
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SAFETY CONGRESS MEETS 





About 5,900 Attend; Many Representa- 
tives of Organizations Engaged in 
Safety Work Present 
Fourteenth Annual Safety Con- 
the National Safety 
opened on Monday of this week at 
Cleveland, Ohio, about 5,000. in 
attendance. Accident prevention in the 
home, street and factory is the principal 
topic discussed by 250 speakers at 85 


The 


gress of Council 


with 


sessions. 

the Hoover Con- 
ference on Highway Safety are in at- 
tendance at these meetings as are repre- 
sentatives of all the leading agencies en- 
gaged in safety work in relative subjects 
including the American Red Cross, the 
United States Chamber of Commerce, 
the Automobile Chamber of Commerce 
of the United States, the American 
Automobile Association, the National 
Bureau of Casualty and Surety Under- 
writers, the American Alliance and the 
American Railway Association. 


Representatives of 


the goods 


ZURICH 


General Accident & Liability 
Insurance Company, Ltd. 


BEAD OFFICE Chicago 








EASTERN DEPT... New York 
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INSTITUTES PROCEEDINGS 





Commissioner Asks That He be Ap- 
pointed Receiver of Mutual Casualty 
Association of Richmond 


Commissioner Button has _ instituted 
proceedings this week in the circuit court 
of Richmond asking that he be named 
receiver of the Mutual Casualty Asso- 
ciation of Richmond. It was set out 
in his petition that examination of the 
concern disclosed “such a condition that 
further transaction of its business will 
be hazardous to its policyholders, to its 
creditors and to the public.” 

The petition asks that the officers and 
directors be enjoined from conducting 
any further business and that the com- 
missioner be authorized to take charge 
of the assets and after payment of all 
just claims to distribute them among 
the policyholders and members of the 
association. A hearing in the matter 
was set for today. 





Charles H. Holland, president of the 
Independence companies was in town 
this week 
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Casualty and Surety 
Business a Factor 
BEYOND 


E. C. Lunt, President, Sun Inderinit 
Addresses Joint Convention Me«t. r 
ing; Says All Strive to Serve 


RATES CRITI cisy 





Speaking before th i reat] 
of Casualty & Saae Re a 
French Lick, Ind., this week, Edw: q c 
Lunt, president of the Sun Inden Py 
emph: sized the fairness of the Ma 
charged by Sis sae 


the casualty 

E ‘ and - surety 
companies. . -" is 
sag “Corporate suretyship and 
casualty insurance have become one of 


the most important branches of modern 


business. That Is true as regards both 
the magnitude of our oper 


; ! ; ations ; 
their vital bearing upon almost wall 
thing that goes on in the social, civic 


commercial, and financial world.” 

Asking if the Association realized the 
strength of the insurance companies’ 
Position as regards fairness of rates, he 
said: “Last year the thirty-nine com- 
panies operating in the State of New 

ork did an aggregate business of $453,- 
000,000, and yet their underwriting oft 


' rofit 
on that enormous volume was less than 
nothing; in fact, they sustained « net 


$12,000,000. “Te is tee anes, than 
0 < se, that the 
companies as a whole made some money 
last year, but their gain came from in- 
vestments and interest earnings, and 
these banking profits were not derived 
except to a comparatively small extent, 
from current underwriting operations,” 

“W hatever our shortcomings may be.” 
he said, “we are surely not criticizable 
on the score of charging excessive rates 
for our contracts of insurance. And: ii 
there be other shortcomings, it is up to 
all of us to remove them. 

“Ours is a business, if ever there was 
one, affected with a public interest, and 
the utmost that we can do in behalf of 
the public is none too much. I know that 
field men everywhere are imbued with 
that spirit, and I am sure that home of- 
fices are as well. I have no authority to 
speak for managers generally, but | 
know that 1 speak truly for all of them 
when I emphasize their earnest purpose 
to make their companies, with the con- 
stant and powerful support of the field, 
as helpful as they can possibly be -to 
the great American public whom it is our 
privilege to serve. 


ACCIDENT COST HEAVY. 

Accidents that cost those involved an 
average of $5,060,000 each year for three 
years, is the toll paid by Oklahoma in- 
dividuals, according to the report of W. 
B. Dennis, head of the State bureau. ot 
Vital Statistics. The report was calcu- 
lated upon the method adopted by the 
National Conservation commission to 
secure the monetary cost of the trag- 
edies of the state. Preventable deaths 
cost the state $9,413,500; and sickness 
and accidents, $23,210,000, on an averag: 
for the three years period 1922 to 1924 
Average loss from both preventable a: 
cidents and diseases drained $32,623,350 
from the coffers of Oklahoma citize: 





INCREASES DIVIDEND 

It is understood that the directors_ 
the Insurance Securities Co. Inc., hol 
ing company for the Union Indemn: 
and affiliated concerns, has declared 4 
quarterly dividend of 3%4 per cent. pla: 
ing the stock on ‘an annual basis ©' 
14%. 


Has $1,000,000 Fund 


(Continued from page 30) 


fidence among our investigators, and th 
staff are impressed with a feeling 0! 
greater power, while the _bankruptc) 
crooks are weakening in their assuranc: 
which. they have been. flaunting in ‘the 
large commercial centers. Our fund has 
therefore been not only insurance © 
assurance.” ' ; 
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Agree to Adhere to 
Conference Cost Rules 


SITUATION 


—_———- 


DETROIT CLEARS 


Casualty Companies Operating in Detroit 





Now i» Line; Report on Conditions 

Submitted 

The rational agency committee of the 
Conference on Acquisition and Field 


Supervision Cost has announced that ef- 
jective October 1, 1925, that certain com- 
panies out of line with the conference 
commission rules in Detroit, Mich., have 
promised to accept the rules and adhere 
to them in their local operations. 

Thus is clarified a situation that has 
troubled the Conference for some time 
and cavsed much disturbance in Detroit, 
principzily as to commissions paid. on 
burglary and plate glass. The situation 
that has existed in Detroit for some time 
is summed up in a report submitted 
September 1, by S. Cowlin, acting 
secretary of the local committee in De- 
troit, (o the National Agency committee 
which reads in part as follows: 


Committee’s Report 


“In beginning this report it might be well to 
go back td the last meeting which the local 
committee held on July 28th. At that meet- 
ing we found that the Massachusetts Bonding 
was still out of line on plate glass, that the 
American Employers’ and the Employers’ Lia- 
bility were still out of line on burglary. These 
three violations were admitted by the local 
officers cf the three companies. In _ addition 
there were certain vague rumors of ¢ther offices 
in violation. 


At the suggestion of Mr. Schmidt of the 
Massachusetts Bonding, it was felt that in a 
final effort to put the situation solidly on. its 
feet, it would be advisable to have each general 
agent and branch office manager file with me, 


as secretary of the committee, a letter outlining 
their attitude on the commission situation in- 
dicating clearly the positidén they were taking 
and in addition their promise to live up to 
the rules ci the Conference. This suggestion 
of Mr. Schmidt’s met with the approval of the 
committee and Messrs. Schmidt, Meacham and 
Upington (Travelers Insurance) (Fidelity & 
Casualty) agreed to formulate the letter and 
either by personal visits or otherwise to see 
that each agent or branch office manager filed 
the agreement with me. September Ist was 
set as the tentative date upon which the agree- 
ment would be effective. However, the vacation 
periods sadly interfered with this and it was 
found to be impossible to take the desired action 
until the month of August, at least, had passed. 

“I have, within the past few days, talked with 
Mr. Schmidt, Mr. Upington and Mr. Meacham. 
On Tuesday, September 8th, Mr. Meacham Mr. 
Upington and Mr. Schmidt will meet at this 
office and immediately. get busy on the pro- 
mulgation of the letter. I also telephoned to 
Mr. Schofield (Standard Accident Insurance 
Company) today and found that he has been 
absent since August 3rd, returning to his office 
only this morning so that of course he knew 
nothing concerning the situation at the present 
moment. 

“J was very much surprised to find, in talking 
to Mr. Smith, (Employers’ Liability Assurance 
Corp.) that his office had not corrected their 
burglary commission scale. However, this has 
been due td the fact that they had been placing 


too much confidence on the part of brokers who 
told them that they could get 25% elsewhere. 

have been able to convince him that it is to 
his best interest to get in line on this proposi- 
tion, and he has definitely guaranteed and prdém- 
ised that by October Ist, no producers will be 
* paid more than 20% for burglary insurance, sub- 
ject, of course, to the exception allowed for 
the permitted number of regional agents. In 
addition, he has promised that between now and 


the first of October he will not pay more than 
20% burglary commission to any new producers 
and, furthermore, he will not pay more than the 
20% commission to any producer who has not 
been placing the larger portion of their busi- 
ness with that office for at least six months. 
“There were certain rumors also that the 
American Employers’ and the Fidelity & Deposit 
were paying excess commission on burglary. 
Mr. Ohm, manager of the local office of the 
American Employers’ tells me today that his 


fice is paying not more than 20% on burglary 
and that they have been absolutely in line 
since August 15th. Mr. Straughn’s assistant of 
the Fidelity & Deposit tells me that they are 
not paying more than 20% on burglary insurance 
and have not been doing so for some weeks 
and, turthermore, that they will agree within 


the next ten days to send out tdé each producer 
on their books notification stating that not more 
— 0% will be allowed for burglary com- 
$sion,. 
_ | think that this will clear up the burglary 
situation. _As regards the plate glass situation, 
r. Schmidt's office is the only one of any con- 
uence out of line, and he guarantees to.come 
n line on the effective date indicated on the 
circular letter.” 









_ |B. Cameron, attorney and adjuster 
Ty cincinnati, Ohio, of the Fidelity & 
Hh aes has been admitted to the Ohio 


Has No Jurisdiction 
Over Making of Rates 


COST CONFERENCE ACTION 





Cook County Plate Glass Exchange Pro- 
posal Referred to Companies For 
Approval or Disapproval 





At the recent meeting of the national 
agency committee of the Conference on 
Acquisition and Field Supervision Cost 
the constitution and by-laws of the or- 
ganization which it is proposed to estab- 
Ish in Cook County, Ill, for the purpose 
of dealing with the plate glass situation 
in that territory, were submitted and dis- 
cussed and it was decided to refer the 
proposal to the companies as the agency 
committee is without jurisdiction over 
matters pertaining to the establishment 
and administration of rates. 

The national agency committee earlier 
this year suggested to local representa- 
tives of the companies that an organiza- 
tion such as proposed might be helpful 
in the administration of commission rules 
in Cook County, but, points out G. F. 
Michelbacher, secretary of the Confer- 
ence, in a letter to the companies, “the 
committee never contemplated that the 


local people in Chicago would make a- 


proposal such as that contained in the 
constitution which has been submitted 
for approval.” 

The proposal concerning the making 
of rates that caused this action to be 
taken was contained in Article 1 of 
the proposed by-laws which reads: 

Rate Proposal 

Each member of the Exchange during 
the first year, shall be required to make 
rates for all risks expiring on its books. 

The basic rate shall be 1920 Manual 
subject to discounts to be determined 
from time to time. 

Any filed rate. deviating from the 
premium charged for the past year and 
which is greater than the basic rate 
shall be accompanied by the experience 
justifying such increase, but in no case 
shall a rate be filed exceeding a con- 
templated loss ratio of 40%. 

If any company fails to file a card on 
any of its expirations sixty (60) days 
prior to expiration the applying com- 
pany may file the rate but this shall not 
release the carrying company from fur- 
nishing experience on demand, and if 
such experience warrants a rate higher 
than the basic, full reinsurance shall be 
offered to and accepted by the former 
carrying company to the one writing the 
policy if requested at the filed rate. This 
condition shall not be effective until after 
sixty days of the organizing of the Ex- 
change. 

Each member shall file with the secre- 
tary, on cards furnished by the Exchange, 
the location of each risk, and the number 
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Burglary Insurance 


Check Forgery and 
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of plates, mirrors, show cases, art giass, 
or glass of any description that they have 
insured at the said location, describing 
it in detail, without furnishing the sizes. 
The premium filed on each risk must 
be attached to the application, showing 
that the premium has been filed with 
the secretary of the Exchange, and each 
premium so filed shall be the fixed prem- 
ium on such risks for all members. 


WRIT SOCCER TEAM 
John A. Eckert & Co., New York, has 
placed through the New York office of 
the Maryland Casualty fifteen policies 
for accident insurance on the members 
of the Indiana Flooring Soccer Team 
Co. The policies carry $1,000 principal 
sum and $25 weekly indemnity. The 
total premium for the policies was 

$447.20. : 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 


AGCIDENT, HEALTEL FIDELITY 

A 

AND BURGLARY SORA CE 
United States Braach 


SAMUEL APPLETON, United States Mar. 
Ei Building 


3% BROAD STREET. Shores. MASE 


AGENTS WANTED 





ANOTHER SPECIAL AGENT? 


The stork brought a little girl to the 
home of William A. Jordan, Jr., on Sep- 
tember 20. Mr. Jordan is special agent 
of the Royal in Virginia with Richmond 
headquarters. He has two other chil- 
dren who are also girls. His father, who 
is just as proud of the new member of 
his family as himself. is special agent of. 
the farm department of the Royal at 
Richmond. 
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THE NATIONAL 
of DETROIT 





Eastern Dept. Western Dept. 

&1 John St. Pacific Bldg. 

ew York San Francisco 
Northwestern D 


Palace Bldg. 
Minneapolis, Minn. 























C. A..CRAIG, President W. R. WILLS, Vice-Pres. C.R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 




















Complete ‘Information at a Quick Glance 


It supplies a long felt need. It enables the inexperienced 
to handle any ordinary form of bond intelligently. 

Descriptions of coverage. Definitions. Requirements. 
The business in brief and in plain English. 


KEEP THIS UNEQUALED GUIDE ON BONDS 
IN YOUR OFFICE OR ON YOUR PERSON 


THERE IS NOTHING LIKE THE 


FIDELITY & SURETY BOND DIGEST 
($2.00) 


THE EASTERN UNDERWRITER 


86 Fulton Street, New York 





Agents and Brokers! 


Know Where and How to Get Bond 
Business 


HAVE AT HAND THE 


FIDELITY & SURETY 
BOND DIGEST 


(Copyrighted 1925) 


JUST OUT 


Fits the Pocket 
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INTENSIVE INSURANCE) 


as achieved by The Travelers Guaranteed Low-Cost 
Life Expectancy Contract 


: ITHOUT actually changing the 
type over which it is held, a read- 
ing glass makes the most of the 

immediate text under perusal, by the inten- 
sification of its focus. 


In some such fashion does this new life 
contract of The Travelers intensify its 
holder’s smaller premium-outlay, without 
sacrificing any of the benefits normally ex- 
pected of a standard life-policy,—by focus- 
ing its protection on a more concentrated 
period of his life. 


This period coincides with his years of 
greatest responsibility, as well as with those 
of his greatest productivity and the accom- 
panying ability to establish an insurance 
estate. Its earlier years find him striving 
to guarantee his family the better things of 
life from an income that allows but a modest 
sinking fund against the future; its later 
years usually find him, if surviving, with 
that responsibility largely removed, through 
the domestic and financial independence of 
his grown family. 


The Travelers Guaranteed Low-Cost Life 


Expectancy Contract carries, in addition to 


its extreme economy during the expec- {Mam 


tancy period, (it costs considerably 

less than the corresponding ‘‘whole- 

tife’’ contract of any standard com- 

pany )—an adaptability in subsequent years 
that makes it an admirable. safeguard for 
any man of family or business—whatever 
the responsibilities involved, early or late 
in life. 


A policy.whose details are worth knowing, and will 
gladly be given by 


THE TRAVELERS 


Hartford, 
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Wh ‘It is not necessary for the Insured $ | 
Gi or the Beneficiary to employ any person (El 





THE 


TRAVELERS 


HARTFORD. CONNECTICUT 
po tO274 








to collect any benefit provided in this [— 
contract. Time and expense will be ji . 
saved by writing direct to the Company 
or its agent. 

44257 P,T.0,1. Ed. Jan. 1925 1-14-25 

















INSURANCE COMPANY 


Louis F. Butler, President 


Connecticut 

















